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— For complete protection... 
ly against explosion, dust, rain... use 
‘ aePe 
we 


APPLETON 


Circuit Breaker, Motor Starter 
and Combination Motor Starter 


UNILETS 


First to be U.L. Approved for 
banked circuit breaker grouping 


Combinations meet U.L. require- 
ments through approval of 
components 


No shut-downs while entering 
motor starter of a combination 


Full 7-thread Explosion-Proof 
protection 


Unmatched accessibility 
Compact, lightweight construction 
Units may be added quickly, easily 


Flexible field set-ups with single 
and duplex male and female hub 
adapters 


esigqn 


of APPLETON 


iiso A of 


Sata — -* *, uae 
“ i ea 
| . y } ] 
aN : APPLETON f 
. / : 
W t 


APPLETON 


APPLETON ELECTRIC COMPANY 
1734 Wellington Avenue ¢ Chicago 13, Illinois 


Rely on APPLETON ... the Standard for Better Wiring 








what good is 


AUTOMATION 


when 
FUSES FAIL? 


dual- 


element 
cartridge 


| fuses 


| ...give you this 
exclusive with ECON dual protection 


] ECONS give time-controlied pro 


tection against unnecessary 





blowouts from temporary and 
harmless overloads a frequent 


cause of shut-downs 


electrical wholesalers 2 ECONS give instantaneous pro- 


tection against short circuits 


ZCONOMY fuses for every purpo,s, 


ECONOMY FUSE & MFG. CO., 2717 Greenview Ave., Chicago 14, Ill. 





operate at low temperature 


prevent overheated circuits 
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now, you can SEE that wire joints 
are properly installed... 


one-piece, inter- 
nally -serrated 
heavy-gauge bronze 
barrel tin-plated to 
resist corrosion — 
once staked on.., 
stays on 


Catalog =PT60-M 


tough, brightly 
colored transparent 
insulating cap — 
screws on easily over 
body ears 


Catalog =PT6-M 


he new Ta.B PT66-M Sta-Kon wire joint 


brightly-colored transparent cap catches the 
eye ... permits visual inspection of joint 

a better, permanent joint that won't relax its 
grip 

smaller, neater joints for crowded boxes and 
outlets 


a better electrical joint at lowest possible in- 
stalled cost 


unique ear design locks parts together to pre- 
vent loosening of cap by vibration 


wide range — approved for solid or stranded 
conductor combinations up to 3 — #12 AWG 
Max. 


installs with standard Sta-Kon tools as well 
as new Sta-Kon plus Pliers 


— 
Catalog #WT161 ‘A TOOL aca ) 


IN ONE MITT! 


a 


To install — use T&B’s new 


STA-KON 
PLUS 
fo ut ERS 








Get this special 
introductory kit at 
your electrical distributor 


Catalog +PK2 
iT *. 
\ L Fr 


Pat. Pending 


1-Sta-Kon plus Pliers 
100 PT66-M wire joints 
in this attractive 


codvatisieicte only $6.90 


This new tool eliminates an ra t lt rry by com 
bining a standard pair of elect: le ct rs’ with 
a new-design, wide-range installing di the PT66-M 
nd other A, B, a 
to +10 AWG inclu 


A top-quality t 
steel... has spe 


handles for working ce 


LOOK FOR THIS SIGN — 


ENGINEERED 


IT’S THE MARK OF AN AUTHORIZED As & B DISTRIBUTOR 
The complete jine of T&B fittings for Ju s an raceways is sold only 
by recognized electrical wholesaler t's our way of assuring you the service 


and savings of a friendly local source. Cali him for all your electrical needs 


THE THOMAS & BETTS CO. 


INCORPORATED 
20 Butler Street * Elizabeth 1, New Jersey 
Thomes & Betts Lid, Montreal, P.O. Conede 
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He’s Building Volume With Built-ins 


How Hartman-Spreng's George Carl adds 5-10 per cent to his sales 


Durwerd Humes 


They Got the Most Out of Their Move 


More service from less space—that's the formula at 


Spotlighting Your Markets 


Brings you up to date on what you can sell ¢ he Paper Market 


New idea That Gave AW New Life Robert S. Bush 


How Kansas City distributors breathed new life Jying AW campa 


pag 


The Salesman’s Technical Notes J. F. McPartland, W. J. Novak 


Subject this month: Protective Devices 


Profit Famine In the Midst of Plenty 


Speakers pulled no punches at NAED's Pacif 


They’re Off To a New Start 


After 24 years, the Missouri River 


Big Show of the Year 
A LOCAL WHOLESALER PUT IT T 
OUT-OF-TOWNERS CAME FOR A 


That was the Third National Ele 


Plenty of Fun... And Powerful Words 


, 


hey characterized the 26th annual me 3 ’ ¢ ake M 


The Electrical Distributor and The OEM Market 
HOW DISTRIBUTORS ANSWERED EwW’'S QUEST N°‘ N 


DOES THE DISTRIBUTOR BELONG IN THE OEM BU! 


An eight-page special report on where you stand in this 


DEPARTMENTS 


Letters to the Editor 2 Business index 109 and 
New Products 7 Price index 

Top of the News 10 What's New With Customers 
Whet’'s Heppening in Washington 33 Chuckle of the Month 

Times and Trends 59 Calender of Events 


News for the Industry 107 New Litereture 


Next Month: A formula for selling hard-to-sell industrials 


eH Member ABC and ABP App 





@ Multiple king edges for greater bond 

Assures positiv L nd 4 ctrical system 
® Up to 669% more driving notches for 
easier working angle, when tightening 


® Heavy gouge steel. Codmium plated for 


corrosion protection 


MPARE THESE vridwe7)} 
_-LOCKNUT FEATURES... 


These “Sure Bond” Locknuts are specifically designed to do a 


better job. Compare these features against those of other types 


of locknuts. All Midwest fittings, 2’° and smaller, come equipped 


with “Sure Bond” locknuts 


*® Here is another Midwest development in providing quality 
fittings. “Quality” is just o condensed way of saying: “Getting the 
total job done—right—with the most inexpensive combination of 
material and man hours.” Engineering and producing quality fit- 
tings to meet the highest standards of electrical wiring installations 


is our objective at Midwest 


Wlidwmesat Electric 
o" MANUFACTURERS OF ELECTRICAL WIRING PRODUCTS 
1639 WwW WALNUT STREET 





NEW PRODUCTS 











Switch 
Ihe Arrow-Hart & Hegeman Elec- 
tric Co., Hartford, Conn. 


Lock switch can be turned on and off 
only with the key provided. The man- 
ufacturer states that this will prevent 
tampering with the light switch 


lly in public buildings, institutions 


Clail 


espe - 


or wherever the possibility of having 
lights turned on and left on unneces 


sarily exists. Available in 15-amp 


20-277-volt, a.c. only, single pole 
double pole, 3 or 4-way, with either 


screw or screwless wire-lock terminals 


nd certain tvpes of line shunts. Also 

20-amp., 120-277-volt, a.c. only 
th binding screw terminals. It 1s 
sted is standard by Underwriters 


Laboratories 


Cord Set 

Gem Electric Mfg. Co., Inc., Brook- 
lyn, N. Y. 
Three-way Il vinyl extension cord set 


s guaranteed unbreakable by the man 


turer Double w pe contacts are 
claimed to assure perfect connection 
The line consists of 6-ft., 9-ft., 12-ft 
ft 1 J()-f x s10n cords Th 

i<” ii \ ing < 


Toggle Switches 
Killark Electric Mfg. Co., St. Louis, 
Mo. 


N ! i minur gle itches 
d to be small and n in siz 
in sever il stvles ot I condu t 
nuds They are furnished with 
eatherproof cove nd gasket. The 
ches are Underwriters’ listed and 
I ited 


Heat Curing Tapes 
Permacel Tape Corp., New Bruns- 
wick, N. J. 


Iwo new nil Poly ter Mvlar filr 
it ng t de } 

s 254 and I 
} . i 1 } nv’s 
er ch in tl 
r i «¢ } x ! ' ‘ 

1 

cking cl cs. The tapes can 
sut Cc j r throug! heat 


C € C ses 
} } gt nd gives } 
t N 4 is i 
| i 4 tape 


Lighting Fixture 
Carter Lighting Co., Chelsea 50, 
Mass. 


Residential and commercial lighting 
nxture, the “Classic is a fluorescent 
unit, 24 inches square. Unusually high 
light output, with low surface bright 
ness, 1s Claimed to be caused by an ex 
clusive plastic panel shielding. Dark 
spots and shadows are said t  \ 
tually eliminated. The snap-in cor 
struction permits simplified 

tion, with the need for tools of an 
sort eliminated once electrical cor 


tions have been made. Mainter 


also simple, since the plastic shi 
can be renx ved at w own 
electrical components to be se 
aN trigger Start ballast el ! I ites 


and provides instant lighting 








Entrance Cap 

Electrical Fittings Corp., Woodside 
Queens, N.Y. 
One-} S | 


} 


EM r) 
th f 
1d 
A | 
' } 
t 
th b ' 


EM1 i 


Lighting Fixture 
Luminous Ceilings Inc., Chicago 47, 
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eniec C a oO the manufac 

t Soft ht is} 1 by the use 
f ' : ‘ oO 


Intercommunicator 
Mitchell Manufacturing 


cago, Ill. 


Ww 


0., Chi- 


Weighs « 


Cords, Cables 
The Western Insulated Wire Co.. 
Los Angeles 58, Calif 


f 





Service Entrance 


General Switch Corp., Brooklyn 11, 
N. ¥ 





MEMO 


Ads like 

se Ke these In ¢ Ontracto 
< u 
trade Maga- 
& Create 


Industria] 


zine 

ICS are helpin 
de- 
your Customers 


4ationa] ° 
ab] Electric 


e 


ASBESTOS-VARNISHED CAMBRIC Reco: ALL-ASBESTOS — fi 


led for conduit, raceway or open wi gu nections, crane 


rooms steel mills 


el ind factories where 


fumes, oil and fire hazards are esen 
> AWG to 1,000 MCM. 600-volt t 
May mur Operating termperat 


(230° F.) 


Tes com 
we 


National Electric Products (50° 1 
PITTSBURGH, PA. —— 


3 Plants « 10 Warehouses + 36 Sales Offices 


NATIONAL ELECTRIC SPECIAL CABLES WILL MEET YOUR REQUIREMENTS FOR POWER, CONTROL AND ELECTRICAL EQUIPMENT 
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tional Electric Code applies. The six 


pullout switches act as_ individual 


means-ot-disconnect tor comsole 
washer-dryers, dryers Water 
built-in kitchen 


wall ovens, table top griddles surface 


ranges, 
heaters, appliances 
cooking units, and as a lighting main 
for twelve 30-amp. plug fuse branch 


circuits, sufficient in number for all 
110-volt lighting and appliance ci 
cuits. The device provides two 60-amp 
and four 30-amp. pullout switches 


Plier 


Mathias Klein & Sons, Chicago 45, 
Hl. 


Needle-nose plier is for the telep 


and electronics field. This pl er | 
long, pointed nose 
confined nd 
Iwo special stripping 
cutting 


19 and 22 ga 


space 


added in the 
ning 


wire 


Light Guards 


E. H. Titchener & Co., Binghamton, 
N. Y. 


Fluorescent 
specifically to permit 
in school 


geyYmnasia af 


trial 


applications. The 


guard is said to combine 


ind strength 


The 


shes 
ome 


meet 


ons 


ning hinges 
the 


the 


Three reta 
firmly 


nafie 
refiector 


over 
On 
wire Clamps are 


bulb replacement 


Man’‘s Lamp 
Lightolier, Inc., New York, N. Y. 


Louve Cu 4 
the new ma 
achieve the 
taneously 

iff 


‘ ising 


sh ipe he 
integrat 

ments 
single piece Ol 
the mal 


rotating shaft 


November, 
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adjustment 


NEW PRODUCTS 


placed off 





lamp 


iround 


wall, desk lamp 


Switch 
Circle F Mfg. Co.., 
light dut 


SiIOW make 


} 


USC 





Lau Blower Co.. 


Circuit Breakers 


General Electric Co., 


Trenton, N. J. 


wil 


Dayton, 


Luminaires 
Nepo Manufacturing Co., 
30, Il 


ind 


Chicago 


pl ited 
It 
ecconon 


nNwWwers 


Voltage Tester 


Ideal Industries, Inc., Sycamore, Hl 


Ohio 
Hand Drill 


Molco Drilling 
Washington 6, D. ¢ 


Machines, Inc., 


Floodlight 


Sa M 
Calif 
T} 


Lamp Co., Los Angeles 


Trumbull 


Components Dept., Plainville, Conn. 


+1) 
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TOP OF THE NEWS .. . and its significance to you 


| i n the apparatus and supplies dist | get son f that GSA 


Passing you by? 


| 
| 


Outright sales to 
distributors 


Too high, will go down 


Housing down, blame 
credit policy 


Rates stay the same; 
new type car 


Again—"’Fair Trade” 


Farthest North yet 


NAED takes action on 
manufacturers’ warehouses 


Remember 1939? 
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you will be on safe.ground with....) ..se.. 


WEAVER 


GROUNDING DEVICES 


i Ahi eee he eee ee tae at 4 


Economical prices—ease of installation — trouble-free service 


all yours with Weaver grounding devices! 


GROUND RODS AND CLAMPS 
They're designed for each other! RODS are com 
pletely copper armored safe from corrosion 
Rigid steel core and sharp point make driving easy 
The CLAMPS grip firmly hold connections under 
extreme pressure permanently. Rounded screw point 


prevents rod camage 


POLE BOTTOM GROUND PLATES 
have 25% larger copper area than other 
commonly used plates. That means: greater 
conductivity—better overiood dispersa 
Solderiess connector with vibration - proof 
ock washer assures high pressure contact 


thot stays ? gnt for keeps 


GROUND CLAMPS ui approven) 
Cast in bronze for complete resistance to 
rust and corrosion. They're easy to use and 
make permanent ground connections. The 
only complete line of bronze clamps for 
a’ to 4 pe. Competitively priced 


Of 2110 HOWARD ST. - ST. LOUIS 6, MO. 


telephone CEntral | 


November, 1955—ELECTRICAL WHOLESALING 





WISE DISTRIBUTORS faq PROFIT 5 WAYS 


with the 


amplex Franchise 


| 

3 LESS OFFICE DETAIL! 

| A REALLY COMPLETE LINE! 

7 BIGGER PROFIT MARGIN! 

, BETTER DISCOUNTS! 
AGGRESSIVE PROMOTION! 


Amplex Swivelite C12SH 
“Adapt-A-Unit” construction 
permits complete inter- 
changeability for all parts 
for constantly new 

lighting setups 


Lie 


Amplex Focalite 

Most adaptable fixture 
for lighting displays 
Instantly adjustable 

to any angle and 
always maintains its 
focused position 


Colorbeam Reflector Lamp 
Amplex Colorbeams come 


Just 3 of the Amplex best- in 14 striking colors 
rated life of 


selling, profit-making lines 
os P 9 2,000 hours 


—the really most complete 
line of lighting products. 


agree office detail car » COST! Wit! 

complete Amplex line, less desk 
is involved —only one ¢ to make, 
one invoice to check 


representative to s 


Via ete we mean a s of 
weatherproof lamps, mercury vapor lamps, 
infra-red, Swivelites, “Hi-Hat” recessed fix- * We « = x 
t For complete information and cata- 


ires, et 1} in I 


“vs, write to Amplex Corporation, Dept. EW 11, 


111 Water St., Brooklyn 1, N. Y S O . P O e A T | O N 
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push button 


“pyUSH-A-MATIC™ 


ventilating | 


” 





BERNS MANUFACTURING oenT CRAY Sen 


NORTH ROCKWELL 5 A 








@® BIGGEST ond 





VARIETY OF MODELS 


to fit every customers’ cooling needs. 


Je 


IN PERFORMANCE 
AND STYLING 


more quality features in the 
best looking fans you can sell. 




















BEST FAN LINE for'56 











Hlbbtal 


RANGE of sales-producing 


prices to fit every prospects’ budget. 


tl eo 


PROFIT MAKERS BERNS MANUFACTURING CORP. 


YOU'VE EVER SOLD 3050 N. ROCKWELL ST. CHICAGO 18, ILLINOIS 
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BRIGHTEN 
By-V 44 
CORNERS” 
AND * 
NEAR-WALL 
AREAS 
WITH 


6 8 et st — ae 
(YOU NAME IT...WE MAKE IT!) 


APPLICATIONS 
GALORE! 


in barber shops; 

fitting rooms; over 
hospital beds, chalk 
boards, mirrors; for 
desks near walls; along 
ceiling beams rears! 
many other spots that 
are difficult to light 
efficiently with 


conventional fixtures 


TRUSTED 


NAME IN LIGHTING 


SINCE 1902 , 
THE EDWIN F. GUTH CO. ST.LOUIS 3, MO. 
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CONTRACTORS NOW USING 
MORE LARGE-RADIUS ELBOWS 


Wholesalers Everywhere Increase Profit 
By Selling These Special-Radius Elbows 


Since engineers have determined that the 


ws cuts construction costs, conti 


This increased use of large-radiu 





The difference between standard 


and special large-radius elbows is clearly 


shown her B tr elt ws ire the same 


radius 


pipe size 
f 


lino 
rig 


CONDUIT of COLUMBUS: 


SIZES OF SPECIAL 
LONG-RADIUS 
90° ELBOW 





~ RADIUS “A” | 
in inches 12 


OFFSET “’C”’ i 2°0 


STRAIGHT 
END “'D” 
LENGTH 
UNBENT 70° | 36 | #0] vi! so! 66 
WRITE FOR 


PIPE SIZES | 1°-2%"| 17-3” | 17-3%"| 17-4" | 1°-5"| 17-6 
COMPLETE INFORMATION 


AVAILABLE incl incl incl incl. incl. incl 


Sold Only Through = T 


Recognized Wholesalers 


CONDUIT PIPE PRODUCTS CO., , OHIO 


PIPE COUPLINGS + PIPE NIPPLES * ELBOWS, RIGID & E.M.T. 
RUNNING THREAD ° GOOSENECKS ° WALL PLATES 


~ 
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varnished cambric insulated 


An efficient, dependable system of power distribution 


for industrial plants and utilities 


ARMO-LOK is Phelps Dodge's interlocked armor cable deve 


cable in conventional conduits and underground ducts for industrial 


powell 
stations and similar applications. This “‘cable-in-air’’ system is made up of ARMO-LOK 
power and control cables, a fully coordinated line of terminators, stra t and br 


joints and junction boxes. Installed on racks, in baskets or in trot 


PUUe tl 


nel 


neat, streamlined appearance. 


i ves 


ARMO-LOK has a number of operating advanta 
1 Lower cost —due to elimination of expensive underg 
overhead conduits and reduction in conductor siz 


Fast, easy repairing —no long delays in restoring 


be made without removing cable from racks, bask« 


| Adaptability cable is easy to move wheneve! 


new circuits are also easily added 


4G Smaller space required —savings of up to 50 


ventional conduit systems. 


ARMO-LOK is also supplied with Habirite (buty! rubber 


For applications where acids, alkalis and other corrosive conditions ¢ 


iInsul 
ARMO-LOK is available with special Phelps Dodge ovel 
PVC plastic. 


cketl 


See your Phelps Dodge representative for information on a complete ARMO-LOK 
tem, including cable, racks, splices and all necessary fittings! For catalog and 
fication data, write Dept. EW Phelps Dodge Copper Products Corporati 
Park Ave., New York 22, N. Y. 


PHELPS DODGE COPPER PRODUCTS 


CORPORATION 


SALES OFFICES 
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*PEATHERWEIGHT™ PORTABILITY! Light 
but strong oluminum-olloy frame und 
shoes! Just a breeze to carry this bender 
cround floor or overhead 


“OPTIK- 
ANGLE” 
GAUGE 


NEW, LONGER STROKE RAM! Extends to full! 
10-inches. Enables making 90° bends in one 
stroke. Also forms 180° bends quickly 


ELIMINATES GUESSWORK, TRIAL FITTING! 
New exclusive “Optik-Angle” gouge records 
angle of bend (0° to 105°) as work progress 
es. It's mounted on the bender. 


(Pot. Pending) 


MAKES SETUPS IN SECONDS! Two pins unlock 
top plote. Pipe can be laid in from above 
Lock-on' shoes are switched in seconds. 


ALSO CORRECTS OVERBENDS! Motor-driven 
pump ovoilable for multiplying output of work. 


Rom odapts to stondard “Porto-Power™ attoch- 
ments for lift, pull and other jock jobs. 
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bende in [ cetupl 


BIG EXCLUSIVES CREATE WAVE 
OF ORDERS FOR NEW BENDER! 


““OPTIK-ANGLE’’ GAUGE 


(Patent Pending.) At last. . . a fool-proof way 
to eliminate guesswork and time-wasting mea- 
suring in controlling degree of bend. The de- 
gree is constantly indicated by gauge that’s 
mounted right on the bender. 


REMOVABLE TOP PLATE 


This new feature makes it dramatically easy to 
set the shoes and position the pipe for the bend- 
ing operation. There’s no need to slide pipe in 
from the side . . . it’s quickly laid ir from above. 


vfW LOCK-ON BENDING SHOES 


No time-consuming threading of shoes on ram 
Simply set shoes on plunger and pin in place 
No threads to damage. 


““FEATHERWEIGHT”’ 
ALUMINUM ALLOY 


Frame and shoes of this material are rigid and 
strong — yet lightweight for greater portability, 
easier assembly and maneuverability. Far less 
weight to lug around 


BENDS 6 SIZES OF PIPE AND RIGID CONDUIT 


CLIMB aboard the fastest-moving sales campaign 
in today’s equipment business! This tremendous 
volume is uncorked by the new Blackhawk S-130 
Hydraulic Pipe Bender. Here’s equipment that’s 
so revolutionary that all electrical contractors and 
plant electricians are immediate prospects. And 
that’s true no matter what bender they now have for 
14 to 2-in. rigid conduit or pipe! Any electrician can 
see in a minute why the cost per bend is slashed 


so dramatically by the surprising lightweight, port 
ability speed, ease and precision of this bender 
And here’s the payoff 
door-opener for the rest of your big line of Black 
hawk Hydraulic Tools 
ing supply houses throughout the country 


the new bender is the 


a Key Line among lead 
Make 
sure you have inventory and literature to capitalize 
on Blackhawk’s big promotional campaign among 
all electricians! 





NEW! NEW! More 


time-saving Blackhawk 
equipment announced! 








WORLD'S 
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SUPPLY HOUSE EXECUTIVES: Write today if 
on new Blackhawk equipment now 
new hydraulic knock-out punch equipment, the new S 
and other fast-moving products serving the 
industries. See the Blackhawk representative or writs 


BLACKHAWK MFG. CO 


LARGEST 


lacking full details 
introduced. Get facts on 
130 Bender 


electrical and all other 


you re 


being 


wire or phone 


DEPT. P-44115, MILWAUKEE 46, WIS 


BLACKHAWK 


MANUFACTURER OF HYDRAULIC TOOLS wal 


21 
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first 


atomic submarine 


uses 
TIGER BRAND 
ELECTRICAL CABLE 





was built ( il Dwnamic Co ) 


AMERICAN STEEL & WIRE DIVISION, UNITED STATES STEEL 
GENERAL OFFICES: CLEVELAND, OHIO 


A STANDARD TIGER BRAND CABLE 
FOR EVERY SPECIAL JOB! 


| Me ; 
shovel & dredge cable 


USS Tiger Brand —winers nice — 
Ow tre Dae TAFES STEEL 
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New Staple Guns Cut Cable 
Stapling Costs Over 70%! 


And we wouldn’t dare 
say this without proof: 








MOTION PHOTOS PROVE ARROW 6 TIMES MORE EFFICIENT! Here's why local electrical inspectors have approved thou- 
Left Photo shows 1 tion used ir nventional hammer sands of jobs on which Arrow automatic staple guns were used 
Right Photo 


| 
ade 


¢ 


stops 
4 


tf cabie 


Result: 


~ 
SAF 


it won't Furt a 


Write for new catalog! MP MROW FASTENER [[0..JNG. one suoivs 5.8 


24 


ooklyn 12, N.Y 
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STRAPS... STRAPS... STRARS... 


and every one a business clincher! 


Ye ot 


HERE IN THE GEDNEY LINE is every ty] 


strap your customers want and every feature 


that speeds installation and pulls down installed 


costs. Malleable iron that stops breakage Hot dip 


GEDNEY NAIL STRAPS 
for rigid conduit 
E.M.T., armored cable, 
S.E. cable, et« 


GEDNEY 
STRAPS for 
Hot dip galvanized 


ONE-HOLE 


oval cables 


GEDNEY “UNIVERSAL” 
ONE-HOLE STRAPS for 
SI { ibles Hot ip vg 


ip fa 
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galvanizing for longest 


Indiv 


that assures top quality And all 


in a full range of standard si: 


Fe 


it makes friends, influences | 


GEDNEY ONE-HOLE 

STRAPS for rigid con 
luit SI by} 
M.T.S 

H 


GEDNEY CONDUIT 
SPACERS OR CLAMP 
BACKS |! gi ’ 
E.M.T. H 


} 
ized 


GEDNEY NEST BACKS 
ple rentary 

with 

> hb 


11) 


1 
rt 
i 


ks 





GEDNEY 


ELECTRIC COMPANY 


aa 


RKO BLDG + RADIO CITY + NEW YORK 20 


dry, Factory and Shipping Point. Terryville, Cor 











L. E. (RED) SALMON Says... 





Everybody talks about service-but 
Blackburn does something about it! 


if :, 


35 Madison St. - St. Lovis 6, Mo. - Phone MAin 1-2821 
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General Cable’s Service Entrance Cable with new aluminum lacquer finish will not 
flake, peel, festoon, fray, bleed through, become sticky, or mark walls. Clean inside 
and out—it’s easy to install, requires no conduit. Underwriters’ Laboratory Approved. 
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introduces a new, improved, economical TYPE S| 


DATING 
AH ING 


wet or dry 


LUWER LUD 


because new design 





permits use of 





wire instead of #2 


for 100-amp servi 
permits you to 


; 


adval age 


in local code 
3 conductors 
or < of #3 wire and 


l of #5 


from your local 
Authorized General 
Cable Distributo: 





Complying with NAHB Voluntary Adequate Wir- 
ing Code -—this new, improved cable is ideally 
suited to meet the heavier loads resulting from the 
rapid acceptance of high-current appliances 


y 


GENERAL CABLE CORPORATION 


BARE, WEATHERPROOF, INSULATED WIRES ond 
CABLES FOR EVERY ELECTRICAL PURPOSE 
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STANDARD DOME 


best possible unit 
for general light- 


— ing requirements 
> 





SHALLOW DOME 


for widespread il- 
lumination in fact- 


ories, gorages, etc 





DEEP BOWL 


for general industrial 
lighting: work bench- 


es, assembly lines 





ALUMINUM MEDIUM & 
Fi HIGH BAY LIGHTING 


anodic treated surface 
provides highly efficient 
light reflection and slot- 
ted neck construction 
gives cooler light for 
longer lamp life 





PORCELAIN ENAMEL 
HIGH MOUNTING 


for concentrated 
light in high bay 


areas 





PROTECTO SHIELD 


protects R52, R57 type 
lamps against break 
age. (For R40 Lamps 
RF series, Deep Bow! 
reflectors can be 
viilized) 


ABOoLITE 


REFLECTORS 
give better light... 


@® Whiter than white titanium inside finish 
reflects more light. Slotted neck construction 
on industrial models provides cooler light and 
consequently longer lamp life. Vitreous fired 
lifetime porcelain enamel won't stain or dis- 
color... is easier to clean. All-White models 
(inside & outside) provide modern, attractive 
appearance. Sell the ABOLITE line for maxi- 
mum customer satisfaction for every lighting 


requirement. 


WRITE FOR CATALOG. 


THE 


JONES 


METAL PRODUCTS CO. 


Aling DIVISION West Lafayette, Ohio 





MERCURY VAPOR 


high and low bay, 


CARGOLITES 


it f k 
wenieean ne . w come for high efficiency 
piers, freight loading industrial lighting. 
platforms 





FLOODLIGHTS 


mercury vapor and in- 
andescent for every 


ovtdoor application 


BIN LIGHTS 


meet the need for 
better light in ais- 
les, corridors, ver- 
tical storage racks 


and bins, and si YARDLITES 





milar hard-to-light complete with all fittings for sofe, 
locations 
3 economical outdoor lighting 








OUTLET BOX REFLECTORS 


reflector top serves 
as outlet box cover 


and connector 





RAYOLITES GLASS STEEL 
DIFFUSERS 
odaptable to a wide ~ 


range of uses in ex- ‘ >. for soft illumina- 
\ 

terior and interior = tion of schoolrooms 

floodlighting —“— Tamm offices, showrooms, 


gymnasiums. 
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ADD TO YOUR SWITCH VOLUME AND PROFITS! 


STOCK type SCSD and SAHD enclosed 
SHUTLBRAK SWITCHES 





FOR 
STANDARD 
DUTY 





Volume and profit-minded distributors an b bers 
will find that it pa ys to stock and aggressively se 
type SCSD standard duty and SAHD he 


horsepower-rated operatir 


One big reason is th 
provide safe, long-lasting 
which means more satisfied 
quick-make and quick-break 
shuttle mechanism equipped with 
and 


which carry the arc away fron at , } stock 
silver-plated contacts. The 


contac olls under essure representa 


and improves w th use 


makers of 
5; Pa 
va ’ ‘ . * switch 
(1/4/74 Ie ha, q) busduct + panelboards + switchboards 
service equipment + safety switches 


80x load centers + Quikheter 


November, 1955—ELECTRICAL WHOLESALING 








Stull the standard of quality in rigid conduit fittings 


iding screw illed 

m ca es ¢ I f Obr 
ndulets 1 ging in size trom 7 
Crouse-Hinds dis- 


comm 
His 


il 


é 


a 


imadce 
ger Hub that permits t 
ht 


i in ings 
1 ley nt 
| ' i.c’sS 
\ uur produ t stay / I ~ £ 
mpetiti 1] 
It mo OI luit ntt Zt ne ll t 
: tights , f lu ] but r ; 

tea * 2 i conduit ana i I I rOUSs i 

| , 
vithout causing conduit to botton ympar yra Ae 


a resui 
yrate many basi 
’ 
integral bushing 


today incor] 
tures pioneered by Crouse-Hinds 
that 


rehnements 
CROUSE-HINDS COMPANY 


1 the 


RT LIGHTING 


lack certain 


but 
1955 
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Whats Happening 


Washington, D. C. 


sce oy rtd in Washington 





LALLS\ i 


@ Mortgages and Housing Starts—The Adn 


rhrns 
ISAILLICSS Ll 5 


t mortgage credit. Nothing dramat 
tion. But the decision of 
ig sales of its seasoned 
acted to remove the threat of 
the market. Stopping 
noney int 
en selling very little in re 
New mortgages lately 


| 
ail 


sing starts 


@ Check-Up For Fair Trade—Vir 
product under resaie price maint 


a acetal 


@ Flood Insurance Being Urge 
EW Oct re 
X 
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AVL UloeolCis Ul Udiule, Wie iCiligilccl iOl Wal Gallia’. 
= 


up 00 92 DULOU 
Ihe Admunistration is talking about am experimental 
partly i1aDic. 


Blam Of insurance, lor which the government Juid De Only 

5 

Dut CtOp W hite riouse Olticials toid Congress that even UUs approach iS Still 
whether it Will WOTK. 

j trie tk 

and settie tnc¢ 


being Studied tO actermiune 


Private insurance COmpanhies Would plOvavi 
Or €ither individuais 


laims. Coverage would not go higher than 
Or pusinesses, insured Orms would De iliabie > poruon ol any 
ase Of Geauctibie auto 


NOOG Galape 


a, trust-i ustin Ss head 


Check-up on Kobinson-ratman—Thurman Arno! 


sv soils 


I the jUSUICE Veparunent Ss ANNULUS to iy4), ied OL 

Kep. Wright Patmans hearings on ement of the Nobinson 
& 6 

ratman AOti ice L/iscruminauo Ct i roid me House 

Committee that { Mtial if we are 


Small 


UiCc 
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how many can he take ? 


yERES HOW peevRATE | 


ACURET” 


Equ'P-’ 


beforehand and thereby save 


rwcilyving ACCL BATI [APE beea 


irete@ily tested 


: Laboratori 
ACCURATE TAPE undergoing standard 
abrasion test. The result 


ational Testing 
} test ACCURATE 
120 strokes . 

before any sign of wear 


es Inc 


TAPES 


The report can make 
reading for you 


_ IMPE 


FRICTION TAPE 
RUBBER TAPE 
PLASTIC TAPE 


November 





19S55—ELECTRICAL WHOLESALING 








ring i” “ 
ries OPPO®. ~ co ‘teal South 
& Maint Electric 
. : ment, 
Equ'P 
it? You can know the answer 
beforehand and thereby eave yourst If imy worry 
by specifying ACCURATE TAPE because it 
s been thoroughly and carefully tested for 


resistance, 


ational Testing Laboratories Inc 

t I! ACCURATE TAPES ¢ 

ACCURATE TAPE undergoing standard sis sn 

abrosion test. The result: 120 strokes 
before any sign of wear 


y The report can make 
reading for you th 


Please send me, without obligation, the report made 
T ‘ | 


~~ FRICTION TAPE by International T 
he RUBBER TAPE NAME 


FIRM 


; 
Tro PLASTIC TAPE se 


CITY 


»* * ie ACCURATE MFG O 
#% 51 Hepworth Place, Garfie New Jersey 
co 
SS ; 
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Samples of Type AB-insulated cable bent in 


Anaconda Type AB resists ozone cutting best— 
Tested 72 hours in ozone chamber without failure 


FAR LONGER THAN NEEDED TO PROVE ITS HIGH OZONE RESISTANCE! 


Ozone resistance is one of the more important tests specification 

on high-voltage cable. For ozone—generated by th withstood 72 
breakdown of air under high electrical stress—is a evidence of dan 
tough enemy of cable at 2,001 volts and up. This added margin « 
active form of oxygen attacks ordinary rubber in Results of o 


ly 


sulation ... causing cuts and cracks that mean ear the superiorit 


cable failure to oxidat 
Surpassing the standard industry specifi ation retain high 

test of three hours, Anaconda Type AB butv! 

showed no.injury after 72 hours in 0.026-0.030 

ozone concentration . .. 24 times longe r than butyl 

spe incation re quire ments at the same concentra 


tion. and 24 times longer than required in oil base 





Facts from ANACONDA—Pioneer in Buty! Insulation 





KELVIN DOUBLE BRIDGE 1 by laboratory tec! t sul COMBINATION MANUAL AND AUTOMATIC t 
’ f ' } ' ' tre! f thy ’ ‘7 f 


Anaconda Type AB has 22% more current- 
carrying capacity. Recommended for operation at 85C! 


OPERATING TEMPERATURI 


a > pl 





To give added assurance of peak performance — 
Anaconda sets voltage tests high 








C226 .1,2 8 
Wilttiaeee.: | | 
pee KO 2 LOO ai 
PKK Z 
KK 
eetttees * 
on KLRRK KOS 
$6 ete? werestetetare. one } 
tstetetetatettstet ote. ' 

Otte ote *, 
RRR oe 

Oeetateteertststs. 

oreseseseses te ter: 

eves etet ete. 

Ot eteree, 

4.8 6 22 4 

2 S KS 

SR ee 


- 
‘ 


ee % 


TESTER ADJUSTS CONTROLS for 


HIGH-VOLTAGE FACTORY TEST 
SPEC: After 6 hours 
4-C—5 Min [)-€ 15 Min 


oo 


FOR COMPLETE INFORMATION 


Ask the Man from ANACON pA PIONEER IN BUTYL INSULATION 





MITCHELL lighting modernizes 60 year old school 
— LEVEL UP ince 


Ee Sg ON ae, ee ee) eee 





once-abandoned school restored 
to complete usefulness 


A remarkable difference...the renovation 
program of this 60 year old school cost less with 
MITCHELL “‘Low Brightness”’ fluorescents which 
have increased the overall lighting level by 600%. 
More than any other factor, the new lighting 
imparts the effect of pleasing modernity. 


MITCHELL Low Brightness Lighting makes 
the modernization complete: The exclusive 
INSTALLATION: MITCHELL Elliptical Reflector, utilizing Low 
Approximately 200 mitcHeu Brightness lamps, delivers a maximum of glare-free 
“Low Brightness” Luminaires light to all work surfaces. The resulting freedom 
(Model 3245), flush-mounted in from harsh contrasts and disturbing shadows 
continuous rows throughout. Foot- creates ideal classroom lighting conditions. 
candles before relighting: 10. Finally, the MrTCHELL Low Brightness 
Footcandles after modernization with Luminaire provides the advantages of beautiful 
miTCHELL “Low Brightness” Lumingires: 60. appearance, practical design, high efficiency and 
increase in lighting level: 600%. simplicity of maintenance at a most reasonable cost. 


for better school lighting, @ 
SPECIFY MITCHELL (7) 
Write for complete details on MITCHELL MANUFACTURING COMPANY 


School and Commercial Lighting 


MITCHELL LIGHTS ANOTHER SCHOOL 
Sixth Ward School 
Washington, Pennsylvania 


Architect: C. Garey Dickson, Washington, Pa. 


Electrical Contractor: Glenn Yoder, Hollsopple, Pa. 
Distributor: Ward Electrical Supply Co., Washington, Po. 


2525 N. Clybourn Ave., Chicago 14, Ill., Dept. 1-L 
In Canada: Mitchell Mfg. Ce., Lid., 19 Wetermean Ave., Torente 
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‘Julboe-we 


a new concept in 





electric fitting designl 


il 


EXTENSION-PIECE 


(_) 


Look closely at every detail of this new 
line...““Tube-Weld” Its advantages are 
basic! 


All fittings are precision-made of one 
piece heavy gauge welded steel tubing 
which has been accurately drawn and 
sized for controlled uniformity. These 
fittings cannot open or spread and far 
surpass U L requirements 


They are made by Electric Tube 
Products, a division of Berger Machine 
Products, with over 36 years manu- 
facturing experience. 


Tube-Weld fittings represent an entirely 
new concept in quality, design and 
price. They are available in 42", %” 
and 1” sizes and have the following 
features: 


BOX CONNECTOR 


Me 


CONNECT WITH 














COUPLING 


¥. 


© Oversized hardened steel set screws 
are used throughout and are staked for 
permanency! 

©@ Extra long length of offsets provide 
exceptionally easy pulling of wire 

© Longer length of fitting provides 
maximum support for conduit 

@ Connector shoulders are uniformly 
flat assuring perfect centering in the box 
© All threads are rolled instead of cut 
and have 54% greater stripping strength 
and 66% greater snapping strength 
(independent testing laboratory report) 
over cut threads. 


o- 





OFFSET CONNECTOR 


® Lustrous zinc finish and carefully 
beveled edges add a distinctive appear- 
ance allow large st imside orking 
diameters 


® Carefully and sn tly packaged for 
ease in shelving and identification. For 
descriptive brochur« ind 

mn write « 


idditional 


informati 


Electric Tube 
Products 


-16 Grend Ave., Maspeth (N.Y.C.) N.Y. 
Offender 5-8000 


CONOMY 


Ti 


— tee 


Berger Machine Products, Inc 
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a 


Buried directly in eorth, Rome FlexAl! 
is ideal for wiring between buildings 


Installed in livestock buildings 
or other locotions destructive 
to conventional nonmetaltic 
sheothed cable, Rome FlexAl! is 
sofe, ronrotting ond fiame re- 


sistent. 


Single Conductor—Underwriters’ 


Approved as 


e | } 


Type UF 


Multiple Conductor—Underwriters’ 


Approved as 


@ For he 


November 


Type UF and NMC 


or 
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Rome PiexAli® 
Chese cut in woh 


Corresion-resistant 
protective plote 


Pioster 


Embedded in plester, Rome 
FiexAl! mokes for neater op- 
pecrence in rewiring old 


Use Rome FiexAll for underground 
wiring of yord light ond floodlight 
instolletions 


Rome FiexAll is easy to work within 
hollow speces of mosonry block or 
tile wolls. 


Color Movie Tells Dramatic 


ROME CABLE "nada 


Coperation 


reowm? 


or a ee ae 





MEMO 


’ . ads 

4 + mus 

and other i E . 

; ‘ dé mand 
¢ d 


ystomers 
cu 


Electric 


Like Sound Couplings? 
cer NE Sherarduct 


RIGID STEEL CONDUIT 


Sound couplings that’s another big Sherarduct advantage! 


Sherarduct’s accurately cut threads let conduit ends butt inside the 


LIFETIME CORROSION PROTECTION 
coupling eliminate gaps that interfere with easy fishing. This * 
provides a sound, thoroughly grounded coupling, sealing off moisture EASY FISHING 


and corrosion 


& 
[he couplings are fortified by the same Sherardizing process of dry ZINC PROTECTED THREADS 


galvanizing that provides lifetime protection for Sherarduct conduit. * 
Sherardizing actually alloys pure zinc with the steel wall of the 

conduit (including the hills and valleys of every thread), providing STRONG COUPLINGS 
a permanent barrier to corrosives 


e 
During the Sherardizing process, the steel conduit is normalized by THOROUGH GROUNDING 


gradual heating and cooling. Thus the conduit can be easily bent and 


& 
formed on the job without springback or deformation EASY BENDING 


After Sherardizing, a special clear acid-resistant coating, called 


] 


Shera-enamel, is baked on inside and out. This completes the protec- 


Write today for your free Sherarduct facts 
hook see why Sherardizing makes 


for fast, easy fishing of conductors. . : : . > 
5 Sherardu galvanized conduit at its best. 


tion of all surfaces from corrosion, and produces a smooth raceway 


Sherardizing is galvanizing at its best .. . Sherarduct is galvani duit at its best 


“t Rational Electric Products 
ANGEIVERSARY PITTSBURGH, PA 
, a ; ants 10 Warehouse 
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This Manson Tape 
is still good 
—after 28 years! 


Mr. C. T. Warren, professional 
Electrical Engineer of Orange, 
Texas, has always recommended 
Manson Friction Tape to his 
maintenance and construction 


crews. Recently he sent us two 


partially used rolls of Manson 


which have been in his tool box 
since 1927. 


The photo above, of one of the 
original rolls, shows this result: 
the tape, manufactured 28 
years ago, still retains its 
tackiness and most of its 
original tensile strength. 


Manson Friction Tape is made 
of a closely woven cotton fabric, 
into which has been frictioned 
only new, naturally tacky rubber 
compounded with the best chem- 
ical ingredients. It is mechan- 
ically strong...durable and long- 
lasting...adheres firmly. Manson 
breaking strength is over 50 
pounds per inch of width, com- 
pared to the ASTM requirement 
of 40 pounds. 


Used with Okonite and Okolite 
Rubber Tapes, Manson makes epemoms 
splices that will be tight and 

THROUGH 
AUTHORIZED 


DISTRIBUTORS ONLY 


waterproof far longer than ordi 
nary tapes. Write for Okonite 
Splicing Instruction Folder 1089. 


Made by 


THE OKONITE COMPANY 


me 


PASSAIC ‘ NEW JERSEY 
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Steady Sales Increase Sight 
By Advance Executive 


Revolutionary 
For Fluorescent 
Lamp Ballasts 


> an exclusive interview wit! 
Hamilton, Sfles Executiv' 
pore Tra rmer Company 

i” | was reveale at sales of Advanc« 

ballasts ha shown a st¢ ady 

ase in thgpiast three years 

s have become rec g- 

wality product 1" the 

ighting field,” he said, 

nd more architects 


ers the ¢ 
oo io 
J :) | 


_o i 


| turers: 
Mr. 


- ivance 


oe 

Lou Duman. Pre 
Transformer 
i 


perfect 


+BRQ 2- -$-110 
w ar 


FLUORESCENT E ret : aise 


icf 


BALLAST 


30% REDUCTION 
28% REDUCTION 
30% INCREASE 


More Efficiency In sa 
BRQ 2-5- 110 Advanc 
Ballast 


rial 


Cable Address “‘A ewig Sy 


2950 N. WE 
‘ STERN AV 
CHICAGO 18, ILLINOIS, een. 


~ 
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Engineers Announce 
Desig! 


STOCK THE COMPLETE 

















yielle LIGHT SWITCHES 


NOW BY POPULAR DEMAND .. - 
WITH SCREWS 


4SNIONI'QYT' ONO 


AL ony 7 





INTERCHANGEABLE QST-1 TYPE 





al 7 
OG 








LIFETIME 1891 TYPE 


At Arrow-Hart 

your c nn 

ne of A-H QUIETTE Light 
able with Binding Screw 
erminals. And, to meet the demand for lit ss ‘ . : 
salndh entinaity becwies of dn teude tenn INTERCHANGEABLE ra 
appliances and heavier lighting is, both FE i 120-2 ! 
TIME and INTERCHANGEABLE rat 


an : Junior rat 
20 amp 120-277 volt ac only 





ARROW-HART 
WIRING DEVICE DIVISION 
103 HAWTHORN STREET, HARTFORD 6 CONN 
OFFICES SALES ENGINEERS AND WAREHOUSES IN 
ATLANTA DALLA NEW Yor« HAVANA A 
BOSTOP —e 


AN FRA? 


ENCLOSED SWITCHES 
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WE’RE KNOCKING HIM 
RIGHT INTO YOUR LAP! 


Here’s how Kennecott helps you 


make the most of SKIMPY WIRING! 


No doubt about it — Skimpy Wiring is the 
biggest pest in the electrical business today 
But, curiously enough, to you he’s both 


friend and foe! 


Your dealers hate Skimpy Wiring. His 
small, weak wires and inadequate circuits 
keep hundreds of homeowners from buying 
many of the electrical appliances they want 
or need. To your dealers, Skimpy Wiring is 


t definite sales stopper! 


Your contractors 
Wiring. And why not? The & out of 10 


homeowners who have Skimpy Wiring in 


however, love Skimpy 


an 


f 


ay 
= é 
sor. LOD 


their homes are ideal prospects for profit- 
able re-wiring jobs! 


BUT ... most of the folks who suffer from 
Skimpy Wiring don't even know it! Until 
they are educated to the need for re-wiring, 
your dealers lose sales, your contractors lose 


jobs. And you lose potential profits. 


To help win the fight for sound, adequate 
home wiring, Kennecott ads like the one 
shown below are hard at work on the na- 
tional level. However, in order for you to 
profit personally, you should promote ade- 
quate wiring where it will do you the most 
good — right in your own area! To help 
bolster your local promotion, Kennecott has 
prepared special material that’s yours for 


the asking! Tie in with Kennecott! 


FREE! TIE-IN MATERIAL! 


Help your dealer and contractors to fight inade- 
quate wiring in their ow reas! nd today for free 
Kennecott’s 
This Week 
educational 

Ask for 


irt, contractor 


reprints and poster 


St prices for 

il available. No 

st or o ite Kennecott Copper 

Corporation, Dept EWH1! st 42nd St.. 
New York 17, N. Y. 


Kennecott Copper Corporation 
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SKIMPY WIRING 


“Dead End” Kid of the 
Electrical Business! 
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YOU CAN GET 3 YEARS’ SUN 


with the biggest G-E Sunlamp 


, | ‘HAT’S just what happened when a recent 


General Electric Sunlamp “Blitz” was 
checked, so be sure your dealers are well 
stocked when this year’s G-E Sunlamp pro- 
motion hits. It starts January 13, and it’s 
the biggest ever, so there’s a good chance 


previous volume will be exceeded 


Figures on a recent G-E Sunlamp “Blitz” 
were checked among 46 retailers in Bloom- 
ington, Ind., Ann Arbor and East Lansing, 
Mich. Accurate records of sunlamp sales re- 
vealed the average volume per store was three 
years’ normal General Electric Sunlamp sales 
in only 8 weeks! That's 4 weeks during the 
“Blitz” —4 What's 


the same sensational results showed up during 


weeks carry-over. more, 


a previous “Blitz” in Binghamton, N. Y, 


Because G. E. is putting more promotional 
effort behind this year’s Sunlamp “Blitz”, it’s 
just good sense to be sure your dealers tie in 
Especially since G.E's pre-selling customers will 
And dealers like 


G-E Sunlamps because they're a high-unit sale. 


make sales so much easier 


Tell your dealers about the TV commercials 
on MEDIC, award-winning dr 
Tell 
page ad in LIFE, in four colors, pre-selling 


show 


full- 


imatic 


seen by millions them about the 


customers for them And urge them to use 


the new, colorful display material G. E. is fur- 
nishing to help them cash in on this advertising 

Don’t let your dealers be caught short when 
the “Blitz” hits Jan 13. See that they're stocked 
up — ow. Large Lamp Dept., General Electric 


Co., Nela Park, Cleveland 12, Ohio. 
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GE Sun 


7 TANS LIKE THE Sun 


G ‘ESunilamp 


TANS LIKE THE syy 1 


eo 4 lat epybOuy 
eee 8 Motices 






LAMP VOLUME IN 8 WEEK 


“Blitz” ever— starting Jan. 13! 








PUSH SUNLAMPS 
AS CHRISTMAS 
GIFTS, TOO 


G.E. is furnishing a new, colorful sleeve 
carton designed to quickly turn the G-I 
Sunlamp into a Christmas gift. All your 





dealers have to do is slip it over the regular 
carton and presto—they have an attractive 


gift package. Reminds customers who need 





gifts in a hurry—gets extra sales y 


GENERAL @@ ELECTRIC 


November, 1955—ELECTRICAL WHOLESALING 51 








ADVERTISEMENT 











The broad need for a non-corroding fitting in the processing industries, is clearly shown in this typical 


installation 


The “Big Switch” To 
Aluminum Electrical Conduit Fittings 


Growing Trend Proves Boon to Electrical Industry— 


Meets Long-Wanted Needs of Many Industries 


{ Discussion by James Grindell, Sales Manager, Killark Electric Mfg. Co. 


trend, we have to appreciate the 


economy and longer service enjoyed 
aluminum 


where aluminum fittings are installed properties found only in 
fittings. 


Aluminum electrical! fitt ngs are 
not new they have been in use 


r er of industries in recent . 
a number of industrie ; Aluminum Offers , ; 
years. But today a “big switch” is The performance of a metal in any 


taking place—and industry after in Distinct Advantages industry is best judged from its service 
itself the To understand this rapid-moving record. In the process industries 


dustry is discovering for 
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there are scores of applications for 
a metal that can offer high resistance 
to corrosion, freedom from discolora- 
tion, strength in alloy, light in weight 


non-sparking, and low in maintenance. 


Aluminum is such a metal. 


Killark Pioneers in Development 
of Aluminum Fittings 


The Killark Electric Manufacturing 
Company has done much to pioneer 
and encourage the use of aluminum 
fittings. Killark Alumalloy Electrolets 
are the first maior improvement in 
fittings in over fifty years. They have 
been laboratory tested and thorough- 
ly field approved by nearly a decade 
of constant control and recheck 
Killark's 


aluminum 


Alumalloy—an _ exclusive 
alloy—provides a new 
combination of high strength, light 


weight, safety and uniformity. 


Typical Problem-Solving 
Applications 


Because Killark fittings have been 
designed for a lifetime of co-rosion- 
free service in acid, salt and chemical 
atmospheres, they have solved the 
problem of “what to do about our 
electrical systems?" for many corro- 
sion-plagued industries. 

One large smelter, for example 
had a serious corrosion problem in 
the presence of ferrous metals. Their 
operation of reclaiming magnesium, 
produces large quantities of sulphur 
dioxide (which combines with mois- 
ture in air to form sulphurous acid). 
Since installing Killark Alumalloy fit- 
tings, they've experienced none of 
the failures or breakdowns in their 
electrical system, as in the past with 
conventional fittings. 

Another example: chemical proc- 
essor who manufactures ammonium 
nitrates and sulphates. The effect on 
steel conduit and iron fittings was 
costly, shut-downs were frequent. To- 
day, with Killark Alumalloy on the 
job, the corrosion problem has been 
all but eliminated from their elec- 
trical installations. 

Ten Million Fittings 
Can't Be Wrong 

Yes, 10,000,000—that’s how many 
Killark Alumalloy fittings are already 
in use. First in the field 


already proved their value to thou- 


they have 
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ADVERTISEMENT 


Killork Alumalloy Electrolets cre being shippe 


After 10 yeors exposure, the iron fitting ‘top 

above) showed deep rust-pitting. The Killork 

Alumatiloy (special aluminum alloy) fitting was 

scarcely affected—since it is rustproof cleor 
through 


sands of contractors—in saving time 
cutting losses due to breakage or 
damage, and in offering safer (spark 
free), more permanent installations 

Aluminum fittings are clearly the 
fittings of the future. Are you ir 
vesting in the future? 


sh 


v 


4 


e 
{ 
4 

s 


60% lighter than cost iron. Lerge size Killark 
Alumalioy fittings weigh even tess thon mony 
matier cast iron fittings of the conventional 


type This neans easier handling easier 


nmstalliation 


KILLARK ELECTRIC 
MFG. CO. 


Easton and Vandeventer Aves 
St. Lowis 13, Mo 


“KILLARK 


—a Fitting Name to Remember” 
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West Penn Power Compony serves 
over 350,000 residential, form, in- 
dustrial and commercic! customers 
in on 8,775-sq-mi area in Western 


Juality Control ous om 
AT WEST PENA POWER 


Pent vani 
NGLEAM EMT t 


Spanc HD galv 


P. Foley Company noted that the { ng and inspection : 
ANGLEAM EMI indled ? ‘ tna Plant it | s to 


indle. This bur roved to be a tr " 
" Both SPANGLEAM EMT and SPANG HD Gol 


fety factor nce sectior f ‘ et SPAN i a 
¢ red desi? nnect with thix tr 


i 
ynduit did not | i metirmne r if r r ne neta tics > 4 
at West r mp y s hecdaquor 

be supplied 


formers and 


SPANG-CHALFANT 
57aNS a. Cees pee hry roa seoty Compeny 
CONDUIT / : GATEWAY CENTER PITTSBURGH. PA 


ct Offices and Soles Representatives 


n, Principe! Cities 
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HEINEMANN 


A DEFINITE RATING 
unaffected by temperature. A 
ampere rating means 20 amperes 
of safe, usable capacity. There is 
no de-rating of Heinemann Cir 
cuit Breakers. 


20 


prevents nuisance | 


ruptions permits 


rush and harmless 


overloads. Gives m 


tection without 








INFORMATIVE BooKLET: ‘“‘What You Should Know 


Send for your free copy 


About Circuit Breakers”’ 


Cul breaikeu 
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ower 


iximum | 


inter 
starting 
iry 


tempo! 


ro 


inconvemence 


not the rating or 
to allow 


varies time delay 
instantaneous trip point 
more time to make cold starts or 
to shorten delay under dangerous 


heat conditions 


HEINEMANN ELECTRIC COMPANY 
152 PLUM STREET 
TRENTON 2,N. J. 





its 


ed ted 


eet 
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aves Sales Dollars 


There just aren’t enough hours in a day for a salesman to do an adequate 
selling job without help. In addition to time spent on office work and await 
ing interviews, the growth and decentralization of industry has brought 
problems of increased travel time, more buying influences and more difficult 
access to plant personnel. 

When you advertise your product or service, consistently, in business 
publications your prospects look to for help with their jobs, you multiply 
the calling power and increase the productivity of your sales staff. Business 
paper advertising can talk to thousands of prospects . . . can arouse interest 
in, and create a preference for, your product ... at pennies per « 

Just as high speed machines cut production costs, well-planned business 
publication advertising cuts sales costs. It “‘mechanizes”’ the first three 
steps of a sale and lets the salesman concentrate his valuable time and talent 
on the all-important job of making the proposal and closing the sale. 

Ask your McGraw-Hill man for a copy of our 20-page booklet, ‘‘Orders 
and How They Grow.” Also about our new sound-slide film, “‘Plateau of 


Progress”’ which is available for showing at sales and management meetings. 


M ay 


McGRAW-HILL PUBLISHING COMPANY, INC. 


HPEARBQUARTERS 
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Duo-Guard Pushmatics* 
cords safely 


No fuse boxes 


automatically. And they're convenient 


in BullDog Electri-Centers protect branch circuits and appliance The new terminal screw retainer in each Duo-Guerd 
Just a “push” restores service provides bolted connections . mokes instaliction 
no fuses to change. No danger of electric shock, either fast, easy. No lost screws. No special tools 


NOW! FROM BULLDOG 


one main disconnect. 


full \00-amp service 


IN ONE COMPACT PUSHMATIC PANEL! 


putto 


box and fuse 


par el Ay iil 

where mm the 
for all present 

SullDog field 
npany, Detré 


BEPC 


BULLDOG 


ELECTRIC PRODUCTS COMPANY 
A Division of 1-T-E Circuit Breaker Company 


Export Div nm: 13 East 40th Street, New York 16, New 
York. In Canedo: BullDog Electric Products Company 


(Concdo), Ltd., 80 Cleyson Rood, Toronto 15, Ontorio. 
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TIMES and TRENDS 





Only One Direction 


weve! there 1S 


Set ee 
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IE UX (PRESCOLITE'S trade name for precision diecast products.) 


and en OF ©) ef o) od ito met -igelal- lehdlor- ii - tale Mt Ee Rhdolsalonhah ame ll_Mot-t-tdlale ll olgele| les dlols MR e-Tolalalls [tit 


to the lighting industry for STRENGTH * DURABILITY * APPEARANCE 


The fixtures illustrated above, and many more too, employ “Dielux” die ’ : Write for your copies of the following PRES- 
castings os an integral part of the unit. 1. No. WB-24 Wall Unit. 2. No. 1313- : 4 3 COLITE literature: No. 9 (Recessed and Swr- 

: . lu - ’ face Fixtures), No. EX-1 (Exit Lights), No. Li-1 
6630 Recessed. 3. No. 500 Ring Fixture. 4. A-14 Swivel Unit. 5. No. 8585 Hos- : ee Louver Lights), No. HD-1 (Swivel Lights), No 
pital Light. 6. No. R-54 Exit Light. 7. No. 750 Recessed. 8. No. 99 Eyeball Unit : AE-3 (Drawings and Specs 


PRESCOLITE Mfg. Corp., Main Office, 22 th St. Berkeley 10, California + Factories: Berkeley, California - Neshaminy (Backs County), Pennsylvania 
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ELECTRICAL 


WHOLESALING 


NOVEMBER - 1955 


Supplies salesman George Carl! 
(left) cultivates contractor-deal- 
ers like Harley Hershner—be- 
cause his sales reports show 
ae 


Hes Building Volume 
—With Built-ins 


Add built-in ranges to straight supplies sales — and you've got the 
5-10 per cent plus volume chalked up by Hartman Spreng's George Car! 


By Durward Humes 


x H MONTH, the top § t 
Geo! ( I's dollar ve 


© Adjunct 


| 
® Naturals } 


To see how Carl moves built-ins on regular calls, turn page 





Building Volume With Built-ins (cont.) 





Built-ins: Helping Accounts Display And 


OFFICE DISPLAY 


“er te cttan ay T ) SELL BUILT-INS, George ( 
Puls 


} c 





pies 


mino! 

is able t 
ind service 
s good, and 
1g persistence 

ys s Carl's 
accounts up-to 


often 
les. His 
is Hartmar 


ind 





ecently 

( d rr i s 
lisplay 

iccounis 


Saies SUC 





Station wagon is one key to Carl's sales success 
He delivers many 


orders, adds orders on delivery 
62 


Contractor-dealers number about 
accounts—and mean even more 


half 
in 


of Carl's 
terms of volume. 
They buy the range of supplies, aousewares and lighting. 


Carl is a friendly and persistent salesman, fills out many 
an order pad after being told, 





“I don't need anything 
now.” Reason: detailed survey of needs on each call. 
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Hardwares—about 30 of Carl's 100-plus accounts— 
are profitable customers. They buy in standard but small 
quantities, giving Carl a nice gross margin. They demand 
delivery, stock-checking (above). He’s licking the big 
problem: getting hardwares to think of him first on 
electrical orders. 
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Appliance Stores are the best markets for hous 
wares. Many dealers also keep stocks 
Like his other accounts, they rely on Carl's next-day de- 
livery. Hartman Spreng charges freight on out-of-town 
shipments, and Carl finds his 
orders—plus a helpful “personal touch.’ 


small supplies 


deliveries mean extra 





e There's handy 


MAIN SALESROOM the f b Ele Partial sé serv re store CONTRACTOR 


They Got the Most Out of 


e Plus—Accessible location near downtown... 


BY MOVING AWAY 
Electric thinks it I 
geared itself to cor ied futur “th. Business sinc 
the move has beer KC nt C [ to Art Loeb 
The firm’s downtown complaints echoed those of 
listributors the count ver. Parking for customers was 
impossible. Delivery 1 ks piled up in the alley leading 
to the dock, and the firm estimates its own trucks lost 
ibout two urs ¢€ lay n this alley Even worse 
lowntown d 


ving further 


decided 

} of down 

ble at the time 
in the same 
but Art oen | y Tt nks t cation (photo at 

eft) will pay ¢ I 

e Benefits—Loeb | trix to efficiently ser 
the main industrial a nd, und ning its heavy con 
ICtor 


Dusiness, finds s Tt the t ns min largest unlor 


r hy ? , | ’ ; . 
ictors with s ‘ presswavs W 
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self-service at the counter... 


SELE-SERVICI 


t-moving 
displayed 

nearpy 
has< 


BUT COUNTER 


Aiming for faster customer service with less 


Their Move space, Loeb Electric put the latest wholesal 


ing ideas into its new Columbus house. 


¢ Plus—Wide publicity to the community .. . 


“IT WAS 


© Benefits 


For one-floor warehousing benefits, turn page 





They Got the Most Out of Their Move (cont.) 





e Plus—Efficient one-floor warehouse operation 








NEW HOME 


f 


ONE-FLOOR OPERATION 
heatahl ordit to Art 
W e st mo t 


CKIT 


is un 
Loeb 


2? 000 


the improvement 
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t them up the 
tw , hours 
OW we SI 
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LIFT THE LID 
ON 


EATRA SALES 


Packed in 


Z F individual 
Stock and Sell ~ i ee 
the New 


ROYAL 3-Conductor POWR-KORD 








Here’s your chance to cash in on a new product UNIT SHIPPING CARTON 
with a great new sales potential . . . now with the mors a Ba... anette Mion 
new Royal 3-Conductor “POWR-KORD 


Complying with UL and NEMA standards for ground- 
ing power tools and many other appliances, this new 
heavy-duty extension cord features a Royal molded- 
on cap with round ground pin, and a Royal molded- 
on connector with U-shaped ground slot . . . provides 
maximum grounding safety and dependability. 


Write for samples or ask your Royal representative 
for complete details on the new Royal 3-Conductor 
POWR-KORD”. 





ROYAL ELECTRIC COMPANY, INC. 
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SPOTLIGHTING YOUR MARKETS 


No. 7 in a Series 





Brings you up-to-date on what you can sell to 


The Paper Market 


@ This is an above-average market. Much electrical equipment is used to run 
huge machines that are, in effect, the paper mills themselves. 


@ The pressure for new products has led to vertical mergers and big outlays 


for new plant. Paper converters are an expanding market. 


@ Paper plants usually buy locally, are better-dispersed than in the past. 


With exception of small converters, most do their own electrical work. 
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EXPANSION FOR A DIVERSIFYING MARKET 


ALL-AROUND, the paper industry is 
a big one. It ranks sixth in size among 
the nation’s industries, and char- 
acterized by big machines operating 


is 


in big plants. 

The industry 
mental operations — pulping, paper- 
making, and converting (or turning 
sheet paper into usable products, such 
as cardboard, cups and boxes). While 
these operations have been separate 
historically, today’s trend is to bring 
them together. 

There are around 950 pulp and 
paper mills in the nation. While the 
pulp mills are mostly in the woodlands 
of the South, Northeast and North- 


takes in three funda- 


west, the paper-making operations are 
more dispersed. But because big ma- 
chines mean big capital outlay for 
expansion and because transportation 
costs are up, the industry is becoming 
more integrated. The larger firms, 
often as follow ups to mergers, are 
integrating several operations. 

Many firms are also diversifying 
their converter operations. The theme 
is new products for new markets, and 
the result is a growth of small facilities 
to make specialty grades, especially 
for packaging. No one is willing to 
estimate the number of converting 
plants, but there are a growing num- 
ber. They are dispersed geographic- 


ally, too, being nearer markets than 
raw materials. 

In addition to outlays for expan- 
sion, the industry is spending for more 
economical operation. Improvement 
of manufacturing facilities, especially 
materials handling, is a must. So is 
improvement of quality. 

Generally, plants in or near metro- 
politan areas buy locally; this includes 
all converters and most paper mills. 
But some pulp mills, especially in out- 
of-the-way in the South, 
place orders direct. Although most or- 
ders are placed by purchasing agents, 
pulp and paper mill engineers very 
strongly influence what is ordered. 


locations 
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NEXT MONTH 
The Restaurant Market 
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Many types of advertising and mailings to prospects 
were used extensively in a campaign to modernize home 
wiring—a program which almost died in Kansas City 


until someone suggested a... 


New lIdea 
That Gave 
AW a 


| MODERNIZE Your win -$ 500 Per Month 
- A 
New Life = 


Phone BA. 1808 Now! 


by Robert S. Bush 


LECTRICAL DISTRIBUTORS i 
the 5 t K Cit wi 


A COMPLETED jOB 
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Heres How Kansas City Distributors View Their AW Program 


F. M. Sholders 


|. M. Brownlee 





{) 


e Emphasize Selling — B 
, mpaign succ vith tt ae ot e May Chanee Program 
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THE SALESMAN’S TECHNICAL NOTES 


fuse aire 13 so/dered 7o contacts 








Screwdriver Strew Cap 
Ya slot 


Ferra/e 
contact 


Screw jlig 


knife blade 
Conrmacr ~ 


NON-RENEWABLE CARTRIOGE FUSE 


a Lith /s secured FERRULE TYPE 


LeTWeCT SCTO}W 
plag and disk 
ar both ends 


LINK 7/8 : 
bo/ted yo 
cort*#act 





4use jink visible through 
Ylass orrrica sop 














41 ber case NJ 
Link connected befweer outside 
Screw Corttach arid Certter Cortiact 
EDISON SCREW-BASE PLUG FUSES 


Hexagonal conriguration or op indicates /§-ampe. 
Capacity or (ess; greater capacihes have round 7ops 


Link 





thd TIME LAG FUSE Aas fwoor 


more points which wiay be 
RENEWABLE 


FUSE 
FERRULE TYPE 


Sokdered broken. /¢ high ambient femp- 
CARTRIDGE A joj? 
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soften; spring breaks contact 
at joint #79 Case of OxCess 
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CARTRIOGE 
FUSE 
KNIFE BLADE TYPE 


current littkh melts “stant! ¢. 
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TAMPER- RESISTANT FUSES 
are screwed (7) with adaprer, which 
remains 10 ctout Ff (use 7s APanrgad. 
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M0 volts 


Toaster element s J < Corwerniernce 
x recepracte 
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a (8-4p fuse e/emert 
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NORMAL OPERATION FAULT OccURS 


EXAMPLE: /000-walrl roaster Mugged (nfo 110-VA? f171e Graw/ Ss (OOO //O oF F./ 
amps, well below farting of fuse. Assume teaster ehemenr preaks ard shorts 
our Palé of Clement as Show. This cats res/stance 177 pall thus Ponb/ing 


curcen? fo (82 4ps. Ts #3 abou? 20% over suse rarg, aa Fuse WOW-S. 


ELECTRICAL WHOLESALING—November, 1955 





Pinpoints the Information You Need on 





Protective Devices-—| 


By J. F. McPartland 
and W. J. Novak visible 


ne Dase on 


ncandescen 


confined 


LECTRICAL wires, cab 


equipment and apparatus are rated 
according to the normal value of 
voltage which can be applied to them 


and the current which they 
‘ 


If other than the safe value of 


can safely 


voltage were applied to a conductor or 
of equipment, or if higher than 
ed current were to flow, the I 
“wo 


seriously damaged or completely 


uC 


ductor or piece of equipment 


stroyed. In addition, a general condi 
of hazard to personnel wi 
result To protect conductors 
equipment against abnormal operat 


conditions and their consequences 


special group of devices are used in => sm wi 
: p f milar i ! e Cartridge Fuses 


electrical systems These devices 


clude fuses, circuit breakers and rela\ 
ind are commonly called “protect 


Fuses 


4 fuse 1s the s mpiest, best Known 
1d most widely used device for open- 
in electrical circuit when excessive 
current flows due to overload or short 

' 


Basically a fuse 1s a series 
-vice Which will conduct the cur 
the circuit (and the 


C 


circuit 


de 


for which 
but it has an internal 


fuse) is rated 
element, called a link which will 
melt and open the circuit when exces 
sive current flows 

There are many types 
fuses used to provide overload protec 


na 


tion for both circuits and apparatus 
Enclosed fuses range in capacity up to 


600 amps at 250 and 600 volts. Fuses 


for high voltage applications 
lable with current 
pacities up to 4 imps and vol 


Its. 


(above 


600 volts) are ava 


continuously 
to 5 minutes if current exceeds 


per cent rise over rated Capacity 
e Plug Fuses—These are scr 
fuses. The Edison-base plug 

t ryone from its wid 

1 Circuit protec 


Ion Aas yancn be 
systems hey ar labl regul 
consists ” ig , ; Next Month: 
vt pt nps Protective Devices—il 


a] el 


residentia 
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¢ SEATTLE 
& 


Atlanta 1 
1310 He 


Ga 
aley Bu 
Phone 


Boston 16, Ma 
250 Stuart Street 
Phone | 


Buffalo 2, N. ¥ 

1508 Liberty Bank 
Phone Washir 

Chicago 2, Illinois 


lll W. Washington Street 


Phone Franklin 2-5470 


Cincinnati 2 
1302 Carew 


Ohio 
Tower 
Phone Main 1 

Cleveland 13, Ohio 
2400 Terminal Tower Bldg 
Phone Main 1 


Columbus 15, Ohio 


424 


2605 





221.8839) FOR SERVICE 


trict 


sales 


ited through- 


yu qui 

en Vno the 

ire qualified to help you 
t an get 

or phor e 

Office 


Kiy 


KNOW 


You « quick 
wire 


male 


wn ¥ 


9 NEW YORK 
fee 


PHIL ADELP 


DISTRICT SALES OFFICES 


Dallas 2 Texas 


1602 First Nat'l 
Phone Rive 
Denver 2. Colorado 
814 Continental Oil 
Phone Main : 
Des Moines 9, lowa 
$37 Insurance Exchar 
Bldg 
Phone 
Detroit 2, Michigan 
926 Fisher Bldg 
Phone Trinity 5-5816 
Grand Rapids 2, Michigan 
604 Michigan Nat’ 
Bldg 


Bank 


Phone 9-4291 
Texas 
Esperson Bldg 

Phone Fairfax 1325 
Indianapolis 4, Indiana 


Houston 2 
1350 


2850 LeVeque Lincoln Tower 520 Circle Tower 


Phone Capitol 4-72 


“le 


THE YOUNGSTOWN SHEET AND TUBE COMPANY 


General Offices: Stambaugh Building - 
Youngstown, Ohio: Struthers, 
PIPE 
HOT 
PLATE 


Plants: 


SHEETS 
MECHANIC 
RODS 


STRIP 
Al 
COKE 


PI 


TIN 


TUBING 


l Phone Melrose 2-3461 


ATES STANDARD PIPE LINE 
COLD FINISHED BARS 


PLATE ELECTROLYTIC TIN 


Kansas City 6 


1222 Comr 


Mo 
erce Bldg 
Phone Victor 
Los Ar 
714 W 


geles 15, Calif 
Olympic Blvd 
Phone Prospe 
Milwaukee 3, Wis« 
2110 Wisconsin Tower 
Phone Broadway 
Minneapolis 2, Minn Seattle 4 
1050 Baker Bldg ; 
Phone ATlantic 
New Orleans 12, La Ilsa 3 
520 Whitney Bldg 13 
Phone Raymond ( 
New York 36, New York 
500 Fifth Avenue 
Phone Lackawanna 4 
Philadelphia 2, Pa 
1502 Girard Trust Bldg 
Phone Rittenhouse 6 


va 6-1223 


ntgomery 


y Street 
Garfield 1-6544 


Washington 
7 Central Bldg 
Phone Main 6420 


Oklahoma 
5 Philtower Bldg 
Phone 
5, D.C 
Building 
1e Republic 7-2340 
ingstown 1, Ohio 
5 Stambaugh Building 
Phone Riverside 7-0771 


54-4634 


\ ast 
- Youngstown 1, Ohio 
Ohio: Indiana Harbor, Indiana 


OIL COUNTRY TUBULAR GOODS 
ROLLED BARS BAR SHAPES 
RAILROAD TRACK SPIKES 


CONDUTT 
WIRE 
MINE 


AND EMT 
HOT ROLLED 
ROOF BOLTS 
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THE 1955 NAED PACIFIC ZONE CONVENTION STORY: 





ng of eiec 


nted@d out by 


Though golf, good fellowship and feasting prevailed, distributors’ 
minds were on their... 


Profit Famine 
In the 


Midst Of Plenty 


By Howard J. Emerson 


OW electrical supplies distrib 


management must f 


e Canadian Hospitality 
lcor » British Co 
lenge ot d Sappeari 
level in 
t} 
47th Annual Conv 

rn Region of NAED, held 
Empress Hotel, Victoria, B. ¢ 
tember 26-28 

The questions of competitive prac 
ces, selective franchising 


ind manufacturer relationships 


contractor 


faced if not solved in a seri 


industry and assoc 
from the West and East. A 
more than 400 NAED mem 
adies, and industry guests 
distant meeting place eviden 
creasing interest in seeking 

the industry condition n 
n the midst of plenty Fo I 


tume, every one of the states of the NAED 
western region. as well as Hawa 
Alask 4 \ 


gates 


ind rddress of Management 


os presented b nber f Electrical Whol 


Turn page for Pacific Zone Convention's straight talk 





1955 NAED Pacific Zone Convention (cont.) 





Pacific Zone Speakers 


Dual Stocking Is Uneconomic 


[he setting up ol local warehouse 
stocks by the manufacturer is an addi 
tional step and an unnecessary one in interests of 
the distribution of electrical goods that 
does nothing but add to the cost of these 
products 

rhe idea, basic to our industry, of pro 
viding more goods to more people at less tributors not 
ost, has been challenged in the past year 


expanding growth of an uneco 


iplication by the electrical 
the distributor's ware 

the setting up by the 

| 

of a network of 


manufacturers n [Fits 


However, the 


manufacturers, 
ituation in the electrical industry own selling and 
should consider 


varehouse stocks many distributors of letting their com 
price 


petitors set the 


peecn ¢ 


many localities far removed from manu 
facturing plants does not serve the best 


public or industry 


greatest threat to the 
electrical wholesaler today is not what 
others are doing to him, but what he is 
doing to himself 


Io combat this, dis- 


only should consider the 
problem of increasing local stocks by 
but should study their 


credit policies They 


who really runs their 
business: They or their competition. The 
should consider the profitless practice of 


Arthur W. Hooper 
(For the text of Executive Director 
8&5.) NAED 


Distributors Overstep Credit Function 


If electrical supply 


through extended credit plans 


iY 


contractors, or become 
through joint venture schemes, the quali- 


fied contractors will be forced to seek ules by 


other channels for 


In spite of 


to establish and maintain 
our competitors 


obtaining 


an unprecedented volume ibility 


distributors the function 


to first, that « 
that of defining fields of operation 
Much ine ft ible 


nated by t ise Of sound pricing sched- 


butors particularly 
continue policy and second, 
irresponsible 
could be elimi- 


riputors 
supplies Distributor ist leave full respon- 


ictor for estimating 


t 
of business, it is generally agreed that th and financing his work; they must main- 


profit margin of both the suppliers and tain uniform price 
the contractors has reached an all-tin 
low. This is due to the frantic competi 


tion for volume of sales, regardless of 


other considerations 


W. R. Grasle 
Vice President 
NECA, District No. 6 or increase volum« 


Suppliers in their efforts to maintain 
have gone far beyond 


schedules based on 
quantities purchased 

4 sound and rigid cash discount policy 
must be established and maintained, and 
representative local committees must be 
established to work with contractors on 


basic policies and business promotion 





"Golden Gate in '58" was the theme of a promo- 
tion at the opening general session of NAED's 
Western region convention in Victoria. 

Complete with a parade, posters, speeches and 
buttons, delegates promoted the idea—in political 
style—of inviting the association's national conven- 
tion to San Francisco in 1958, the 50th anniversary 
of its founding. 

Basing their case on the meeting of the Pacific 
Coast Jobbers in the spring of 1908, months before 
the eastern convention of that year, the Western 
region members said that it is logical the anniversary 
convention be held in the area of the association's 


birth. 


Attending the convention were John Newton, a 
member of the NAED national executive committee 
charged with the responsibility of selecting a site 
for the 1958 convention; Lester E. Barrett, NAED 
president, and Arthur Hooper, executive director 
of the association. 

A resolution inviting the national organization 
to San Francisco was approved. That's when the 
parades began, with !8 delegates carrying large 
posters spelling out “San Francsico in ‘58, while 
a portable phonograph played, "California Here 
We Come.” Cable car pins were clipped to the 
lapels of all members and guests, and posters show- 
ing San Francisco sights were displayed. 
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Pulled No Punches 


Supervise Pricing Policies Carefully 


Ihe greatest obstacle to the attain 


ment of an adequate profit for electrical 


supplies distributors is the fallacious 
theory that all profit problems can be 
f I 


solved by sales volume alone 


management 


If too many companies in the industr the probiems 


oversell by high pressure methods, and the company 


anc 


extend credit to bad risks, this will lead There must 
to a downward spiral in gross margins _ 


\ iard gainst 
ind net profits from which it is hard to receivables 


recovei fully supervis 
Distributors should carry adequate managers 
stocks in selected manufacturers’ lines Sound s 
This, in turn, would mean that manu re necessa 
Louis M. Nichols facturers would be able to limit their 
Consultant, Operating Cost Comm regional Stocks w-moving items 


NAED vhich could not be ocked economicalls 


Versatility Needed in Selling Electric Heating 


’ 
spit 


r 
t 
ver CombdDustip 


We Sat 


acts. It ca ; the business 


of supplying he must go to 


il wholesaler mple pack 
possit ly offer the real ad 
vantages of modern electric heating 


and only such a packaged unit could be rs to work in direct 
sold without the assistance of the stock publi and get help 
» electri 1] iobher fire 
ng electrical jobbe manufacturers 
} ’ Thomas Mellon 
To get their share of the electric heat There is promt 1 I i I I lent 
business, electrica ut - wholesalers listributor if he 


Distributor-Manufacturer Leadership Needed 


solic CONdITIONS ex 


bution of electrical steel 
malpr ictices that can 
development of policie 
pnution f 
butors 
Conceive ] 
proper manufacturer-distributor relation 
i 


sh p will o I re 1s real leads 


among tr 


R. C. Bennett, Jr 
Vice President 
Notional Electrical Products Cc 


Lo 
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THE 1955 MISSOURI RIVER CLUB STORY: 





They're Off to 
A New Start 


The Missouri River Club for Midwest 
wholesalers has sprung back into exis- 
tence for the first time in 24 years; 


it promises to be stronger than ever 
PRESIDENT 


HE importance of group activity is ) the Midwest—settled down to some years, plans have been discussed 
Tose iry in the business world. but serious discussions of problems con mong k wholesalers to reactivate 

the importance of each individual fronting each of them the < ition. Interest mounted 
n helping to make his organization e First Meeting—The three-day ses id it wa cided last spring to set the 

cessful is even more important sion of the club in Excelsior Springs, first annual meeting for October 

And with this idea in mind, the new Mo.. was the first since 1931, when the committee of volunteers from the 


Missouri River Club—a group of el organization disbanded after about 10 \ Our illey i met to draft a 
cal distributors from a six-s te iT vea;r in stence For the past tw tT 7 nto} t which there 


OFFICERS are. first rov t ght) | en. tre rer D SPEAKER at th: 
Peck pre jent: Brownlee tire r and WW A Metrent . right ore dort 


met 
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could be an exchange of ideas and porary increase 1 business, but that VS of adjust to them to maintain 
discussions which would be of benefit he was losing out in U rall of uS | tion the most efficient chan 
to every distributor picture el rn g goods from 
It was decided the club would be As one distributor said, t rer to the n 
nformal; there would be no dues, no’ we face the true picture squarely and solve your problems,” Gudie 
minutes, no by-laws. The active mem stop competing by price-cutting ul re chan you need is a revo 


the man 


bership would be composed of the dis- must raise the sights and quality of tion in the habit nd thinking of 
tributor registrants at each meeting the industry by competing On a serv your | toy nagement (This 
At the planning session, R. B. Brown- _ice-to-the-customer basis to keep our mportant speec will be features 
lee, president of the Missouri Valley respected place in the distribution pic na ft coming f Ei rRICAl 
Electric Co. of Kansas City, Mo was ture W HOLESALIN«¢ 
elected president of the group In discussing the policy of u Other speaker cluded Lest 
e Three C’s—Following the theme of facturers towards distributors, it Ss Barrett, pres of AED 
the meeting, Brownlee stressed that agreed that a firm stand must be taken 
there is too much complacency, com to educate the manufacturer as lt 
fort and compliance in the distribution the part played by the wholesaler in 
held, especially among the top man the economic structure of the chars 
igement of wholesale houses of distribution. Until t s done, the lta t NAED 
It is essential for each of us to delegates emphasized th: oT ou e One Accomplishment 
recollect and recognize who the most be .no respect for ur tors b presides 
mportant man is in the Missouri River manufacturers American 
Clut he said. “We must reconsider e Troubles Discussed The T Mo.. t 
the performance of each organization of some of the current troubles in 
ind then recommend to distributors electrical wholesaling industry w 
not at the meeting and to ourcompany'_ discussed by A. H. Gudie, presiden 
personnel the ideas we discuss and the of the Trade Service Publications, | 
possible solutions to our mutual prob- of Chicago 
ems. Unless this meeting produces a There is a tendency for too 
change of heart and attitude among us of the execut 
ts purpose will fail ness to take the « 

But the session seemed far from the other members of the indust 
failure. Before its conclusion, problems assume that nothing can be done 
ranging from price-cutting by distribu t,” he said. “Ther 

to manutacturers ocal ware make exer 
ouses were discussed at length ber guy 
e Wrong Thinking As r price Gudie 
cutting, most of the distributors agree« should 
that there ts too much 
terms of sales volume when 
phasis should be placed on 
They emphasized tha 


ht = 


DELECATES to the eting f L ‘ efore t PARTICIPATING 
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THE ELECTRICAL INDUSTRIES SHOW 





Electrical Whole 

innual exposition 
ording to Harold R 

his total included con- 
industrial maintenance 


irchitec ind builders, dis 


of 132. But 
down, the " produces said 
heavy rains and floods on 
days. The theme of the show 
ifety Through Adequate Wiring 
Three winners were named in the show 
Electrical Installation contest. First place went 
K & R Electric Service, Alfred Station 
N. Y., for residential installation (which in 
luded a motorized master control on the car 
port and a 33-circuit master bedroom control) 
Second place winner was J. F. Fisher & Co.., 
Inc., Chicago, for work on the recent General 
Motors Powerama exhibit. Third place went to 
Los Angeles contractor Sam C. Davis for a 67 
unit shopping center installation 


IS NEWS when a wholesaler finds a new use 
for an established trade show. That's what New- 
ark’s Reliable Electrical Supply did, and an ELEC- 
FRICAL WHOLESALING editor went along to 
see what happened. The story (at right) adds a 
new twist to EW’'s show coverage—and might be 
a gimmick that other wholesalers can use. (Other 
show visitors are pictured on page 82.) 











THEIR RESERVATIONS 


contra 


were 


guests of Relia 


Among them 
buvers, builder 
trade show is 


products 


directly 


Some 


Handshake 
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Wholesaler Put It To Work 


They Invited Customers... 


Product information from Chet Cook of Keystone Mar New item 


Turn page for photos of other show visitors 





Electrical industries Show (cont.) 





Out-of-Towners 


Came For 
A Long Look 


Distributors from the East—and 
from as far west as Minnesota— 
came to see products and suppliers 


at the New York show. 
SALES PITCH. T VH 


TRAVELERS from Womack j DISCUSSION 


STUDYING. Bi R ght) a TIME OUT TESTING it 


a 
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«, 
~*~ 
Se, 


rd 


wa 
<< CHAMPION 


* 


Sy 


incandesCENTS 
+ fluoresCENTS 


ae~: aL RIV dan DORE ee 


add up to steady profit DOLLARS 














Good incandescent bulbs and fluorescent tubes are profitabl 
sell —_— and the repeat business is sure and steady — provide 
you have the Champion line and not just the lamps tl 


everyone else sells, too 


By offering Champion Lamps, you give your present ¢ 
top value and you can also sell accounts you've never 
You'll not only be making sales, but making customer 
( hampion’s top quality ind long life keeps users con 
for more — to you, not to the next competitive lamp sa 


who comes along. 


Don’t miss this opportunity to build a steady, profitable lamp 


business. Write now for the sound sensible Ch ampion Sales Plan. 





CHAMPION LAMP WORKS 


LYNN, MASSACHUSET 








A DIVISION OF CONSOLIDATED ELECTRIC LAMP COMPANY 
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THE 1955 LAKE MICHIGAN CLUB STORY: 





Plenty of Fun... 


The special formula of the Lake Michigan Club—good fellowship plus infor- 
mality, minus the trappings of bylaws, dues or minutes—once again prevailed 
as this important group of midwestern distributors held its 26th meeting 


HE annual fall meeting of the Lake 
Michigan Club an occasion for a 





iendly visit with those engaged in 
sution of electrical supplies, 

nd appliances went off 

was, as usual, a great 


success 
Held once again at the French Lick 
Springs Hotel, French Lick, Ind., the 


meeting drew a large attendance from 


midwestern states The golf 





several 
course was a center of attraction, but 
so was the meeting room where dis- 
tributors and manufacturers heard 
some words that are sure to echo 
iround the industry (see speeches that 

Start on facing page) 
In addition to these two speeches 
J. Borch, G.E. marketing vice 
lent, took a long, optimistic look 
of the electrical industry 
G.E. large lamp market 
: manager, outlined pro- 
gr that are expanding the market 

NECK-AND-NECK WINNERS of the yke } r ib g irmnament were , 

£4 eee ie ‘ for lighting and R. R. Hill, new 
the Lake Michigan Club, 


liscount problems 


+ | 











OUTGOING CHAIRMAN 
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And Powerful Words 


But there was a serious side to this meeting, too. One session served 
as a sounding board for two strong speeches. They took note of a trend that 
is full of industry-changing implications—manufacturers' local warehouses 


Local Warehouse Stocks 
Unnecessarily Duplicate 
Wholesalers’ Facilities... 


By Arthur W. Hooper* 


EN LITTLE FUNCTIONS STANDING IN A LINE! 


rEN little functions standing in a line 
Someone opened a warehouse 
And then there were nine 
NINE little functions cut out incoming freight 
Someone installed some telephones 
And then there were eight 
EIGHT little functions seeking a business heaven 
Someone eased credit policy 
And then there were seven 
SEVEN little functions trying to evade a 
Someone dropped his cash discount 
And then there were six 
six little functions trving to survive 
Someone passed his profit up 
And then there were five 
FIVE little functions backed against the door 
Someone wholesaled to the public 
And then there were four 
FOUR little functions now up a tree 
Someone cut deliveries 
And then there were three 
THREE little functions trying to prove it true 
Someone forgot complaint adjustments 
And then there were two 
rwo little functions—the picture is near] 
Someone started dropping salesmen 
And soon had but one 
ONE little function—just a sign above 
It does not serve, or stock, or sell 


Alas—another good business 


| APOLOGIZE for my bad poetr 
t tells. Those simple lir Ol 
the wholesale distributor 
can talk about attitt 
id. We 


‘ 
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But Will the Trend to Them 
Force Us To Do Our Own 
Point-of-Sale Warehousing? 


By N. J. MacDonald* 


VERYONE tells 
profits after 
words I cannot 
is unhappy 
Somewhere the 
the market fron 
the custome! 
Obviously, | 
existing unsatistacto 
day and not prove 
with a LOO per ¢ 
how I view some of our mt 
suggestions that will help t 
Let’s look at such prot 
warehouses, the perc 
ment business that the 
lack of information tl 
he has to sell 
I have som 
ouple of 
first, let me 
I am not 
or answers t } rook il mustr l am Impl 
manutacturer of wiring mater 5 i } pent year 
studying his market and w to reacl n th 
most efficient and economic i 
My most important problem, |: 
is being sure that my goods ar 
distributor, that he activel 


ucts, and that he 


pas ! 
sroduce more goods 
rocesses 1s of 


Now, when I ask 


pat answer That 


r 
' 
t 


giving the stuf 


examples that 
best Customer 
met the price 
that most all 


their compet 











Powerful Words (cont.) 





The men on the firing line—salesmen, quotation men, counter 


men—should know why your firm is in business—Hoope: 


many things that feel are needed to maintain a heait 


ndustry—but ilk will be simply making noises unless 


1 ar é siti to back up what you say The f n 


sound posit 


lation for f 


iler must be built upon the thoughts 

ttie verse 

As long as those thoughts ar« 
from weakne 

I must confes it the outset that I am neith 
fied nor suited fo i¢ role of a teacher. Yet, I sho 
f COTTK Ie 


im 


You Can’t Operate Without Stock 


tate that I believe in the 
economy and standard of 
can produce and supply the most 
most people at the lowest cost. This. to n 
through full-functioning wholesale distr 
ans that | am blissfully unaware that a whole 
ness can operate without stock 
ilize that a wholesaler can make 
credit in unwise iu to cus 
f the fact that a 


ntinuous training and constant educat 


rganization does 


room for improvement in the 
{ knowledge and eq 


ne should know 


sfully unaware that a manufact 
tt difference between brokerage 
shipment—a desk and telephone oper 
functioning, economically-sound 
il ng busines 
A few years ago—! 
Nicholson File Company 
ent background for the 
id some of it to 
editorial written inder 
Board, Mr. Paul C. N 
One day vears ago 
sophomor 
ost of living nad if ] (sentiemen 1G " 
authority, ‘the root of 
the matter is the middleman. He is an economic anach 


college professor, with 


onism—a parasite that has saddled itself upon our con 
plex system of marketir *t rid of the wholesaler and 


publi 


th 


vu reduce the cost he 


Middleman Always a Whipping Boy 


Even in those days outcries again 
not new. And they still continue. They 
through college halls and government corridor 
erations. One of the oldest contr 
tneorists CONnce 
talistic system 

Whenever attempts are made to shorten the 
ind reduce the cost spread between producer 
sumer, attention is focused inevitably on the 


listributor From the academic iewpoint he 


tting duck i pri targe tor planned retorn Why 


then, is he still a firmly established no 

chain? 
The answer lies in the basic operation of economic law 
ymplex, tends to purge 


distribution 


A free economy, no matter how 
tself unless operations 


es its own death warra 


inefficiency car 
pa the system will 
survive for long unless it fulh in essential function and 
’ than any sub- 
stitute. If it meets thos indards it nnot be successfully 
eliminated 

The wholesaler remains with us cause he performs 


the servic collecting, storin 


does it at a lower cost 


vitally necessary servic g 
ind distributing goods with 
time, space and manps 
Thus, as long—and 
ible and willing to 
cannot be eliminated 
nomically—he cannot 
can business is filled 
attempts by economic 
management specialists 
people who failed becau 


tribution meant at tt 


Who Really Runs Your Business? 


t 


In the classroom we learned t! ple arithmetical tac 
that 2 plus 2 equals 4. I [ lar isiness field we 
have yet to learn that pr luction plus a etwork of full 
functioning wholesalers ts esse! to equal successf 
listribution. That's the 
re we qualified to t 

4 friend of mine told m¢ tly how he had ck 
his salary in the shor ace « f r. With much pride 
he related to me ho ha iddenly realized the fact 
that quality pay 1 e reward for quality performanc« 
He gave a great deal though tni reat discovery 
He thought about it and after much thought, he went out 
nd bought himself 

I should like to provide you with a mirror this morni 

isking what I think are the four basic questions that 
yusiness man concerned 
confronted with toda 

The greatest threat to the electrical wholesaler 
not what others are d ng to hin t what he 
himself 

What's he doing 

He’s losing his 

He's letting his fo 

He's forgetting w 

He’s letting his gr 

He's forgetting that nd f epresents ex 
| blished 


nNusiness soundly nmnances tf ite know-how 


perienced distributior 


trained personne! 
ind markets—a firm that has tl skill anc sdor 
maintain business ¢ nat benefits 
the customer—th pT I t mmunit nd 
onomy 
Let's take a look 

he ref TT! tior 


et > Ques 
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Local warehouses spring up and thrive because the distributor 


supports them, makes them profitable—macDonald 


worrving as to whether 


Your manufacturer is f 
continue his stocking function oF 


will 
warehouses 


ODULOT 
bOCal 


manufacturers 


les wa 


end towards 
go Our OWN point-ol-sa rehousing? 
Ihe situation where in one city alone there 
gents’ warehouse stocks and twenty manufacturer 


house stocks is spreading across the country and 


I r manutacturers 


most or yc 
yun the parade 


S$ price 


the trend ts reversed yu 
mpelled in self-defense to jx 


Let me refer to a 
thinking that is current 
wholesal the n 


con 
min 


manufacturer sheet 


This 
venience < 
f inventory risk 


1o7en Wa¥»e 


manutacturer 
yt maximum 
How? Thi 
stocks 


ctrical 
ve ith a 
trequent use ol house 
mid-western fac 


“Let us handle 


stock 
inventory problem” is the 


ous < t ‘ me 


your 
se OU conveniently ocater 


our stock investment headaches 

You not be too critical of this manutfact r nor of 
f this type of thinking. He is publishing this s f 
Ts 


what vo 


} 
has peen ied 


Case 


stributor 


PI 
’ 


he j 


C ul 


When vou 


man 


pecause 


makes fita su 
rehouse ] 

enies You opport 

your ba most pr unct 


you the 


leaving 


Who's To Blame? ~ 


You can’t blame the n 
undermining 


nsciosing your ¢ 


neg you 


ik 
Ker becau 


pporting fh 
i\ I dom 
that SO SUCCESS 


organization is 


are} 


My own 
De to open up w 


bh 


uUSINESS 


That 


iosing 


ness 


I'm really saying 


VO 
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na 


? \f 
uncuions O1 


n 


hr 


operation Dy 


h cir t shinr 
( C nif 


Concentrating On the Wrong Competitor 


exception, 


thout 


Almost without 


n, and almost w 


} conscienviously 
hy 


Dusiness 


warehot 
but i think you get 


you are conc 


Now, what to do? 


Bet 
ot thes« pre 


nd 


‘ 
duct 


OKCI 


ww whDa ead 


Let me tell you how 


Ship-Shape tn Bristol Fashion 


‘veryvone is in the act, 











4 


Powerful Words (cont.) 





Who will do rhe warehousing 
job—and get paid for it? 


—Hooper 


Are Competitors Running Your Business? 
it is not only in the field of sales 


ettin tn 


noted 


Dual Stocking Cuts Functions 
I think the answer 


AN 


chouse stock 
“The manufacturer's 


Set a policy and be sure every- 
one understands it. 


MacDonald 


hinance 


mpie f 
lhe 


r i f | 
piUusS a ft 


irget cd 


month, tl 


Communications With Clarity 


Now, that’s a simple enough system, 


simple t 


sponsible 


panys s iccessi 
don't have to be 


or consult expens 


perts to 


Now 


Take the problem 
ehouses I 


' ’ 1 
1hOC al Wa 


warehouse 
5 


cnases 


and 


what 1s pest 


The Trend Today: More of Them 
you decide 
warenouses 
inderstands 
Be 


a poucy 


stands what he 


reanization 
a 
‘ irehouse STOCKS 
If 


Ises 


WOT 


nearly guarant 


1¢ 
ae 


deci 


you 
ho then 


nvestment 
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Blackhawk Industries’ SNAP STRAP 


... {he original snap-on clamp... 
snaps tighter <<ae 3 holds its grip 
easier to sell hecause it's easier to use 


Why it’s better... 


The B-I SNAP STRAP has the “‘hold 
bump” at the open end of the bracket 
really grips—resists slips like an 
alligator wrench! Ribbed bracket adds 
to the snap, provides rigid contact 
support of the conduit 








Quick installations, 
more jobs, more sales 


Faster installations mean more profit for 
your customer and for you—and 
Blackhawk Industries’ SNAP STRAP 
means faster installations 


eliminates time-wasting fumbling 
dropping, annoyance—all the tem; 


is in the SNAP STRAP 
The SNAP STRAP is made of heavy 


gauge steel, zinc plated after fabrication 


Made in a wide range of sizes for x w 
rigid and thinwall conduit > wel, f 
s 
specify B-I when you bu 
sold only through 
| een seamen 


Electrical Wholesalers 


Write for 
lackhawk FREE catalog 
NAUSEFIES cus.00e, 10s 
[a 
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Model 41 Unconditionally Guoranteed 





eliminate switch failures ~“’ with 
- vanes THAT’S always 3 READY 


1 abuse in use, the 


cuon to withstan 
retains its positive action even 


{ 1s une 


® 
Tevetier we. 25 


Specify —Lezvoter” for 
Dependability in Toggle Switches 


The Levolier® No. 25 Toggle Switch is ““T” rated for 
6 amps 125 volts and especially dependable for 
FHP mowrs on quality appliances, portable tools and 
for panel boards. Only 1/2” thick, 2” wide and 1” 
long. The molded phenolic case is dust and vibration 
proof. 6” wire leads with choice of colored levers for 
easy identification of circuits. Available also in three 
way and two circuit models, with lugs or screw ter 


minals 


YOU CAN DEPEND ON 


MGILL 


a oyartt t 


Ofnni. CNA 





C 


<— > NW 
Industrial LAMPHOLDERS with 
Yevotier Switch Dependability 


Whether you prefer universal lever or the new push 

button contrel, you can have a Levolier Lampholder 

that has a proven record of long service in strenuous 

industrial use. Levolier switch mechanisms are built 

into both brass and molded phenolic heavy duty lamp- 
holders in a variety of single or two circuit 
models. All are’ built to eliminate failures 
in plant and machine lighting that can mean 
costly production time losses. 





For FASTER, EASIER WIRING & specify 
Zevotie; No. 11 switches 


single pole, single circuit swit h, d 1¢ Levolier® No 
71 model is the thinnest amp “TI volt switch on 
the market today. Only 15/32” thi k, it insures quick 
er and easier installation because of the 6” wire leads 
that are permanently fastened to the terminals by pres 
Standard f shes: brass, dark bronze 
und burnished nick with row Ided phenolli 
case. The N I é witches, is I 


“ ters ippr 


sure connections 


Available through leading Electrical Wholesalers 
For plete imi McG 
Electrical Division, write lay f Cata g No. 49-A 


McGILL MANUFACTURING COMPANY, INC, 


250 N. Campbel! St., Valparaiso, Indiana 
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The Electrical Distributor 
And the GEM Market 


Does he belong in it or doesn't he: that is the question. But 
the fact of the matter is that he's already in it—in a big way 


OEM. Sounds li ie abbreviation of a 
government Dureau ut | sn’t. It stands for 
original equipment lant ture! And in 
the electrical who 
ire fighting words 


This blood 


purposes: to powe 
tion facilities and 
component parts ) in 
As the wholesale 
type of purchaser should bi i ccount on 
both scores whenever 
ire involved. But 


don't 
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How Distributors Answered 


Here's a summary of what distributors told ELECTRICAL WHOLESALING 


What products does your firm sell as component 
parts to original equipment manufacturers? 


tor control t 


ible, conduit fittings 
switches, raceways 
connectors 

tum 

disconnect 
solderless 
ins, heaters 

versing switche 
ontrol cabinets, meters 
Olenoid Vv ilves, eiec 
ling ible 


imp specia 


Greenfield 


Are you making an effort to increase your OEM 
sales? Please explain. 


’ 


OEM's 


Since 1950 has your OEM business gone 
down? 


What percentage of your industrial sales are 
OEM? 


Ihe median distributor's OEM 
per cent of his industrial sales. TI 
an “estimated one-half of | 


tributors to “75 per cent or 


What is the average dollar order for OEM com- 
ponents? 


The median of th verage do rders mentioned 
was $250 The 


$26.10 to $25,000 


Are most of your OEM accounts small, medium 
or large buyers? 

28.0 per cent sa 

44.2 per cent 

11.7 per cent 
0) per cent 

per cent 


+ per cent 


Who is most responsible for placing OEM orders 
—purchasing, engineers, or both? 
24.3 per cent Said purchas ng 
per cent said engineers 


both 


Do you furnish OEM accounts with new product 
literature of possible interest to them? 


2 per cent said yes 


+ per cent said me 


is this literature usually delivered by your 
salesman or through a mailing list? 


4 per cent said Dy Salesmer 


0.0 per cent said through 

the replying distrit 
31.7 per cent by both 

per cent said thr 

Do most of your suppliers reserve the right to 
handle orders above a certain size? 

32.0 per cent said yes 
58.3 per cent said no 


) per cent said some 


if this is so (that is, manufacturers handling 
orders above a certain size), is it a problem 
with your firm? 


butors wh 


Of the distri 
pc cent said ves. Sor 


TOLLOWS 


nt lire 
ICCOUNLS G 


e “Some manuf 


accounts due to 
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EW’'s Questions 


about their component parts business, plus 


ler th 
consiae S 


stripdutors who do not 
problem commented as follows 

e “We have a clear understanding with several manu 
with 
orders 
Registered 


iClUure;r 


facturers whom we do business on this type of 


we can handle 
Accounts 


will sell direct 


account a t ine ze of the 


Also 


whict 


iuse We cCOnfine our Sales 


10 protect the distributor 


ong. Solution: ex-sur 


Do you ship most OEM orders direct from the 
manufacturer or from stock? 


3 eT *r tr 
S I } aid tron 


stock 


5 ne d direct fr fart 


om the manufac 


if you deliver from stock, is your price manu- 
facturers’ OEM list or standard industrial resale? 


said OEM list 


said standard 


$1.0 per 


I cent 


per cent ndustrial resale 


*r t mentio } 
pe en nentioned bott 


In your opinion, what services are most im- 
portant to your OEM accounts? 


Local warehousing and stock delivery received the most 


lowed closely by engineering 


ons, fi advice, ther 


information iddition, some « tridutor 


rvices »f those cited were 
tems 

ich item.’ 
. Keeping 
yroducts.” 
e “Our 
e “We 


OEM 


promptness 
have found th 
do 


for several 


to business 

companies wi 
duce their expediting. bookkeeping 
minimum 


ick 


sks 


. Doing service for OEM 
isually a small part of his requiremen 
steel. etc.) a : 
that much k 
© Iimme liate 

nt—follow 


performs best 


Do you have any industrial accounts 
only OEM components? 
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on OEM 


some of their actual comments 


think 
be 


What improvements, if do 
should be made in present 
tween manufacturers and your 


OEM accounts? 


any you 


relationships 
firm regarding 


Turn page for more on this survey 


93 





Does the Distributor Belong 
In the OEM Business? 


This was the $64,000 (plus) question in EW's survey. 93.1 per cent of the respond- 
ng wholesalers said yes; 4.9 per cent, no; 0.99 per cent, partly; 0.99 per cent, 
doubtful. A sampling of the reasons that many added to their yes's and no's follows 


They said NO—for these reasons... 
Rear Guard Action Only 


“Insufficient profit 





Abnormal 


“For the small margin involved in possible 
OEM, it not the normal function of a Y except to prot 
tock or sell OEM customers 


Not Enough in It 
Not for Non-Engineers “The low profit margin 


tr 


properly service OEM 


‘Do not believe distributor belongs 





They said YES—but with these qualifications ... 


Not for Order Takers ne 

if a distributor is going to handle this kind of 
l } partment of it and 
We make 
ectrical mate! 

no other distributors in our 

recognize this kind of business 

without a very high class sales 


cannot do it 


Best Basis 
We would like the OEM business on a direct shipment 
Han r, i ir ca most of the demands seen 
We refuse to sell these small . : 
t the OEM discounts Question of Size 
“Small OEMs all over country 


dist ler OFRM 


Two Conditions 
“Provided his outside and office personnel are trained 
ssist the OEM technically, and he can offer ample . 
This can best be done through a separate Question of Dollar Volume 
nent, which we maintain.” “But only for the small OEM. If 
vould hold a st n tl 
Matter of Economics those doing. say, $ 
the rest to th stril 
“We agree there are many OEM accounts that require ear: 
nt engineering service which the manufacturer ofter 


1appy * 


best qualified to furnish. On the other hand, in cases 
» the OEM account is in the same town as the dis What Would Finished Products Cost? 
technical reason why the distributor “We have taken a stand that ft! listributor has 
is good engineering service as the place in the OEM n 

inufacturer » wie — 
“It boils down to a matter of economics. The diffe: 
f any, set up by the manufacturer between the 
' ." 
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parts thr 


economicall' 


N 


Creative Selling Should Count 


“Only in those cases where the distril 


] creates dg 


he OEM account.” 


Don’t Forget the Legwork 
“Provided he has the class of employees wh« 
1 ‘ , . | pecifving tl _ ‘ 
uunts. Remark 


“The answer to the problem 


I } 


Fight for Recognition 


“Unfortunately, it is not 
i th facturer has 
justrv as a whole 
OEM 
“Fortunately we have a salesman, who in spite 
’ ' 1 | , has built a reputat 
personnel which has 


“Unfortunately, there are too many 


} i 
4 


presentat , vuld 


“The competing houses in 


Is It in the Catalog? 


“Where the manufacturer 


OEM business 


kent ieiantiie ton Ge Depends on Size, Stocking, Selling 


turers’ { vn rs because too many expe “For the small to medium OEM account 


nor 
1¢ 


“As a youu 
Strictly a Lightweight Proposition 
“Not 


They said YES—and added these amplifications . . . 


it All Adds up to Service 
“We take the risk locally 





“Without the jobber 


“We stand ready and able to 
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OEM Business (cont.) 





“Evidently, some mfr.’s think you can be ‘a little pregnant ” 


obber 


‘ 


OEM 


Superior Service 


“His close contact with the 
t but also on maintenanc 


perior service on thi 


onomically thé 
the OFM 


No Phone Fumbles 


“In most cases, 


Stitch in Time 
‘Back-up stock 


The Record Speaks 


Without our service, 


f 


“Some OFM customers lacked t! 
sd " r 


‘ n th 


Problem Service Center 


“The distributor establishes a reputation over 


ff vears as handlin product We 


tr rt inlems 


And There's the Customer 
“In many instances, t! ustom 
srefers it.’ 

Stems from Lack of Principles 


“At present, we are playing this by ear 
OEM accounts ivoided y . 


purchasing 


> try 
vhon 
We n 


OSITIO 


Shy Away from Credit Risks 


“The manufacturers do not want 
tnere 1s a credit I 
lling to vield tk OEM 


Marketing Mixup 


“We give considerable assistance 


jJuipment m 


wn them how 


iccounts 


do 18 com¢ 


one 


The Helping Hand 


“In practically all cases 
OEM use, the t | 
men for help u 


, t t | 
i OOKIT 


Mistaken Notion 


“OEM accounts use distributors in emergencies and for 
its and w f 
\ f } ' nistake 


Yr OEN 


ompetit 


Teas er ipp! 
the field 
manufac 
th 5 per 
ring data 


» handle 


A Strong Case 


“In order to discuss the OEM market, 
of EM 
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unctioning oO! the n 
“Let us accept the fact 
e engineering assistar 


Just the Dead Specials 


“We definitely believe 
OEM business. O 


s both stand: id ‘eng Necessary—Not Optional 
OF Mi +} ‘ = ‘ 


“Until the manufacturer is willing 


Snow Them Under 
“We supply the OFM accounts 


k 


b 


Constant Contact 
“Many times distributors have helped 
OEM 
“With reference to ‘engineered jobs’ 
OEM 


Like the Palm of Our Hand 


“We know our local industrials better 
\ 


“The electrical needs of our customers 
JEM 


“If it were not for us, 


“Many distributors have found it necessary 


Qualified 


‘ ‘l firmly believe distribution 
“Summary: |! } ‘ oO 


Af 
} 


Bigger Bridgehead 
“This business gives a jobber 
OEM 
OEM ' “The distributor saves 


Availability Angle 


Double Standard for Distribution? 


“If you represent a manufacturer, 


Johnny-on-the-Spot 


‘While the margin on OFM business 
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OEM Business (cont.) 





“Evidently, some mfr.'s think you can be ‘a little pregnant ” 


yn 


nul 


OEM 


Superior Service 


“His close contact with tt 


maint 


No Phone Fumbles 


“In most cases, 


niorma 
le pe nd 


ient 


Stitch in Time 
“Back-up stock 


The Record Speaks 


“Without our service, 


“Some OFM customers lacked 


nto 


Problem Service Center 


“The distributor establishes a reputation 
n pr W 


f 


to nN ' , +} 


And There’s the Customer 


“In many instances, 
fer if 


Stems from Lack of Principles 


“At present, we are playing this by ear. S 
OEM Ral 


hasing 


Shy Away from Credit Risks 


“The manufacturers do not want 


re Cc 


Marketing Mixup 


“We give considerable assistance 


in 


The Helping Hand 


“In practically all cases 
OEM e, th 


Mistaken Notion 


“OEM accounts use distributors in emergencies 


A Strong Case 


“In order to discuss the OFM market. 
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lac " i ASSUTIIC 


ncuionin I the 


“Let us accept the fact t! 


Just the Dead Specials 


“We definitely believe 
OEM business. O 


tn te Oh 2 : id ‘en, . Necessary—Not Optional 


“Until the manufacturer is willing 


Snow Them Under 
‘We supply the OLM accounts 


iN 


Constant Contact 
“Many times distributors have helped 
{ I MI 
“With reference to ‘engineered jobs’ 
OEM 


Like the Palm of Our Hand 


We know our local industrials better 


‘The electrical needs of our customers 


“Most manufacturers are glad to help 


“If it were not for us 


“Many distributors have found it necessary 


Qualified 


CRemsmary: I firmly believe distribution 


Bigger Bridgehead 
“This business gives a jobber 
OEM , 


OEM “The distributor saves 


Availability Angle 


Double Standard for Distribution? 


“If you represent a manufacturer, 


Johnny-on-the-Spot 


‘While the margin on OFM business 
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OEM Business (cont.) 





an OEM account that 
for OEM status (spec 
be responsibie for sele 
ment. Does this not 
that must be capable 
the electrical equipment they 
“I firmly believe distributors 
OEM business, just t 
iny other segment of industr 
“Distributors, in their own local markets, 
much aware ol ndustr I \ 
will carry adequal 
Kel Ss usin 
would Duy from 


] prices 


“We fully realize th in m cases it iS necessary “ 
OEM ' r to furnist il f x and prod Stocks, fast 


They wou 


[They would h 
many dk 
firm 

g, receiv 
“It is true that 


ethod 


hod ol i 


Keep Things in Balance 


“We base our solicitation of OEM business 
ty to give thes nt om} vice, especially manufacturers 1 take ’ 
K I when U normal rate Of How ol i “Recently a large manufacturer of motors re 


thinking and 


ieve 
motors, 
distributor's stock. Again a step in ti rig! } 
Keep ‘Em Rolling “Let’s get away from the old bug-a-boo tha 
OEM needs <¢ S for spec red Sales 


It seems to me that v t to follow the cu 
[his is not the cas 


Staves Off Shutdowns 
The Three R’s a 


mur OEM accounts would shut down pro 


‘We've gotten 
f We could st 

ht ¢ i, when som 
ng enoug! 


New Look Needed 


“Distributors of electrical equipmen 


ch hey belong and 


“I believe this problem goes way back 25 years or more Lines Unlimited 


tion i ind 


“The factory engineer knows only 


distributor 


We Cover the Waterfront 


“ “No one manufacturer has time t 
It is very true 


m 


OEM 


“But all this was back in the early days. | 





“The average OEM today has electric \ } Reprints of this article are available at the following rates 

part whic ‘ fied t 1 ar most 1 to 10 copies, 15¢ each: over 10 copies. 19¢ each. Address 
orders to ELECTRICAL WHOLESALING, 330 W. 42nd 
St.. New York 36, N.Y 
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whatever the job... 


PERMACEL IAPES 





4 important reasons why Sylvania a 
is your easiest selling line — 


1. Sylvania's famous 
money-back offer 


2. Sylvania packaging 
for every type of sale 


| 
3. Sylvania's 4, Sylivania’s 
Group Replacement Pian Direct-Mail Plan 


: Potter completely integrated Grouy you get the « 
eee — 


Vher y 1! andle ‘e 


ET INFORMATION Now 
inia f £ 


Lighting Division 
In Canada: Sylvania Electric (¢ 


Lighting «+ Radio - Electronics University Tower Building, M 
- Television . Atomic Energy 


Keep your eveon GY LV ANIA 


...fastest growing name in 
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This G-E development engineer is testing a ballast design for a new fluores- in the industry. The fundamental research w 


cent application. He's a member of the largest ballast development group important reason why G.E. is the leading supplier « 


Flora” shows you how ... 


General Electric Ballast Design Leadership 


the 


ip 


Helps You Save Lighting Dollars 


Five more reasons why 


@ EXCLUSIVE SOUND RATING SYSTEM 


@ SUPERIOR QUALITY CONTROL ti, . ™ 
Mites. 
Li ay 


@ LONGER BALLAST LIFE hae 

@ PRECISE LAMP-MATCHED DESIGN ; j 
G sh “Saag / 

@ COMPLETE CUSTOMER SERVICES 


Progress /s Our Most /mportant Product 


USER SATISFACTION gets foremost considera- y. 


tion by G-E ballost development engineers 
Here a ballast is being checked to make sure it | 


willprovide optimum light output ond lamp life 





Your 


100 AMP 


installations 


... go up faster, look better when you use 
MURRAY equipment throughout 





it pays!” 


t t, SEND FOR YOUR 
FREE COPY TODAY! 


Murray Manufacturing Corporation, Dept EH-4 
250 Atlantic Ave., Bklyn 16, N.Y 
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MESSAGE TO AMERICAN INDUSTRY 


Automation Creates Jobs 
For Workers With Skills 


Increasing 


nachine occupations 


es 
; | 
etalworki 
AMERICAN 
More than one 
they already 
sembly machine 


i whole there has | 


skilled 


foremen 
rs & FC 
orke! 


—— 


ee 


Semiskilled workers 


More Jobs for the Skilled 


ee Decreasing 
Qf greater significance, however, is the re 


sponse by 40°, of these companies that thes 
I ¢ i 


occupations 
required more skilled maintenance men and by 


21% of the companies that they had increased roe 


For, 
: . : eas ety 
their engineering staffs. This indicates that aut ‘ —— 
tior is strer othe { i ‘ lread ‘ ‘¢ : 
i Unskite 

nited States, a trend of expanding opport w 

Orker. 
with industr gd protes 
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Power and Production 


Much of the basic explanation for the rela- 
tive expansion of opportunities for those with 
industrial and professional skills lies in the in- 
creasing use of power-driven machinery. 

A ' ' 
42.1 di verage workweek 





hours 


1930 1955 1970 


More pay, 
for less work 


for manufacturing workers 


Phere are some who would slow what an 


earlier editorial in this series characterized as 
“the continuing process of taking dull and la- 
borious work off the backs and minds of men 
and transferring it to machines operating in 


-—.q manhours 

1 

oe on ne ee brs 
large batteries under automatic control. In 


doing so, they might make the world safer for 


those with no skill. The far more constructive 
course is to welcome the expanding opportuni 


ties now being provided and be sure that the 
nation’s young people, who are now starting 
another school vear. are prepared to take ad- 


vantage of them 








Higher Wages, More Leisure 


The rising average wage of American indus- 
trial workers and the decline in hours per week 
that they must work reflect directly the extent 


to which the increase in industrial production 
has outstripped the manhours devoted to it. 


McGRAW-HILL PUBLISHING COMPANY, INC 
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7 Why 

CLIFTON 

Rigid Condvit? 

Beccuse only 

Cl FTON Condy ? 

nos the extra pro 

tection of ao heovy 

zinc cocting on both 

the inside ond the outside 

opplied by Clifton's 
specic! hot-dip method! 





CLIFTON E.M.T.? 
Becouse CLIFTON 
hot-dip E.M.T. gives 


cgovbie the 


bent ond ongied 
Pping end ficking 
Gurabie electrical meta 


ve by 


Why 


CLIFTON 
Armored Cable? 
suse CLIFTON 
ed Cable in 
Ck ond CAl 
thed) is mode 

& 4 conductors 
on extremely 
flexible armo 
stee CLIFTON 


ssures yeors of 








Why CLIFTON Un-Armored y W 
te 


Servi 
Becouse CLIFTON 2 & 3-Conductor , Be 
Service Entrance Cable is many 


™ 


factured under the most strin 
gent conditions to moke it 
absolutely impervious to 
moisture! Special rubber 
cooted “Mylar” tape— 

is used in all CLIFTON 

Service Entrance 

Cable! 


WRITE TODAY 
For Full information 


Weorehovses Throughout the Country 


REPRESENTATIVES 
IN PRINCIPAL 


WIRE m CABLE WRIGID CONDUIT 
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CLIFTON Non-Metallic 
Entrance Cable? Sheathed™Y Cable? (**CLIFTX'’) 
couse . F 


Why 


s protected ogoainst 


CLIFTON Flexible 


Be ‘ ft 


wELECTRIC METALLIC TUBING 


MAIN OFFICE 
75 Montgomery St 
Jersey City 2, N. J 

FACTORIES 
MEMPHIS 
Tennessee 

BALTIMORE 

Marylond 


CLIFTALL US 





the first adjustable bars that 
fill every requirement... 


_ pass every test! — 
0 a 


Sa 


stud-bar : 
— | bar 


ONLY 4 BARS ENABLE YOU 

TO INSTALL ANY DEPTH BOX 

WHEREVER YOU WANT IT 

REGARDLESS OF STUDDING SIZE OR SPACING 


- EXPANDED 18)4” 
—CLOSED 114"-——> 


, \ 
la00 
—=—=— <a — sr --- oo 
‘a ~ we. 922 U Gi \ 
[ <2- — a wag ome ee ———— 


i W Ne. 920 | 














EXPANDED 2614” 4 a four bars 
x CLOJED 1914” provide 
r ae a a complete 
adjustment 











on stud Raco’ s Adjustable Bar Passes These Testel 


of a0. cae for 5 E 
— on 


Six i ypaen | far There is strength to spare due to these special formations! 
3 splay beeiiciest ec 0 30° Use Raco’s New Clip or Popular Stud! 


angle in one minute. 


3. A torque of 20 
pounds at 20” horizon- 
tally from stud for one 
minute. 








a room 4 

vice and added 
space i 

type 


WRITE TODAY «+ get complete intltmetion on Raco Bar Hones 
J CAN ALWAYS DEPEND ON RACO | 


ALL: ‘whaal EQUIPMENT | INC. Avrora « Illinois 
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NEWS FOR THE INDUSTRY 





GSA—How It Does Its Buying 


e The way GSA—Government Services Administration 
—buys electrical shelf items. 


e Wholesalers maintain they get squeezed out of the pic- 
ture—get little or no business. 
W ASHINGTON. D< 

ess OY which the Gener 


s 


Dixon-Yates Settlement 
Delayed By ‘Question’ 


| ‘1 rt g prec pec calio WASHING LO” 


‘ 


® Regional Offices 
GSA _ purcl n I 
excey I 
offices that maint t 


e How Much Bought— 1} e Government Advised 


Regional Offices 





LOCAL CSA 
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Red Throat 


B-M 216, THE NEW INSULATED THROAT 
INDENTER 
CONNECTOR 
FOR E.M.T. 


pag 
Tow Uy 
ae At) 4 
e 4 ff tA 
7 WHI UY 


Protruding rounded red plastic lip 
of bushing prevents cutting of 
insulation — eliminates shorts 

Full thread screws into all conduit 
fittings. Lip of RED THROAT bushing 
protects thread from damage 
Deep dished eight pronged lock 
nut is easier to drive on— screws 
flush to shoulder and digs into 
metal of box for vibration proof 
positive ground 

Permanent locked-in bushing in- 
sures smooth burr-free raceway 
for easy fishing. No extra work 
ond costs no more 


Briegel, the Original Indenter Fittings are neater 
in appearance, easier and faster to use. Installation 
is simple and less expensive. Two quick squeezes 
sets them forever. Try B-M Indenter Fittings and 
get more profits from each job! 


ALL BRIEGEL FITTINGS ARE U.L. APPROVED AS CONCRETE-TIGHT 


; Order from Your Wholesaler! 


All B-M indenter q METHOD 
Fittings ore UL Approved . 

os concrete-tight and for generol ‘ tes = a€ “’ 

use (File Cord £10863 Also comply 

With Federal Specifications W-F-406. 


GALVA * he CO. 


Warehouse Stocks in Principal Cities for Immediate Delivery! 
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Business Index: NATIONAL PICTURE 








1947-49-=100% 


+19=\( 

' Electrical Equipment and Supplies Distributors 1955 
260 - —— 
240 
- 220 
200 





160 
140 
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60 
40 - 
20 
0 











Sales 
Inventories 





1947-49=100% 


Electrical Appliances, Electronics Parts Distributors 











CHANGE 


Sales 


Inventories 


SOURCE: 
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Business Index: REGIONAL 


ANALYSIS 





ELECTRICAL GOODS WHOLESALERS 
AUGUST 1955 


SALES 


% Change 


NEW ENGLAND 


INVENTORIES 


% Change 


From 
Aug 
1954 





at 


, 


—t 





EAST NORTH CENTRAL 





trical equipment r 


upplies distributors 


Electrica! appliances, electron 


parts distributors 


WEST NORTH CENTRAL 





Electrica! equipment and 


supplies distributor 


trical appliance 


parts str 
parts cisrrit 


SOUTH ATLANTIC 








trical ape 


ts aistribut 


WEST SOUTH CENTRAL 








PACIFIC 
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| put 


elec tri al whole sale I 
fit from AMPROBE 


r only throug! 
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Wholesale Price Index for 62 Electrical Products 





Product (1947-49—100) 


Copper Wire, bare. Unit: pound 
Bu ding Wire, type R. Unit 
Non-metallic Sheathed Cable 
Varnished Cambric Cable 
Flexible Cord, type SJ Unit 


Lighting Panelboard, fuse type. Unit: each 
Lighting Panelboard, circuit breaker type. Unit: each 
Safety Switch, 2 Pole, type A, 250 volts. Unit: each 
Safety Switch, 3 Pole, type C, 575 volts. Unit: each 
ir circuit breaker, 250 volts. Unit: each 

ower Panel, fuse type, 250 volts. Unit: each 

ower Panel, circuit breaker type. Unit: each 


Moto ol, a 400-440 volts 


Motor C Unit 
Motor Con 440 
239 
250 


sleeve bearing Unit: each 
ball bearing. Unit: each 
open sieeve bearing Jnit: each 


ng. Unit: each 


Battery 
Battery r ts. Unit: each 


attery, general purpose volts. Unit: each 


nit: each 


ange, standard 
Washing Machine. non 
Washing Machine, automatic 


ner, table model. Unit 


Va 
Refrigerat 
Home Freezer 


Wate Mieate 
Rad tat 


Red 
Rad 
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show ‘em the easier, more dependable 
way to connect liquid-tight condui 


with the new 
For Liquid-Tight 
to Rigid Conduit 


45° Liquid-Tite 


90° Liquid-Tite 


Gasket Sealing 
Assembly 


COMPARATIVE ANALYSIS PROVES EFCOR BEST! 


completely installation 
positive 
quid without parts to remove 
ground 
tight 


duit and tighten 
and coins brass 
in an are 


LIQUID-TITES action than any 


CONNECTOR A 


. Clie 
— *_ 


‘ _ 
ry ) ee 
— 


’ jee 
« 
a ae 


CONNECTOR B 


CONNECTOR C 
ae conduit is inserted, convolutions on t 


make intimate contact with those of d 


CONNECTOR D NO ducing an audible click you car actually 


Tites maintain less than ten milliv 


sold exclusively through electrical wholesalers * send for sample and information 





Send literature Send somple 


NAME 
FiRm 
ADORESS 


city ZONE 
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hor quick 
plion profits... 
SELL THE LINE 


with the 
PROFIT LEADER 


a 


SELL QUALITY 


For a longer profit per sale 


hh 


I4 ff 
4 /] 


MPLETE HANNELLOCK LINE 


You get more than a qual- 
ity line when you handle 
Channellock pliers. Here’s a 
line with a fast-moving, na- 
tionally advertised profit- 
leader .., the popular Chan- 
nellock 420. No other plier 
does so many jobs so well... 
no other plier sells so fast. 
So stock the Channellock line 
and put the profit-leader 420 
plier out front for your cus- 
tomers to see... try... and 
buy. It’s easier to sell just 
one plier line. It’s profit-wise 
to seil the Channellock line. 





creates c 


CHAMPION DESARMENT TOOL COMPANY 


WHAT'S NEW WITH YOUR CUSTOMERS 





Lighting: Now Through 1965 


A ten-year projection says lighting 
The lighting industry 
s now selling more lighting than ever 
before. The 1955 volume 


at about $390 million in January, 1s 


sales will boom 


estimated 


expected to total $410 million. This 
increase was for a higher volume of 
new construction than was formerly 
predicted, or a rise from $39.5 billion 
to $41.8 billion 

Sales should total $1 


1965 if business continues its upward 


billion by 


trend! 

New construction volume will total 
ibout $41.8 billion this year. Fore- 
casts for 1956 are for about $44 bil 
lion. In estimating dollar volume for 
lighting equipment, the total value of 
new construction for 1960 was esti- 
mated at $49.2 billion, and for 1965 
at $56.2 billion. Compared with the 
record for the past 11 
projections are conservative 

From a lighting sales standpoint 
modernization presents a tremendous 


years, these 


~ 


market. The relighting market in 195: 
was estimated at $5 billion. It is larger 
now as more installations have become 
obsolete, and as sub-standard lighting 
jobs on new projects have been mad 
at a faster pace than relighting has 
eliminated the backlog 

The fluorescent lamp, a_ diffused 
type of lighting source, has had 
big influence on lighting trends It has 
enabled lighting engineers to design 
lighting systems with more diffusion 
ind light uniformity than was ever 
possible before Ihe louvered ceiling 

is the first big development in this 
hirectior ind has been followed by 
the luminous ceiling, representing 
further refinements 

Not all lighting engineers agree with 
the lighting principles of the luminous 
ceiling, especially of the wall-to-wall 
variety. They think it is monotonous 
lacking in design, and lacking in 
punch” needed for seeing many cri 
Others 
vffer a compromise system consisting 
panels 


made in a variety of sizes and shapes 


tical visual tasks however 


ff large-area low-brightness 


from 2 2 panels to 8 by 8 panels 
with a ‘ature of being nstalled side 
by side to provide a full luminous 
ceiling 

This same trend to low-brightness 
inits to provide a better quality of 
illumination, has also influenced trof- 
f designs and surface-mounted ceil- 
unit designs to wider units. Most 
24-in. wide, to match acoustical 
panel dimensions and typical acous 
tical grid supports 

Several lighting equipment manu 


facturers report a trend to integration 





‘re digested from 

recent issue of Electrical Con 
Maintenance a 
publication Their 


struction 

McGraw-H 
purpose: to alert you to develop- 
ments and trends reported in the 


operation Of two of your biggest 


customers electrical contrac- 


tors and plant electrical men 











systems (luminous ceilings, 
cessed incandescents, etc.) 
equipment, 
protection 
i-pattern ceiling sys- 


conditioning 
materials, fire 
tems 
One large lamp manufacturer has 
predicted that there will be as many 
new developments during the next ten 
years as has occurred over the past 20 


rs 


Behind The Forecast 


There are three assumptions con 
ten-year forecast for 
i billion dollars They 
That there is no shooting war 
e That there is no major recession 
lepression 
e That the rious segments of the 
ghting industry actively promote light 
yn a continuing and effective 
programs 
assumed 
will be co 
programs ite 
Certified Lighting Program—spo: 
l the National 


Association It is in 


Electrical 
ities and planned for 


Residential Lighting Program 
sponsored by the American Home 
Lighting Institut 

Planned Lighting Program spon 
sored by the Edison Electric Institute 
Used by utility companies 

Better Light—Better Sight Program 
d b th EEI and lamp 


sponso 


Motor Controls 

onditioning and ventilating 
20's Merchandise Mart 
-d and stopped from a 


+} 


motors in bh 


‘ 


n matter of min 
a low voltage 
provides this 

inging from 
throughout 
large office build 


represents one ol! 
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with light distribution curves, 


——_—, 


coefficient of utilization tables! 
7 


Before You Specify Industrial Lighting Equipment... 
BE SURE YOU HAVE THIS LATEST EDITION 
RLM es Lg 








Things change constantly in this glare, reduce !ight loss and provide 7 
fast-moving world——and that goes simplified maintenance 
for industrial lighting specifications 
too. That is why, whether you buy 
sell, specify or recommend industrial 
lighting equipment, you can’t afford 
to be without this latest-edition RLM 
Specifications Book 


Yes, RLM Specifications are con 
stantly being improved to deliver 
more light for *+he money. Even such 
old stand-bys as the RLM Dome Re 

flector has had its light-reflection 
specifications increased, so that it 


™ ' s more ligt y 
This new book will give you much ™°* delivers more light than ever 


valuable buying data on modern in Check right now whether or not the 
dustrial lighting equipment new RLM Book illustrated above is handy 
est standards on the latest UPWARD on your reference shelf—if it isn't 
LIGHT units...the many benefits of get your free copy today by writ 
new HIGHER REFLECTION FACTORS to 

Also included are facts about the kim Standards Institute, Suite 517 
latest modern techniques to cut 326 W. Madison St., Chicago 6, I 
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= C-o-o-l 
OPERATION 
through 


SCREEN VENTING 


Yes, cooler, safer and more trouble-free opera 
(f/ / 
tion—longer and better protection—with Pierce iy 
' = *. 
Fuses [heir venting permits free flow of air Wty 
SEG 
through the interior—keeps fuses 10 to 40 
cooler—prevents afterblow by permitting dan 


gerous gases and pressures to vent if a link lets 


wh . 
Zo to protect equipment. \ 
4 
Tu P 
> 


HIGH-PROFITS 


JAMES R. MacDONALD 


plus = 
“REPEAT BUSINESS =: 


Not only are Pierce Fuses high-profit items for 
t they're almost self-selling because their 
quality is recognized. Their tubular bridge, for 





instance, assures continually correct knife blade 
ilignment and pertect clip contact. Cases last 


6 to 8 times longer. All Pierce quality Fuses are 


equipped 


Yes, Pierce offers you the top quality fuses that 


with the famous Balances Lag Links. 


re bove all « ympetition ! 


It Pays YOU 


It Pays YOUR CUSTOMERS 
10 STANDARDIZ 


WRITE TODAY for this helpful booklet on 


fuses that positively avoid atterblow. 


PIERCE RENEWABLE FUSES, INC. 


ELECTRICAL WHOLESALING—November 


1955 








t 
" 

2 ; 

bac od a 








STEEL CITY eEcectrRic COMPANY 





Looking fora... CHUCKLE OF THE MONTH 


"LEADE fe 


item for contractors, 
industrial & other customers? 





‘“DO-IT-ALL” 
ANCHORING KIT 


Co 














“Hello, Tulsa Supply? This Is Joe Blowe. I'm out on the edge of town and 
i need four strain clamps right away 


rm aa ross \ sein iver ro 
Dixon-Yates ic ppi River from 
mpt nf [ plant was to 
Continued from poge 107 upply power - pI through the 


enness \ thority, thus free- 
EVERYTHING REQUIRED FOR mes by an officer of the First Boston ing an eq n tof T.V.A. power 

AVERAGE MOUNTING JOBS is alsO serving as an or atomic st tions in the area 
© 100 No. 12x 1” Hi Plastic Screw advisor to the Budget Bureau. The x 1e cle ng of 1 had been started 
Anchors irst oston orp was eventually petore the decis to end the con- 


design: s underwriter for financ tract he contract contained clause 
@ 100 Zinc plated sheet metal i derv ‘ nna ed clauses 
type screws ng the project < i p I t certain costs 


j 


e 1—!'4" Hi-Twist Carboloy Ma- ator nderson said that the 
sonry Drill wording of the LE chairman s é 
THIS ATTRACTIVE KIT IS letter meant to him that the commis he contested tract was made 

ONLY PART OF THE SAVINGS! . has nowledged some doubt tk 

@ Hi Plastic Screw Anchors will exist o the government's obliga 
cut screw anchoring costs up to on to pav Dixon-¥ 
70%! 

@ Hi Screw Anchors will mount in 
any material and give tremen- , 
dous holding power! said the A.E.C. did not have a contract president of Middle ith, and Eugene 


MILLIONS ARE IN USE! 


Mississipp! 
company set 
ites anvthing un p [ ViId n tilities. Inc 
oversial contract ind It her he negotiators 


s vear, Senator Anderson of the cont t were igar A. Dixon, 


arlier tf 
th Dixon-Yates “because of the way : I f th he Southern 
nt i into.” 


iborated, saying that th Aft cement, on July 11, 


WRITE FOR FREE sovernment should refuse to pay any by the City of Memphis, that it 
SAMPLE PACKETS cancellation costs, thus forcing t planned t wn por 


I pliant, 








where the were 
tested 


COUN S 
©* Power Plant—T! Dixon-Y ates 


HoLus BNDUSTRIES, INC. 


pial ied power plant t 
450 Elm St Sycamore, III | constructed West Memphis, Ark 
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PACKAGED TO DO BUSINESS 





Carol Cable is easy to sell because it’s easy to stock. 
Convenient cartons tell at a glance the type of cable 
provide for perpetual inventory control. Boxes 
are sturdy, easy to handle, and are self-dispensing 
Because Carol Cable gives reliable, long-lasting 
service, you'll keep old customers coming back 
make new ones. Find out how Carol quality cable in 


a quality package can pay off for you 


CAROL CABLE COMPANY 


Division of The Crescent Company, Inc., Pawtucket, Rhode island 
° SERVING INDUSTRY FOR OVER 30 YEARS 
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1955 NAED Pacific Zone Convention 





- 
j 


rom poge 7 


Management Must Stay 
On Top of the Job 


pecoming 
in order 
top m inagem 


much about 


know abou 
find that many 


onsider their position 


is little 
er on this 
two extremes « 


KS not more than 





three days a week 


nce of his tin it lunc 
course with fr 
er than 
An Exterior Wall Bracket stomers whose names 
nale { The 


spc nds 


ze your 


and con- 


' 
n You need 


Here's durability and that someone doesn't take an extra day | functions you are going 
performance. ..ina ns to pert eed to remember 


Both types frequently leave the d policy without 


distinctive modern design termination of prices and 


to a third or tourth | 
* = ~ 
triking in its simplicity nly a few months experienc 
designed for long-lasting, all- 


weather protection maxi- 





mum efficiency, wherever 
lighting fixtures take a beating. Fixture Franchising— 
eS GABE GF hooey dlo-coststemin a Practical Solution? 


througt 
Jampne 

THE UNIT INCLUDES a w 
porcelain lamp hoider 


product that 
back plate with a } t 


APPLICATIONS COVER r hos quires con le t n the plan 
pitais Draries jilway and t ta ‘ ine de 
factories, put 
all institut ; 
FOR OTHER WALL i | your men a oing to spen 
BRACKETS in ex time and your overhead tn selling light 


terior tine writ 


d the I 


: & must have some as 
or data on ' 

the ‘4 line i ‘ € ina ifter they sell the ide 
MENSION ney ive a reasonably 
8” high 

with a 4% 


jection from the 


ood cha 


* 
wall — 
Ele 


1335 Willoughby Avenue, Brooklyn 37, N.Y 


cOoMmSuUi, 


Lae 
mc hilben 
AL ght at 


a on 
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This Permanent 
Underground Cable Provides 
Low Cost Wiring. 


PARANITE 


PARAUSE 


( TYPE RR ) 


WAREHOUSES* AND SALES OFFICES 
*Ationta, Georgio “Newark, New Jersey 


PARANITE WIRE AND CABLE 


DIVISION ESSEX WIRE CORPORATION 
Fort Wayne 6, Indiana 


MANUFACTURING PLANTS: Birmingham, Ala: Anaheim, Calif.; Jonesboro, ind.; Marion, ind 
*Los Angeles, Calif. Seattle, Wash. 
Minneapolis, Minn. Springfield, illinois 
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Mo. 3651 RANGE AND POWER RE- 
CEPTACLE, FLUSH MOUNTING. Heavy 
Bokelite with Potented Swing-ewey 
Terminals thet prevent dropping or 
losing of ports. Allows y one 
hend wiring. Pelerized fer Range 
and Power Cords. Designed for 4” 
or 4 11/16" squere box. 50 Amps. 
-250 ¥ 


Ne. 3550 3-WIRE RANGE AND POWER 
CORDSET. All Rubber, 36” Long. 
Bledes are Welded te Wire. Ne solder 
is weed. One piece molded rubber 
cop. Includes coble clamp. 50 Amps. 
-~250 Vv 


Me. 3601-5586 
STEEL RANGE 
RECEPTACLE 


Ne. 3650 RANGE AND POWER RE 
CEPTACLE, SURFACE MOUNTING. 
Meavy Bokelite with Patented Swing- 
ewey Terminals thet prevent drep- 
ping or lesing ports. Allows easy one- 
hend wiring. Polerized fer Range 
and Power Cords. Heavy steel beck 
plete hes knockouts fer %”, ¥”, 
1" conduit. Hes bwilt-in cobdle 
clamp fer beck or bettom wiring. 
Complete with mounting screws. 50 
Amps. - 7250 V 


CIRCLE F MFG CO. 


TRENTON 4, NEW JERSEY 








1920 


From EW’s Files: 





OCTOBER, 


J' ST as our last issue went to press 
the lid blew off in Europe 

Since then other events of interna- 
tional importance have occurred in 
such rapid succession that it is 
impossible at this time to appraise o1 
predict the probable effect of all this 
upon ourselves and upon the business 
of our nation 

How Long?” Estimates range all 
the way from three months to five 
years. This means this is not the time 
to take anything for granted. Instead 
every wholesaler should be in closest 
possible touch with every department 
in his business, while every salesman 
should cultivate the most intimate con 
tact with every one of his customers 
and intra-departmental cooperation 
should be improved so that it would 
rival the operation of a fine watch 


Wary... 


America begins to arm. 


Why? Because until we know definitely whether this will be a long war or 


short one utmost flexibility in operation is the safest course Prices are 
climbing. They will climb to some degree as long as tl war lasts. Prices of 


practically every line of products on 


tempted to speculate are governed chiefly by the lav 


it would appear—based on 1914-1919 


which an wholesaler might be 
supply and demand. Thus 


records that wholesalers will last longer 


and go farther if they stick to their trade and leave t zambling to the gamblers 


when fluorescent lighting was an 
nounced last year, Lindley Electric 
Supply Co. of Philadelphia showed a 
keen interest. It sent its sales staff to 
Nela Park for the complete story 
Since then, for the first seven months 
of 1939, fluorescents have carried their 
entire lighting volume 41 per cent over 
the same period in 1938; and equalled 
the whole of the 1938 volume. The 
reasons cited are: all Lindley salesmer 
know the fluorescent story; all carry 
light meters 
Lindley 
lighted so customers can see, ask ques- 


practically the entire 
warehouse is fluorescent 


tions and buy 


the industry’s first complete fluo 
rescent daylight unit 1s featured in an 
advertisement of the Hygrade Sylvania 
Corp., of Salem, Mass. The unit comes 
complete with two standard Hygrade 
40-watt, T-12 fluorescent lamps, all 
ready to hang and plug in a 60-cycle 
a.c. circuit. It is claimed to give sev- 
eral times the light, to end harsh 
shadows and to cut heat one-half 


Glen M. Nutter has been ap 
pointed general sales manager—a 
newly created position for the 
Moock Electric Supply Co., Canton 


M. Moock 
nt. Mr. Nutter 
hy 


leveland branch 


ceeded there hm 


dequate Wiring symbol s 

i Cooperative ad for the 

vice 1s a fuse to which 

has been added. | 

in 15 and 30-amp 

ed to “investigate the 

sell appliances, install 
ind promote Adequate Wiring 

turers Cooperating in the 
Bussman Mfg. Co 

erson Electric Co.. Bell 

Kirkman Engineering 

City, National Elec- 

rp.. Pittsburgh, and 


New York City 


manager! 


house 


c Supply Co. move 
ers last month. The 
contains 25,000 

i St.. Terre 

Walker 
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WITHSTANDS HIGH TEMPERATURE IN AIR AND OIL 


105 C IN AIR AND 80 C IN OIL 


Increasing demands can now be fully met for 
wire that will stand up under extreme conditions 
of heat, corrosion, moisture, acids, alkalies and 
oil immersion. Intensive research and constant 
testing by CRESCENT engineers has resulted in 
a product that is definitely superior for equipment 
wiring, as well as for feeders and branch circuits 
in chemical plants, oil refineries and steel mills 
A resin-plasticized polyvinyl chloride insulation 
insures longer service under conditions of high 


temperature, excessive moisture, or contact with 
many chemical solvents. This wire carries Under 
writers Laboratory Approval for 105°C in air, in 
sizes No. 8 AWG and smaller, and 90°C in feeder 
sizes No. 6 AWG and larger, and 80°C in oil. It is 
mechanically strong—does not require an outer 
protective braid, also furnished in MACHINE 
TOOL, APPLIANCE and SWITCHBOARD WIRES 
and CONTROL CABLES. Available in sizes +18 
to +4/0 AWG 


SEND FOR BULLETIN 
CRESCENT INSULATED WIRE & CABLE CO 


TRENTON, N. J. 
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PROVEN HSctu.... 
PROLVITA BLE eis occ rc 


IC ve 


ad | i M ! the ultimate good 
IN THE FIELD f all concerned age 


ROTO GLO. 


we Can- 








hind-the-wall wi 
ROTO-GLO is 
f 7 


Here 
ROT( 


East Ridge Homes & East Borough Subdivision 
Lincoln, Nebraska 





Brookside Subdivision, Dearborn Township 
Dearborn, Michigan 


Wedgewood Homes, Kansas City, Mo 
Belvidere Heights Project, Kansas City, Mo 
Terrace Leke Gardens, Kanses City, Mo 
Joe Maroney Housing Project, Denver, Colo 
Ray Mar Motel, Rochester, Minn 


Thunderbird inn & Restaurant, Oklichome City, Okla 


Try them yourself! Your first installe 3 

tien will show you how ROTO-GLO 4 

Quiet Switches cut instellation costs 

and help the builder sel! homes faster 

and eosier. Send todey for complete j 4 
information on the ROTO-GLO Quiet 


Switch and for folder on modern 
Geman) witen Gevtess, to Gast “e NEW VICE PRESIDENTS 
Ew-3 . 


PASS & SEYMOUR, INC. 


Syracuse 9, New York 
y 7 NY 129 W Washin n Bivd 
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was 
book 
that 
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Powerful Words (cont.) 


TRAM MUR a MEE MDM Continced inom pose 88 


“The wholesale distributor 
performs many important 
functions .. .’—Hooper 





step and an unnecessary one—in the 
distribution of electrical goods that 
does nothing but add to the cost of 
these products. It has been established 
that electrical distributors maintain an 
iverage inventory of between $100,- 
000-$250,000 

“The distributor can spread his 
warehousing costs—said to be about 
25 per cent of his total operating ex- 
penses—over a variety of thousands of 
different electrical items carried in 
stock. A manufacturer cannot do this 


FOR - PIPE when he opens up a local warehouse 


His costs must be absorbed in some 


<a 

Also available other way, through eventual higher 
— FOR 2" PIPE es to the ultimate consumer. — 

Historically, the effective distribu- 

on of electrical goods has taken on 

pattern of channeling by the man- 

facturer through the distributor, to 





the contractor and ultimate consumer 
Placing additional expensive ware- 
house »y the manufacturer whose 
to feed wholesalers on the 
who, by all rights, should 
out that function them- 
only adds to the ultimate 
the products warehoused but 
also lead to the discontinuance of 
warehousing function performed 

the distributor 


+ | a 4 y T Ww i iu f3 - U R bY a S ce | & D a “The wholesale distributor performs 


functions, but main- 


but the house and conduit tnanng & SHOCK OF gRees & Ee mos 


nearly all of the 


Here is the only Service Entrance Mast Kit functions revolve around that 
complete in every detail—including roof ; : ne. Wholesalers who encourage and 
flashing — even necessary bolts, nuts, lag by.” / . 

; screws and nails. Can be installed by an é irsue tactics that minimize the stock- 





electrician, with electricians tools . 

. K . yo )«6ftun " > = 
Cut down installation costs with these T ng function are putting them 
os quicker to install, service entrance ves out of business 

mast kits } 

Here is a complete list of the parts you'll find j There can be little doubt that the 
in this Porcelain Products’ Service Mast Kit existence of manufacturers’ local 





\/UL approved Service Entrance Cap and Beil stocks exerts a greater influence upon 
ce — the distributor's methods of doing 
Galvanized Roof Flashing and Storm Collar business than anv other single factor 
Reof Mounting Plate of new and original The question is Is it a good influence? 
design 
Conduit hanger with 24 lag screw attached 
Slip-fitting offset reducer with interior ground- 
ing device 


“Take the case of one class of elec- 
trical manufacturer alone. A survey 
conducted in 1954 shows that this 
group has 186 manufacturer-operated 


All necessery bolts, nuts, log screws and 
warehouse stocks in spread-out locali- 


noils ; 
Plus—Percelcin Products’ famous 2061-C : - : : ties from Atlanta to Seattle and from 
Pipe Mounting house brockets as specified Boston to Los Angeles. Added to this 
WRITE FOR DETAILS TODAY! are 81 agent-operated warehouse 
fj stocks also set up in these localities 
ELECTRICAL PORCELAIN SINCE r “In one city alone there are two 
agent warehouse stocks and twenty 





CATALOG NO. manufacturers warehouse stocks 

FINDLAY, OnIO 2075 — NO WIREHOLDERS , 
2076 — 1 WIREHOLDER sstimated roughly as Carrying a total 

2077 — 2 WIREHOLDERS nventory more than $1.5 mil- 

2078 — 3 WIREHOLDERS lion) over and above those stocks al- 


electrical distributors 


That's a total 2? warehouse stocks 
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The Sangamo Heavy Duty is the 
“no-call-back" time switch. Stands 
up to rough handling... rugged 
... gives unfailing on-off control. 





a 


' 


A Sangamo Time Switch with 
Automatic Carryover does not 
have to be reset after a power 
failure. It keeps running for up to 
10 hours if power fails. 


Sangamo Heavy Duty Ti 


When equipped with Astronomic 
Dial, Sangamo switches can be 
set to turn installations on at sun- 
rise and off at sunset automati- 
cally... all year ‘round. 





Omitting Device. This optional 
feature permits establishment of 
1 to 6 day weekly operating 
schedules... of special value in 
industrial installations 








Sangamo Heavy Duty Time 
Switches can be installed quickly, 
easily. Plenty of inside wiring 
spoce multiple knockouts in 
sides, back and bottom 


Quality Construction Long life, 
slow speed motor quiet 
bronze bearings at points of 


greatest weor 


A time switch like this just naturally makes good customers 
and friends ...the backbone of any business. And you make 
a bigger margin of profit when you sell Sangamo Time 

Switches than you do on other makes. They’re easy to sell... 
the industry’s biggest advertising program has given them 
ready customer acceptance. Make sure you’re well-stocked today! 


a> 


SANGAMO ELECTRIC COMPANY 


SPRINGFIELD, ILLINOIS 
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5, WHERE METICULOUS 
ry} CONTROL OF PRODUCTION 


AWARD WINNING PLANT SPECIFIES 
HUBBELL WIRING DEVICES THROUGHOUT 


The pictures below and at right show Hubbell wiring devices 
used in the new Adamas Carbide Corporation plant in Kenil- 
worth, New Jersey. This modern plant was picked as one of the 
ten winners in the recent Factory Management and Maintenance 
Significant Plant of the Year Award. The significance of this 
award lies in the fact that Adamas has designed its manufac- 
turing facilities “around its product”. In other words, everything 
used in the plant, including the wiring devices, contributes to 
the overall quality and performance of the end product. 


No. 5262 


Hubbell No. 5276 3-wire 
rubber cop shown in com- 
bination with the rugged 
5262 duplex convenience 
ovtiet, right, as used at 
Adamoas to ground this 
electric water cooler and 
thereby protect users. 








No. 5266 


Office equipment ot the 
Adamoas plont is sefely 
grounded with heavy duty 
devices like the 5266 3- 
wire rubber cop and the 
housing-mounted No. 5284 
single convenience outiet. 


Me 
Rua? 


FOR UTMOST WIRING 
SECURITY AND DEPENDABILITY 
SPECIFY HUBBELL. 


HARVEY HUBBELL, INC. 


RIDGEPORT, CONN. 


Powerful Words (cont. 





. . Who is going te do the 
warehousing job and get 


paid for it?—Hooper 


“Dual stocking 


that basis, 


“NAED cautioned 


“This would tend 












! there 
where along 


n na 
On and Cé 





stified 
Mirror-mirror on ( vall—tell me 


Can a wholesal str { make the 


tr iOUSVY Danke 


Even their customers knowledge 





Are not depressions 
r tl Hi 


mn 
Varehoused locally Ss l esSarv link 


. . . HUBBELL CONTRIBUTES 


PRODUCT QUALITY 
AND PERFORMANCE 








No. 1201 


HARVEY HUBBELL, INC. 






—— a rls ! 
Coe paaitntes 


KENILWORTH, N. J 


a 
wee 








Chosen by Factory Management and Maintenance 
from. among 500 entries as one of the ten most 
significant plants of the year. Adamas, foremost in 
its field for production quality, specified Hubbell 
wiring devices throughout its plant. 

MR, GERARD SCHEYER 


LIGHTNING ELECTRIC SERVICE, INC 
ee 


MONARCH ELECTRICAL SUPPLY CO., INC 
es ee 


Plant Enginee 


Electrical Contractor 


Hubbel! Supplie, 







No. 5282 


Circled right, Hubbell 
5282 3-wire duplex ovt- 
let used on auxiliary 
machine equipment clong 
with 3-wire grounding 
type rubber cap, No 
5276. Also note use of 
Twist Lock No. 7417 and 
7411 on machine ot left 






















No. 7517 


At right, main furnace 
room at the Adamoas plont 
showing rugged Hubbell 
Twist Lock units (7517 re 
ceptacie and 731! cap) 
used in connection with 
the furnace controls 




















No. 7411 


Twist Lock units like the 
4-wire No. 7411 cap pro 
vide co secure, vibration 
proof and pull proof con- a 
nection used on test equip- 
ment in the Adamas 
laboratory. Illustration 
shows 7411 and 7410 re 
ceptocie in use 




















Qviet, dependable Top- 
per AC switches control the | 
modern fluorescent light 

ing wsed throughout the i 
Adomas piont : 









SOLD ONLY THROUGH 
AUTHORIZED 
ELECTRICAL DISTRIBUTORS 





BRIDGEPORT, CONN. 








7 


Z. 
—_— 


easy...conduit reaming 


with this self-feeding 


Fel baale 


Spiral . 


turns into the work 


smoothly, no chatter. Famous Riwatp 


heat-treated cutting edges mean clean reaming, 


extra long service. Quick enlarging of 


conduit box 


outlets—and holes in sheet metal. 


It pays you to stock and sell these 
popular reamers— order today! 


. for power 


and hand reaming... 


— enti 
LonGrip 


5 long straight flutes 
ream clean, 


easy to control. 








Work-Saver Pipe Tools 


The Ridge Tool Company - Elyria, Ohio + U.S.A. 


Powerful Words (cont.) 





“Do your suppliers recog- 
nize your capacity to sup- 
ply all their . . . require- 
ments?—Hooper 


s: Can a wholesale distributor 


sf is a buyer and a seller? 


If you believe the economics of 
Wholesale distribution to be fact this 
uestion answers itself. The whole- 
r economic system 
Value of a prod- 
vy necessary functions 
inufacturer can do 
ire we have situa- 
I cal industry where 
rge that some service 
simply bringing a 
and seller together 

But—there aren't enough of those 
jobs to support any qualified, soundly 
established « sale business. I don't 
esale business can be 
i buver and seller 
tion depends primarily 
na there s always 

omebods 9 2 
You will note that all of the ques 


ha j 


tions we scussed concern the 
wholesaler and his functions. Once the 
wholesaler has clear conception of 
mean to him 

can he take con 

mprove his position 

Association of Elec 

ecognizes ms re- 

llize constructive 

progressive 


on is doing its 


the situation and 
nd action 
the philosophy of 
ind the coopera 
American business 
1 based 
n the ability of 
management to 
ind economic 


constructive 


lly certain that 
ffort on the part of 
irge or small—and 
can the elec 

ind ful 


in the 


ynize you! 


listribution 
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WHAT'S NEW IN MOTOR 


CONTROL? *® »* GET IT 


FIRST IN 


New Cutler-Hammer Three-Star Combination 
Starters offer industry important new economies 


works better 


, A X 
> 


lasts longer 


/ 


CUTLER-HAMMER 


C-H 9589 C.K 9591 
COMBINATION STARTER COMBINATION STARTER 


Combines o circyil 
breaker with the motor | 
storter in one eompest 
unit, NEMA !2 Enclosure | 
is here illustroted 


Combines sofety discon- 
nect switch with motor 
storter in a single unit 
NEMA | Enclosure is here © ] 
| ilustroted : 


eg! 


Convenience and economy are basic 
advantages of combination starters. 
Users everywhere say the new 
Cutler-Hammer * * * Combina- 
tion Starters bring these basic 
advantages to new high levels of im- 
portance. Contact life is so amaz- 
ingly improved that maintenance 
care is never needed in all normal 
uses. Adjustable load sensing coils 
rmit motors to work at top capac- 
ity without hazard to provide maxi- 
mum production without needless 
work interruptions. And the widely 
raised Cutler-Hammer exclusive, 
ull three-phase overload protection 
in standard combination starters, 
is optional at slight additional cost. 


~~ sot : a 
Full Three-Phase Protection 


Only three overload reicys con give com 


plete three-phase protection to ovoid mo 
tor burn-outs ond their costly interrupt 

to production. And only Cutier-Hammer 
offers this complete three-phose protection 
in standard combination storters. You pay 
only for the third relay, nothing extro for 
speciol engineering or specic! enclosures 
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The three silver stars 
stand for three new standards 


CUTLER-HAMMER 


ee 


FV iccaeeP X aN 


lence]: ele), pi le) ae 


- 


pe Ve 
Adjustable Load Sensing Coils 
h verlood pr 


The occurcte adjustment of c 


tection permits motors to work horder with 
out damage to motor windings. This is more 
mportont thon ever with the newer type 
smoll frome motors. Adjustable load sensing 
co mn these new storters provide 3% 
to 


rr 


‘ 
ocding occurocy instecd of the 


12% ccvrocy in competitive control 


Compare the performance and econ- 
omies of these remarkable new 
Cutler-Hammer Three-Star Com- 
bination Starters with any you have 
ever known. Cutler-Hammer Bulle- 
tin 9589 Combination Starters in- 
corporate rugged disconnect 
switches of advanced design (fused 
or unfused). Cutler-Hammer Bulle- 
tin 9591 Combination Starters are 
equipped with circuit breakers. 
Your nearby Cutler-Hammer Au- 
thorized Distributor is stocked and 
ready to serve you. Order from him 
today. 

CUTLER-HAMMER, Inc., 27 
St. Paul Avenue, Milwaukee 1, 
Wisconsin. 


Superlife Vertical Contacts 


Experienced ntr sers insist on dust 


ts. And now the form 


ts hove beer 
mproved First thew sew ight 


weight des gr yis t unce to reduce orc 


< 
ng. Second, ony 


’ 
now pressure-quenched 


f 


formance and see the difference 





orcing that might occur is 
ompore per 


| Powerful Words (cont.) 





Always Use i 


Cay recapture your identity—you’re a full-func- 
l} \ VIDA tioning distributor—the best there is.’’—Hooper 
Pp 0 A C E L A | N : ‘. ippl givil proy Gain recognition | 


MADE FOR THOSE plication of linse and esrvicns? i Bagge Prins 
oro WANT ti ) lanageme 


Quality ET Tt 


} ; 
C n 


“, « « communicate. Get your people together . . 
See that everyone knows what has to be done... 
—MacDonald 


g 
pog 8 


New Y k { 
1} 


But I know 1} 


Today, you will find 
; \ H 


~~ UNIVERSAL 


se sis = ct I it whist velies do vou add t 
a ®:\ @-) ie)eltias Baer ripen mete f pecause | You put added valu 
1549 EAST FIRST ST. * ete eth, 
y UP lth) @ mmol ile. 
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PAU Slt FRADE WIND 


WHEN YOU SELL KITCHEN VENTILATION 


BECAUSE THEY OUT-LAST! 





Many of these same early Trade-Wind Models hav 

for almost a quarter century. But besides this P 

service, Trade-Wind Ventilators have always out-performed beca 
of their centrifugal blower wheels 


frade YB "iad D MOVE), “fut. . 


Pl ADE-WIND FOR PROFIT— THEY OUT-PERFORM 
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ve City Aen! 


*mill Duty 


DIAMOND 
TYPE 


Mp 


Portable Cords in 


Industrial Red minimizes 


accidents...cuts maintenance costs! 


for positive identification — in your 
Stoc kroom or inside and outside the plant 
by maintenance men— Type MD RED-D.- 
PRENE is your safe choice! First de- 
signed with a tough, oil-resistant Neo- 
prene sheath (in Industrial Red ). Assures 
long wear, materially reduces mainten- 
ance costs. Carries current where you 
want it, safely and at lower cost. Out- 
standing for heavy duty use in Mill and 


Plant installations. 


Without delay ::: write for our neu 


descriptive brochure and samples! 


DIAMOND WIRE & CABLE CO. 


SYCAMORE, ILLINOIS 


Powerful Words (cont.) 





“... you—have to go back 
to the hardest kind of a job 
there is—management.. .”’ 
—MacDonald 


‘ *tc., provide 
on new products 
furnish engi 
vice on special 
complaints and 
problems etc 
more pront can be 
salesmen these 
g him the details 
distributor's 
indle, I think 
uuld be taught 
im able to 
services 
lirect pro 
yur cus 


sery 


If all a salesman 
Ou nD ISIT 
Again. this 
with your 
ranufacturing 


in and your 


same as 
tonight and tell 

it you are turning 

ll stop drinking 

ise, you ll be nicer 

take better care of 

k. She's heard that line 

. yont give you any he p 
Selling your organization that you 
‘ rr r new ] > 

i privilege 

inventory and 
The manufac 
essfully con 


a 
ur 
} You sur 


lieve you 
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For top volume... in tape sales. . . sell JENKINS 


TACK- LOOK 
AT THE “TEETH* 


STRONG FABRIC 
WRAPS TIGHT 
SPEEDS THE JOB Ss 


BEST SELLER FOR PLANT SUPPLY } 


All types of GOLD SEAL TAPE — Friction, Rubber Plastic — 
ore packed in 10-roll cartons os well as single rolls. 

Every roll cellophane-protected, stays fresh 

Jenkins Bros., Rubber Division, 100 Park Ave., New York 17. 
DIAMOND SEAL 

Friction ond Rubber Tape 


ore ciso moce Dy ser 
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Powerful Words (cont. 





summarize, | 


NEWS 





Chicago Wholesalers Assn. 
Changes Name 


CHICAGO, ILI 
‘ W 


A COMPLETE, CONCISE, (fj Miniature G. E. Lamp 
EASY-TO-UNDERSTAND < » ® Marketing Simplified 
GUIDE TO BIGGER PROFITS LEVELAND, OHIO—T! 
AND BETTER INSTALLATIONS gen 


This fact-packed 36-page catalog 


yu need to know a 


FANS . BLOWERS MOTORS 
ELECTRONIC EQUIPMENT 


PEERLESS ELECTRIC 


THE PEERLESS ELECTRIC COMPANY + 1403 W. MARKET ST + WARREN, OHIO 
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Still on the job... arrer 30 Years: 


TORR Be habe 
esis inia 
TORR Be wane 
SED RR REED 
PRR RR REED 
st LER ES 
SERED RR PERE 
PRER BA REDE DE 
SRRERE Tp Be DE 
PELE LAER ED 


5 RE RRAE 


Sewrrreaenrreraeea ool 


L 
5 
. 
t 
2 
oF 
s 
& 
t 
& 
. 
L 


Pictured above is a night view of the Wrigley Building WATER-TIGHT 
Chicago, one of the early installatons of Pyle-National flood 

lighting. The original lights are still on the job even alter DIRT-TIGHT 
having been loaned to the Navy during the war. When rein 
stalled, total cost of replacement parts was less than $2.00 CORROSION -PROOF 

This is ac remarkable example of the long-range economy HIGH EFFICIENCY 

und efficiency you can expect from high quality enclosed 

aluminum floodlights LOW MAINTENANCE 


iterature ! 


F ourteen models to serve every need 


THE PYLE-NATIONAL COMPANY 


WHERE QUALITY IS TRADITIONAL 
1352 North Kostner Avenue, Cl 


SINCE 1897 
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ALL NEW? 


RON 
66 


(wld 


WITH NEW 66% 
NEOPRENE JACKET 


portable electr 


ords and cabies 


IN TOUGHNESS! 


te > 41-11 She oe 


IN TOTAL VALUE! 


Graybar Manager Address 
Florida Contractors 


JACKSONVILLE, FLA.—Day I 
Harper, district manager of the Jack- 
sonville branch o raybar Electric 
Co., Inc., addressed a session of the 
recent four-day Electrical Show and 
Third Annual Convention of the Flor- 
ida Assn. of Electrical Contractors 

The subjects of Mr. Harper's talk 
was “The Electrical Distributor and 
the Electric Contractor 

He told his audience that for a 
business to be profitable—and to re- 

it must keep ahead 
1] things ahead. Bid- 
ding new jobs is necessary, but con 


tractors should know everything in- 


\. Horper 


ihead. He noted 

> dollar value or 
tween a large 
The small 

must have a 

ger operator 
functions of the 
toj Mr Harper 
s the distributor 
both the contractor 
He said he was 

iny problems, but 
more light on 

M Harper urged 

) ave confi- 
and that 


he should 


Buffalo Forge 
Promotes Officers 
BUFFALO, N. Y William R 


Heath, vice p lent-manufacturing 
vas elected execu- 
f the company 


it the boa 


manager 


manutac 


graduate 
and was 
in 1924 
engineer 


of manu 
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National Electrical 
Week In February 


NEW YORK, N.Y.—The week of 
February 6, 1956, was selected as 
National Electrical Week by rep- 
resentatives of the electrical industry 
at a meeting here last month. This 
is Thomas A. Edison’s birthday week 

The “Week” will be held annually 
thereafter during the week in which 
February 11 falls, that being the 
birthdate of Edison. The purpose of 
National Electrical Week shall be to 
focus attention on the contributions 
of electricity to the American Way of 
Life and on the contributions toward 
the economic strength of the country 
and the organizations which make up 
the electrical industry 

The importance of safety through 
adequacy of wiring installations shall 
be stressed. All elements of the elec- 
trical industry are encouraged to co- 
operate with the “Week's” objectives 

Chairman of the National Elec- 
trical Week committee is M. E. Skin- 
ner, vice president of Union Electric 
Co., St. Louis, Mo 


Peerless Moves 


SEATTLE, WASH The Peerless 
Electric & Supply Corp. recently 
moved to a new location at 3257 17th 
Ave., W., this city. The firm had been 
located at S09 Westlake Ave. The 
company, which was founded in 1939 
is headed by M. Ff Robertson presi- 


dent 


Certified Lighting 
A Hit In Rhode Island 


PROVIDENCE _ A firm 


foundation of operating experience 


tangible results in terms of more and 
better industrial and commercial light 
ing sales, and faith in a snowballing 
future for the program, keynoted the 
first year-end report of the Rhode 
Island Certified Lighting Bureau 

The report was delivered by William 
Freudigman, executive secretary of the 
Electrical League of Rhode Island 
sponsors of the program, before a ses 
sion of the Ebasco Client Company 
Conference held in New York 

Pointing to the results of the pro 
gram, Mr. Freudigman reported that 
like all long-range business develop 
ment programs, Certified Lighting 
does not produce flash-in-the-pan rec 
ords. However, some solid progress 
may be reported for the first 11 
months: a total of 57 jobs were certi 
fied (excluding three which failed to 
come up to National Lighting Bureau 
standard), representing a total of 3,707 
fixtures and a connected load of 67¢ 
990 watts.” 
¢ Three Objectives—Tracing the pro 


gram through its inception, develop 
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RANDED! 


RONG 
*- 66 


NEOPRENE JACKET 


2 


FAR IN THE LEAD 
IN TOTAL VALUE! - 











Ready, alwa for the next 
job. Size { 66 Certihed 
Cables put back into 
storage can be read at 

a glance. Ke-assign them 


with complete conhidence 





Self-measuring. Branding 
is repeated every two feet 
Want a twenty-foot length? 
Count ten BRONOOs 


and cut 








another ATLITE designed for better lighting 


MODEL 505 
SCALLOPED HI-SPOT 
FOR R30 & 40 PAR LAMPS 


Dainty black lace design com 
bined with rugged, precision 
manufacture. Can is heavy gauge 
drawn aluminum. Plaster ring and 
Greenfield included 


ation, Mr. Freudig- 
ts three main objectives 


of industry efforts 
»f commercial and 


customers to de- 
ng standards 
electrical contrac- 


and to sell, good 


the program entailed 

Certified Lighting 

Electrical | eague ol 

An executive commit- 

ned consisting of the local 

ster manager as chairman 

men, two distributors, a 

ind the league's execulive 

Mr. Freudigman reported 

tional Lighting Bureau's 

training program Was Opel 

g extension course 

University of Rhode 

vere limited to those 

Certified Lighting 

classes drew 

whom 68 finished 
iccessfully 

Sales increases as a re- 

u efforts were re 

cent of the partici- 

per cent said they had 

better quality lighting 

-five per cent added 


ible to ase the 


New Type Freight Car 
For Rapid Handling 


CHICAGO ILI \ substanti 
[ il costs a result of 
id unloading time 
type 
month 
ot the 
District Co 
Known is a unit 
t is divided into five 
ch of which has over 
joors permitting com- 
f loading and unload 
side of the car 
shipments of a 
“an be loaded into 
‘iling, bulkheads 
ricated from 


type plastic 


tion two men using 

oaded and unloaded 
nutes each time This 
} 


single-door 


eased to shippers 
$150 a month. They 
io the work of not 


standard boxcars, due 
ng and unloading time 
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Never In Years 


a “Best Seller” 


Connector 
Like This! 


CRIMP CONNECTOR 


at 
with the Wrap: " 
* 
THE UNIQUE DIAPER wear 


INSULATOR 


We haven't seen anything like it in years 

the way contractors and electricians 
have “gone” for the IDEAL Crimp Con- 
nector and its unique “Wrap-Cap” Insula 
tor 


Show it to them and they buy it. Not just 
a few, but in volume lots and they come 
back for more, again and again. They like 
it because it’s so simple, fast and easy to 
use — grips like a vise — gives perfect, 
pre-fabricated insulation around the joint 
and between the wires -- needs no extra 


tool to apply. 





In fact, for a while demand far exceeded 

supply. Now, with greatly increased pro 

duction facilities, IDEAL Crimp Connec- 

tors are available for quick delivery. Show * STRONGER 

them - talk them —_ order them - and * BETTER INSULATED 
watch them bring you more sales, right » © EASIER TO USE 
mou 


*Potented, No. RE 23649 ond other potents pending 


ELECTRICIANS 
LS PLIERS 


prorir ~ 4 ODEAL 


Both Sieeve ond Wrap-Cap”™ Insvlotor 

UL listed by the Underwriters’ Loborotories 

“ Inc. for general use (600 V) in branch 
circuit ond fixture wiring 


WITH THIS 
COMP ANION 


SOLD THROUGH AMERICA'S SALES-MAKER 
LEADING DISTRIBUTORS 


(DEAL) ‘DEAL INDUSTRIES is scala cece und dione aes 
047 PARK AVE on every call 
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Another IAEL Elects E. J. McGinnis 
FURNAS “FIRST” © Business manager of Cincinnati Electrical Association 


“DUAL SEAL” COILS president for coming year. 


@ Speakers, topics include distributor expectations from 


leagues, selling, promotions. 


ORONTO, CAN Ihe 20th An 
n f I the International 
il Leagues Wa 
5 through 8 i league has been founded 
ittended the firs e Ihe only reason 
wi n i aw il } Oul , I a league OI 

iger of the ition OF af business organizatio! 

out benefits 


nf r 
contierence 


FEATURES 


Moisture and Fungus Resistant 
Excellent Heat Dissipation 

@ Dimensionally Stable 
Mechanically Stronger 


Non-combustibk 


pate king 
e Selling, Promotion 
National Electr 


non an 


® kKeynoter 


Ma 


e Previe 
I 


Ce runnas ELECTRIC 


COMPANY 


BATAVIA, ILLINOIS 








Seles Representatives in ali Principal Cities 
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(VN E O22. Firtine noes THE WoRK OF 


For Tee or 


Parallel Taps! 
\b 32 connector 


sizes needed on 
this job! 


_ ONE connector 


size is plenty 
with this XTP! 


25 CONNECTOR SIZES do practically all tap joke 
® Accommodate over 400 combi 1 W 


@ Fit wire from #8 to 1,000,000 ¢ °M 
HINGED CONSTRUCTION for quick installation 


SPRING STEEL pie WASHERS (tin — maintain pressure. 


PRESSURE PLATES designed for maximum contact and grip 
@ Serrated for firm grip 
@ Can not rotate during insta 


HIGH STRENGTH, HIGH CONDUCTIVITY 
@ Extra strength copps for | 


] parts 


Get these combination fittings from your wholesaler now. . 
end to bulky assortments of tap connectors. 


© Te) 262 BOND STREET - BROOKLYN 17, NY 


Son Francisco Plant: 749 Bryant Street, GArt 
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California Distributor 
Names 5S. M. Johns 


DO YOU PASS UP THE (unum 


PLUS PROFITS 
OF MASONRY ANCHORS? 


Stanley M. Johns 


t RAWLPLUG branch can present to your men 


“ANCHORING TRAINING PROGRAM” 


where to get this profitable 


lide presentation...de- 
he latest techniques 
mation interesting and enter- 


give sound, intelligent 


ANCHORING DEVICES ARE AMONG YOUR MOST PROFITABLE ITEMS. 


earest Rawlplug branch 
| in leading cities 
» program for 


_ ————— 








RAWLPLUGS Rg & M Grand Opening 


THE : 
weaves] RAWLPLUG Co., Inc.| #| 


prone 271 Church St., New York 13, N. Y. 


4 

RAW Ce RAWIL 

r be c ne 

LAG screw Ue i, CARBID 


DR) ows 


ROCK ISLAND, ILI I B&™M 
| tine Ce } i 

















RAWL.DRIVES RAWL-ANCHORS SHIELDS 
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PROTECTION... at the flip of your thumb 


UNDERWRITERS 
APPROVED 


Moisture-Proof, Dust-Proof SEAL Maintained 
By Overlapping Friction-Tight Lip. . . 


Run over it with a truck, drop 


it from a great height, step on it 
use it in the rain, or near a sanding 
machine, metal saw, or out in the 
dust it still performs perfectly! ' 

The protection is in the Seal' 
Flexible lip on female half of FLIP 
SEAL overlaps male cap 
Cable entrances also 
self-sealing, giving complete pro 
tection § against water 
dust, dirt, vapor, metal filings. With 


making a 
positive seal 
moisture 
connection properly made, positive 
sealing actions produce a partial 
vacuum within unit Result 

2 locked seal that only extraordinary 
stress and strain will break. FLIP 
SEAL’S rubber, or neoprene cover 


Rodal MANUFACTURING CO., Inc. ~ EMMAUS, PA 


November 
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ing plus heavy, yet flexit 
FLIP SEAI 


extreme oat 


] ; cu hi n 
ted t 
give perfect performan 
FLIP SEAL ; } mople 
ready for JUICK @€asy wit 
both 


ut ic 


rubber and 
variety t biads 
There ; Fl IF SEAL 
nector for every application 

Send for complete inf 
about FLIP SEAL better still 
specify FLIP SEAL and see for your 


self why we say ‘‘it': 


able in 
with a 
ments 


irrang 


rmation 


amazing what 
with FLIP SEAL 
Electrical 


you an a 
Rodale s Ne ww * 
Connector 

Sold 


Wh rhe ,arer 


ncept rT 


only thr ugh 


Warehouses in Chicago & Los Angeles 


Representatives in all Principal Cities 


Selling Exclusively Through the Electrical Jobber 





Acquires Canadian Firm 


MT. VERNON, N.Y Arthur A 
Berard, president of the Ward Leo 
has announced that 
as acquired a sub 
D. M. Fraser, Ltd 

irm in business 


one of Canada’s 





tors and manufacturers 
1d marine electrica 


ol equipment 


New Wire & Cable 
Developments Revealed 
SKYTOP, PA The latest develop 
nts in the wire and cable industry 
it the recent meeting 
ire and cable section 
Meissner Ir deputy 
division, Department 
reported that, “It is in 
‘nt that the entire 
in be summed up in 
There is sufficient 
vailable to meet re 
said but there its 


copper to meet 


tion does not tavor 
do we believe you 
ree enterprise in 
ind the fact that 
s able to obtain 
than you Is a matter 
ve no control 

concluded that 

ll continue to make 
rk with the National 


Assn. on all 


where dependability is the BUY word problems concerning the ite mil i 
CONTINENTAL is the wire..... Belden Mfg. Co. discussed perform 


indarad Or magnet wire He 


For Television Sets Soldering Irons Toasters Locomotives a million ( 1 view of the numerous mate 





ond one various products, big or small the usual and the unusual . one 


dependable, complete source for wire, cable, and cords is CONTINENTAL. 


Job-engineered specialties, as well as the widest range of sizes and types in 
stock, assure the right wire for almost every application 


Where heat |, grease, corrosive vapors or moisture make wiring a question 


= Cont nental makes the wire to answer it 


Continental's industrial wire and cable specialists are available to serve 


you at any time 


HEADLIGHT WIRE TYPE AVB 
Available in sizes 18—10 AWG inclusive 


STRANDED | VARNISHED | COTTON 
| COPPER CAMBRIC ASBESTOS BRAID 
CONDUCTOR 
Heat, lame and moisture resistant impregnation and finish 


Contact: Continental Sales, Box 363, Dept. CWS 
Wallingford, Conn., Phone COlony 9-7718 


( ontinental WIRE CORPORATION 


WALLINGFORD CONNECTICUT © TORK. PENNS Ti VANIA 
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vate the POSS 


ormance standar« 
thermal classification 
Aluminum 
as Metals 


e Flexible Cords—| 
j l } ‘ 


rted on U.! 


Picketing Barred 
Even If Peaceful 


NEW YOR N. ¥ 
State Supreme ( 


Under Pressure 


ve | ‘ 
eC esman 


National | 


} 
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vn versally Adjus 


COOLITE 


Shade 


Prevents Burns! 


Will Not Work Loose 


or Drop Down! 


Ad 


swivelier ( uy 
FLUORESCENT 
Oecxtra-(ires 


“STAYS PUT AT ANY AN GLETI’’ 
a swivelier 


= 


\ 


Un versally Adjustab e 
-- 
MACHINE TOOLS 


~ MOEPWHITERS (ABORATORIES (HC APPROVED 


Sold Nationally Through Wholesalers 


1?) o 
swivelier 


COMPANY, INC SALES 


43—34th STREET, BROOKLYN 32, N. Y. 


OFFICES & SHOWROOM. 30 IFVING PLACE NEW YORK DN YF 
BURGH, GAN FRANCIS sraTT 


1245 Hodge SM. Ville St. Laurent, Montreal 





PLUGMOLD is 


QUICK 


easy and economical 


to install 
... Safe, neat, permanent! 








PLUGMOLD 2000 
itlet system 
alent aad WIREMOLD 3000 
& heavy duty sys- 


tem with a full 
PLUGMOLD 2100 series of cover fit- 


a larger raceway tings to adapt the 
for applications raceway as an in- 


where more than § dustrial plug-in- 
one or two circuits | anywhere system. 





are required, 


Plugmold gives More Profit 
to Contractors 


fastest, easiest, most 

industrial, business “Operation Success’ 

you make a better Presented On TV 
NEW YORK, N.Y 


The services of our engineering staff are available to help 
with any wiring problem you have. Write to Dept. G1l 


* Stocked by electrical wholesalers. - . everywhere. 


Wiremold Surtoce Receweys 
— THE 
os a 
Plugmold Outlet Systems WW , an cia mea — | 
WiRrewMot 
2? A) | RE! LAS oa 


—— COMPANY 


= Bo. 
Peomens reerestent Cats HARTFORD 10, CONNECTICUT 
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Gough Industries Realigns 
Executive Positions 
NGELES, CALI 


LOS A 


Industries 


Inc., distributors of 


tr 


equipment in southern Calif 


d Arizona, has announced 


cuuive changes 


Financial 


irer and Director Roy 


tir 


Officer W. C. Lannin 


Irom act 


Vancouver Skyscraper 
“All-Electric’ Building 


VANC( 


November, 


JUVER, BA 


Alice 
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BRIGHT NEW STONCO PROFIT-MAKER 
HAS MANY SPECIAL SALES ADVANTAGES 


Bell Holder for medium 
base spots and tloods 1: 
weather-tight rus 
. COrrosion res 


assures long 


Sroned 


ELECTRIC PRODUCTS CO 
Kenilworth, New Jersey 








Gesco To Hold Major 
Appliance Sales Program 
LOUISVILLE, KY.—A 





First National Meeting 
BERKELEY, CALI 


UNION PIN-TYPE SOCKETS 
Lange stocks avatlable at... 
| Revised 1955 Edition 


LOS ANGELES 15, CALIFORNIA 

BOSTON \IASS T} 
( 

BALTIMORE 18, MARYLAND 


| ATLANTA 2, GEORGIA Of Fire Codes Ready 


NEW ORLEANS 12, LA 


BOSTON) ALLSTON 34, MASS 
NEW YORK 13, NEW YORK 





BUFFALO 11 NEW YORK 





PATERSON, NEW JERSEY 


CHICAGO 6, ILLINOIS 
PHILADELPHIA 3, PENNSYLVANIA 


DALLAS, TEXAS 


PITTSBURGH 33, PENNSYLVANIA 


DETROIT 14, MICHIGAN PORTLAND 9, OREGON 


SAN FRANCISCO, CALIFORNIA 





UNION INSULATING COMPANY 
Parkersburg, West Virginia 
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4 NEW MARKET 
FOR YOU! 


FORWOOD C. WISER 


Phe Ps : Here’s an Electric Paging System 
every office, every plant can afford 








Easiest 
to install! 


Easiest 
to buy! 





Easiest 
to operate! 


bsequentiy deen adopter 


offic 


IT'S SIMPLE AND EFFECTIVE 
Here's how you can open many IN OPERATION 
new doors... ata real profit 


vf 


Air Conditioner Sales 
Hit All-Time High 
WASHINGTON. D. ¢ 


movement oi oon 


LINE ELECTRIC CO 
1407 McCarter Highway 
Nework 4, N. J 
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NEMA Wire-Cable Section 
Elects Officers 


‘ 


NEW YORK 
5 


M 





PRODUCT SELECTOR 


with Application and Installation Data... 


f just the kind of information you 


- 
rammed full o 
to save time, effort, and money on resider commercial, and in 


This 36-page book is « 


11 wiring 
omplete nation on the more than a thou 
hae? 
ms in Clark's 


line of utility service products, it 

limensions ies and other pertinent 
tallation data 

a complete section devoted to engineering data 

t icities; formulae for determining amperes 

i DC motors 


li Capt 
nd KVA; ampere ratings of AC anc 
iremenis; etc., efc 
raluable reference source 
your copy today 


rite for 


American Bernz Expands 


ELECTRIC SWITCH DIVISION 


land Oho 
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Printed Wiring Boards You can get WHAT you want 
WHEN you want it from the 


Due For Big Increase 
AUBURN, N.Y roduction of . 
nts department. Uf € Sa 9 -* fee), i 
nd aix millon, ind UrS\\  \ BEEN aS 
ccording to | ! wiREWAYS AND FITTIN ano t soxt 
t marketing mar 
rds will be sold t 


fure 
ici 


SERVICE is the “keynote” at Kevstone! And one good example is 
the fact that every item in the complete Keystone Line is stocked 
for immediate shipment direct from modern factory warehouses 
No waiting for production, no delayed deliveries, no fooling 
around with partial shipments. And it all adds up to lowe! 


inventories, faster turnover, more satished custom f you! 





KEYSTONE WIREWAYS and Auxiliary 

Fittings hove all the time-saving, 

money-soving features your cus- 

tomers want. They're quickly, easily 

Chelsea Products Forms installed, readily adaptable to any 
New Appliances Division power distribution system. Available, 
too, in both flanged and fiangeless 

PLAINFIELD, NJ cw styles and ca wide range of sizes 
ntal f and lengths ... from 24%” x 242” x 

1 ft, through 8” x 8” x 5 feet long. 


KEYSTONE CUTOUT BOXES ond Pull 
Boxes are furnished in Type “A” 
with hinged cover, Type “SC” with 
screw cover. Both feature a formed 
construction strongly fabricated ond 
securely welded ... with adequeote, 
easily removable knockouts. And 
both types are ovailable in a com- 
plete range of sizes . . . stocked for 
prompt delivery to meet your needs. 





KEYSTONE SWITCH BOXES and Outlet ~ . a 
Boxes cre loaded with extra quality - : 
features! BX or Romex clamps are 
already assembled with nested fit 
for easy pulling of wires. Knockouts 
and pri-outs come out double quick 4 ~ 
And tapped holes cre extruded to } fF 
provide extra thickness, eliminate 
stripping of threads. Even mounting , 5 

brackets make installation easier. A 3 / 


/ / 





—. yt 
Le \ SEYSTONE MANUFACTURING compan 


28 SHERWOOD 


SQUARE DCO} 


“fo figure on 
\_ Keystone the Complete Line of Wiring Instaliation Equipment 


Soid Only through recognized Electrical Distributors 
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NAED Names 
Schmid, Milhender 


NEW YORK, N.Y The National 
Association of Electrical Distributors 
Thomas B. Schmid and 

chairmen of two ol 


Schmid, Crescent Electric Sup- 
Dubuque, Ia., has been ap- 
rman of the vacuum 

nittee [his committee 

such commodity com 
NAED. His post runs for a 
1der Milhender Dis 

soston, Mass., is the 

new electric house- 


His term also runs 


San Diego League 
Wins Housewares Contest 


TOPS IN DESIGN rORONTO, CAN The Electric 
Latrobe” Floor Boxes and Wiring ys po erage sayy ee 


Specialties are designed to do their 

job easily and surely with no excess 

parts. This same compactness of de ae a 
sign makes for fast, easy installation ae alin al 


g making the most 
bution to the indus 
was presented last 
of Home Appli 

go County, Calif., at 
ention of the Interna- 
on of Electrical 


‘ the judges, the 
Appliances of San 
lif.. had done the 

Non-adjustable nd comprehensive job 

; mplementing the national Electric 
Floor Box ousewal t Campaign. The bu 
man committee to 


tivitie 
ACLIVILICS 


PIPE OR CONDUIT 
HANGER 


Most economical and best pipe hanger guration of the industry's yea 
sold today. The saddle comes firmly d continuing program to sell elec 
fastened to the hanger bracket and ho vares as gilts 

cannot drop out. Sturdy and depend 

able for hanging pipe to conduit '2 

+4”, and |” to steel beams up to 3s Marge Sete Sp Wow 

thick. Larger sizes for larger pipe Distributor Department 


ric housewares have 


retail value since the 


Adjustable Other Products CHICAGO, ILI A new distribu 
Floor Box Non-Adjustable Floor Boxes coordination department has been 
Adjustable Floor Boxes set up by th orge division of the 

Gang Boxes Cover Plates org arner orp. R. ¢ Connell 

> pre sales, announced its 

nth. The new depart 
1 by Edward J. Kan 


Junction Boxes . . . Nozzles 
Pipe or Conduit Hangers 
Insulator Supports 
Cable Supports . . . Fish Wire 
Staple and Cable Clips e department will handle distri 
Write for new catalog op, -w-ult a 
Adjustable Sales Representatives in all principal cities pe enya 


Gang Box Sinan en eihenmmend alt aniess 


)OUUECUS CLCLCCG UGS RELI Provress Buys Plant 


1209-1215 JEFFERSON STREET PHILADELPH 
Manufacturing ¢ 


LATROBE. PA. son & R 


nas icqguil 


LA 
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PEOPLE IN THE NEWS MTT SPARTITES 


J. A. (Jimmie) Meier, vice president 
and sales manager, Florida Electric a 
Supply, Inc., Tampa, was a member of The comple fe line of 
the Manufacturer-Distributor-Contrac- 
tor panel at the October convention of 


the Florida Association of Electrical Quality Lampholders for 


Contractors. Also on the same panel 


was George Nicholson, district sales PROJECTOR d REFLECTOR LAMPS 
manager, supplies and apparatus, Flor- an 

ida district. General Electric Supply 
Co 

















rs fe ee TT ee 


Paul W. Sullivan is district manager 
for Westinghouse refrigeration spe- 
cialties covering distributors in the 
state of Texas. Earl M. MacLean is 
district manager for refrigeration spe- 
cialties covering distributors in Flor 


; 


ida, Georgia and the Carolinas 


Darius R. Barber is controller for 
Brush Electronics C« Cleveland " 


I 


Hale L. Dant is the n 


ithern manage! yr the ermacel 


Tape Corp., New 


t 


SOL 


Robert L. Kaye, controller, electri 
ibe operations Sylvania Electric } 
Products Inc has been elected t , 
membership in the Controllers Inst 


‘~P 


tute of America < 
Mr. V. Anson is the new general 
cS Manager for Nesco Milw iuAce 
With the firm more than 20 years, Mr 
Anson was former merchandising and 
advertising manager. He had been pri 
moted from the position of district 
sales manager of the Southwest dis 


n 1953 


H. S. “Cy” Perkins is sales manager Accessories for 
of tl 


he electric housewares division and MULT! SPARLITES 


John A. Andrews is sales manager of 
the household specialties and va 
goods division of I 


Clark 


R. H. Williams 
sales of the electronics la 
livision of Arvin Indus 
Columbus, Ind 


Robert C. Hill is a new sales re 
sentative for The Wiremold Co., Har 
ford, Conn. His territory includes New 
York, eastern Pennsylvania nd th 
Phillipsburg, N. J., trading areas. He 
assistant to his father, Kenneth M. 
Hill, district sales manager at Elmir 
N.Y 


D. C. Wetmore 


aies representatiy 


partment ofthe Westinghouse Elect ELECTRIC MFG. INC, 


appliance vision 


for developing and coordinat sale 4223 W. LAKE ST CHICAGO 24 


: lis ted 
ams directed 
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retail salesmen At one time, Mr 
Wetmore served as Detroit branch 
manager for the Westinghouse Electric 
Supply Co 


Edward P. Schinman, president of 
the Bogue Electric Manufacturing Co 
Paterson, N. J was named recipient 
of the 1955 Air Power Trophy, high- 
est honor awarded by the Air Force 
Association, New Jersey Wing 


William A. Ferguson, David L. 
Ringo and William H. MacConnell 
were recently elected to the board of 
directors of Continental Electric 
Equipment Co., Cincinnati, Ohio 


J. J. Anderson, manager of portable 
appliances for Westinghouse’s electric 
appliance division, has announced the 
appointments of W. B. Massenburg as 
assistant manager of portable appli- 
ances and C, E. Anderson as manager 


9300 y, of the fan department 
SERIES » ; Miss Helen Oak has been appointed 


showroom manager and lighting con- 
sultant for Finland House Lighting 
( orp New York City 





IN STEEL—feeen sunt EM, RED, minum 


Howard D. Kurt is product plan- 
ning specialist and Alton J. O'Neil is 
marketing research specialist for the 
Made in 4 and 8 foot Coenen magenta department of 
the General Electric Co 
Units using Slimline 

Jules Levenstein, former president 
of the Ender Mfg. Corp., and recently 
a vice president of Ender-Monarch 
4 and 8 foot Units Corp. and Monarch Lighting Corp., 
has resigned from both corporations 
to form a sales agency with headquar- 
a continuous length ters at 450 West End Ave., New York 
f ; The new agency will represent the 
of Uniform light. Ender-Monarch commercial and in- 


dustrial fluorescent lighting lines. Mr 


or Rapid Start Lamps. 


may be combined for 


Levenstein has a background of 25 


STRONG =—RIGID UNIT CONSTRUCTION a ee ee eee ee 


closely associated with wholesalers 


NO BULKY PIECES TO HANDLE distributors, contractors and other 





members of the industry 
, Slip Fitter adjustable to any 
ea pole spacing up to 12 feet Robert A. Young, Jr., is sales man- 


; ager of the Continental Electric Equip- 
ithout SAG. : 
a “ ment Co., Cincinnati, Ohio. Russell E. 


2 —. - eft! Luminaires made in half fix- Welch has been appointed controller 
aE - tures—mechanically and elec- for the company 

oe sa = trically independent of each 

See other. Jack Scott is sales manager of the 


2) Ohio division of Apex Home Appli- 
| ances, a division of the Apex Electrical 
Manufacturing Co. He joined the 
company in 1951, and until his recent 


6009-17 BROADWAY ippointment was divisional sales 


manager of the Cincinnati district 











FINEST ON TODAY’S MARKET © WRITE FOR BROCHURE AND PRICES 











R. H. Caugherty is New York ter- 
ritory representative for the Toast- 
master Products division of McGraw 


Electric Co., Elgin, Ill. He is respon- 
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PAYS THE FREIGHT 


rental eal Ya a nted . ‘.¢ 
Se ee eae on nominal orders — quantities 





sible for sale 
ind will work 
Parker, Eastern 


Curtis J. Yamas is vice president of alee cofuemie 
sales for Chelsea Products, Inc., newly 


formed Continental Appliances divi 


cintc 
maint 


on the 


sion. He has been a vice president 


Chelsea Fan & Blower Co since 


William J. Lohman, Jr., presider 
made the announcement 

James Beizer is publicity manager 
of I al cr rar irk 


SHEET METAL SCREWS 


Britain 


STOVE BOLTS 
David C, Wycoff is manage 
product adaption dept. for Clar [ 
troller Co., Cleveland 
€ 
G. C. Goldspinner has been named 


advertising manager of Globe 
Products, Inc., New York City. Exec 
tive VICcé president Alfred M. Rosen- 
blatt announced that, previous I 


ing the Globe org 


MACHINE SCREWS 


FULLY THREADED 
MACHINE SCREWS 


assistant to the 
Mr. Goldspinner serve 
idvertising manager 


Swansdown, Inc THREADED 


ROD 


William G. Randal is district mar 


ager of electrical supply sales for th 


WASHERS 
Lappin Electric Co., Milwaukee, Wis CHINE SCREW NUTS 
His territory covers north central W 


onsin 


write for 
William H. Vaught, Sr., has been ap Rc, §4=0 the NEW 
ted district manager for Beaver oa catalog of 
ools, Inc., in the Kentucky en PAINE 
o and i products 


Eric H. Church has beer 


wly established px 
an ~~; 


we = me 





n charg 


for Lighting Pros THE PAINE COMPANY, 3 Westgate Road, Addison, Illinois 


duction fo 
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ucts, Inc., Highland Park, Ill Mr 


Church had been previously associated 


with the Benjamin Electric Mfg. Co 


| 
for 24 years 


Cc 
D 
Y 


Winslow S. Olin, assistant secretary 
Presents the Latest Square D Co., has been chosen vice 


president of the Controllers Institute 


of America 


Development in a 
Robert K. Arndt is sales manage! 
of supplies and apparatus for General 


. 
a 
= 
” 
. 
* 
> 
. 
. 
° 
. 
. 
. 
~ 
- 
» 
: Electric Supply Co., Cleveland, Ohio 
7 
2 
. 
. 
° 
s 
_ 
» 


Connecting and Disconnecting 
He succeeds William R. Smart who 


S$ Oo K E T has been named to a similar position 
in the Chicago headquarters 

FOR INDUSTRIAL REFLECTORS 
C. J. Penza is district manager of 
the Ward Leonard Electric Co.’s Mill- 
burn, N. J., office. Mr. Penza had been 
associated with the electrical industry 
before joining Ward 


i sales engineer 


H. E. Hugo is Southwestern re- 
gional manager for portable appliances 
for the Westinghouse Electric Corp 


He is responsible for coordinating and 


° 
© 

. 

° 

* 

e 

+ 

> 

. 

. 

. 

> 

. 

* 

* 

. 

+ 

> planning the sales, merchandising and 
° : distribution of portable appliances in 
* . : ps ; 

- ae “ Missouri, Kansas, Oklahoma as well 
2 . 
° 
a 
° 
° 
° 
2 
° 
* 
. 
« 
. 
° 
© 
. 
. 
° 
6 


is parts of Tennessee, Mississippi and 
: : Texas. Mr Hugo replaces the late 
IT'S THE 
; C. E. Reid. From 1946, until his new 
ippointment, Mr. Hugo was the 


Pacific Coast regional sales promotion 


VAD ’ manager fo ippliances. located in 
San Francisc« 


Russ J. Gerde has added consider 


EASY TACH ibly to his territory by the acquisition 


eeeeeeeeeeeeeeeeeeeeoeeeeeeeeeeeeseee of the Milw aukee area {for the Tork 
Clock Co Inc. Mr. Gerde has been 
representing lork in the North 


OW the complete line of QUAD RE Ph 
FLECTORS can be equipped with EASY = 
TACH, a socket with simplicity of design that Frank W. Germain has been pro 
makes quick connecting and disconnecting of moted to the post of territory manager 
lamped reflectors very easy. for Pittsburgh for the Cory Corp. His 
territory includes all of western Penn- 
Any size or style of QUAD socket type re yivania and West Virginia. Mr. Ger- 
flector with hex hole may be converted to the main’s headquarters will be in Pitts 
quick connecting and disconnecting type by — rot wr en l2 years ae a 
substituting the new EASY TACH socket for fitclsteah aad eeduin ae 
the regular one-piece '2-inch , sia “5 


medium or mogul socket E. A. Schmidt has been appointed 
Midwest regional manager for the 


This new socket feature will be a = ; 
: s I-T-E Circuit Breaker Co. The sales 
great advantage in making your offices comprising this region include 


reflector sales move at a faster Chicago, Cincinnati, Cleveland, De 
pace troit, Indianapolis, Kansas City, Min 
neapolis, Omaha and St. Louis. H¢ 


Write for complete descriptive had been district manager at Chicage 


I 


literature since January, 1948 
P. T. Lagrone has been appointed 


of sales for the 


manager lectric utility 
TIT oe 
bd ad e . ¥. Roseberry who recently 
} inager of the newly 


325. PEORIA ST. CHICAGO7, ILL. ee en ee 


t 
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OBITUARIES 





Irving T. Bennett 


Irving T. Bennett, chairman of the 
ooard of directors and chief executive 


officer of the General Cable Corpora 
tion, died on October 4th, in Irvington MAKE VOUR AOU 


on-Hudson, N. Y. He was 55 year 


3 ET A PERFORM BETTER 


with General Cable since 1953 A 
graduate of Yale in 1921, he was em 
ployed as a metallurgist by the Metro 
politan Engineering Co., Brooklyn es Stat oe ae 


N. Y., from 1923 to 1926. In the suc 

ceeding years he was general manager 

of the Murray Radiator Corp. Mr: en 
Bennett joined the Revere (¢ oppel ind Fe 
Brass Co as promotion manager in \G 


1929. From 1944 to 1953 he wa 

g ms 

vice president of the firm 600 MCM 14 
In 1951 he was elected a Reve 


rector and also held the title of oom ral All these and more for 
| eee eee 


manufacturing manager On May 


1953, Mr. Bennett became a director 
ot Geant Gills Cab. end wes YOUR BEST CONNECTIONS 


elected chairman of the ex 

ommiuttee 

In April 4. he \ hai U/L AND CSA TESTED HI-RUGGED STRENGTH 
man of th hief e f 


officer PURE COPPER RE-USABLE 


Max Loewenthal 100% CONDUCTIVITY ALL WIRE SIZES 


Max Loewenthal, electrical equi COOLER OPERATION ECONOMICAL 
ment inventor and a former collabo 
of Thomas A. Edison, died ort 
October 14th. He was 81 years of age WRITE FOR 
Mr. Loewenthal came to the United 
States from Germany at the age of 80-PAGE CATALOG 
After graduating from Columbia e 


in 1899. he joined Edison's 
Angedvct ILSCO CORPORATION 


research assistant. He 
5746 Mariemont Ave 
CINCINNATI 27, OHIO 


7 Sizes 


John J. Moore, Jr. 


John J. Moore, J 
John J. Moore Co 


ctrl housewares distributor 


1 October 13th. Mr. Moore, v ! TERMINAL BLOCKS 
years closed his 


FUSE CLIPS 


SALES REPRESENTATIVES 





Pass & Seymour, Inc., Syracuse, N.Y > 
ha announced that their represent 
Baltimore, Md., Dout 60 100 & 200 AMPS MANY SIZES ANO TYPES 
roll L. Bures 


3} SIZES 


wholes iler 


new connect 


ryland and the District « olun . a 
The Virginia territo is covered Ew 


#1000 MCM 


#6400 MCM 
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mail ffice at 32 Maryland Ave 
Speed service installations with v0 o(Scisy Paul F, Dos. Calae 


B. Turner 


| Modernheat Cable Corp., Kingsport, 
we enn nas ppointed W. J. Milner & 


i, Ga., southeastern manu- 
I ve. W. J. Mil- 

re at 148 Walker 

located in Nor- 


Complete package units Seca eal 
ready to install lusive representatives for the manu 


Alabama, Louts- 
North Caroli- 


Mississippi and 


U. L. APPROVED 


Entrance Cap and Threadless 
Top and Bottom Conduit Fittings 
Lightolier, Inc., New York, N.Y., has 
innounced that Uw ippointment of 
representatives to newly 
es is the result 
utior policies 
cover Oklahoma 
sortion of Texas, in 
lle. Sidney Groves 


created 


Automatic Switch Co., O 


No need to juggle the job to suit ened 


the fittings, when using M & W 


W.O.W. B 


Service Entrance Mast Kits — you 
have the RIGHT fittings every time! 
Whether you select 2” or 242” con- 
duit, pipe ring or strap and lag 
screw installations, there’s an M & 
W Kit EXACTLY RIGHT with ASSOCIATION NEWS 
every needed part included. You 
save time, materials and money... ORLEANS—James N. Roos, 
make a neater, more weather-tight president, Electrical Supply C« 
installation, too! lect norary f 





EVERY MAST KIT INCLUDES: 

@ Entrance cap and threadless fittings 
for top and bottom of conduit. 
Galvanized roof flashing and cast 
giuminum storm colicr. 


Conduit support of HDG malleable 
iron ring and 2 x 10 bolt (or pipe 
straps and log screws 

Wire holder with HDG malleable 
iron ring. 


Prices and details available on a wide 
variety of kits to suit every need. 
Write for your copy of new Catalog 
No. 55—today! 


The M. & W. ELECTRIC MFG. CO., Inc. 


EAST PALESTINE, OHIO 
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CALENDAR OF EVENTS 





National Electrical Manufacturers 
Assn. 

Annual Meeting 

Iraymore Hotel 

Atlantic City, N. J 

November 14-18 


Meetings 


Air Conditioning and Refrigeration 
Wholesalers 

Board and Annual m el 

Claridge Hotel 

Atlantic City 

November 

Meetir 





National Assn. of Home Builders 
Conrad Hiltor H 
Chicago, | 


mn ine ba ANCHORING and DRILLING DEVICES 


Mee 


National Rural Electric Cooperative 


Association 
Kiel Auditoriun . = >. 
APROFLUTE CARBIDE MASONRY RiuL 


St. Louis, Mo 


Jar rv 23-26. 195¢ 


Meetings ' | 
;' . , ope 
an 


Southeastern Electrical Wholesalers 
Assn. 

Sixth Annual 

AUanta 


Rochester's Electrical Exposition 
Ihe Electric Assn. of Rochest 
Inc 
New War Memor 
Rochester, N. Y 
Felt 
I 


xl ts 


Edison Electric Institute 
th Annual Convent 


NATIONAL ASSOCIATION OIF 
ELECTRICAL DISTRIBUTORS 
‘8th Annual Convention 
helsea Ambassador Hotels 
tlantic City, N. J 
June 10-14, 1956 
Apparatus supplies OusewW 
Meetings conterenc poOoT N 
M ppliances, radio or TV 





National Electrical Contractors Assn. 
Annual Conventior i N 


I xpos tion 
suey : See your industrial, hardware or electrical supplier 


ARRO EXPANSION BOLT COMPANY 
1440 Boone Ave., Marion, Ohio 
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NOW is your time 
to stock and sell 


MARK-TIME 


electrical specialty 


Timing Devices 


The Mark-Time Specialty Line 


is designed for varied time control installations. 


ae Time Coin Meter 


the time-in-use of ippliance or machine 
ap artment houses, trailer parks, tourist courts, 


for public radios and TV, public 


accepts either 


Built-in Toggle Time Switch 
Same as unit above, but is supplied with a toggle 
which allows use as an on-off switch with timing 
mechanism not working allows for making or 
breaking of current at the end of a timing cycle 
allows this unit to be used where only DC cur- 
rent is available. Two timing ranges — 15 minute 
and 1 hour 


Professional Timer and Time Switch 
TIMER used in hospitals, doctors’ offices and lab- 


ratories for 
nd 


timing the peration f processes, 
treatments that require accuracy leaves 


operator free until bell rings 


TIME SWITCH ls equipment su 
sunlamps, centrifuges 
pre-set time period 


1 as X-rays, 
turns off automatically after 


Both available in 2 timing ranges 


up to 15, or 60 minutes 


M. H. RHODES, INC. 
alelaticlac Meee G@ellialiath 


sda by SPERRY GYROSCOPE OTTAWA, LTD. Ottawa, Ontario 


NEW LITERATURE 





the con 

ire catalogued in 
omplete descrip 
ons are given of 
cable thermop! aSLic 
able, varnished 
types, Dare wires 
resistant wires 
the Phelps 
Corp New 


bulletin 
ygrapns of the 
nufacturer! 
shows the 
construction 
of fin 


uid filled 


NX | 


Appliances 


y 


Heating Elements 


ELA xs 


SODERING 
»\ WELDING 
y) BRAZING 


Mon 80 


gob, 


SSA LB. ALLEN & CO. Ine. 


6701 BRYN MAWR AVE. 
CHICAGO 31, ILLINOIS 
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lement selection. It 
responding 
EC-53 
tine Cutl Hamr 
h St.. M 


Supplies—A 


veatherprool pigtail soc 


bushings 


Lighting 


MINERALLAC 


BEAM 
CLAMPS 


FOR 
MOUNTING 
HANGERS KE 
ON I-BEAMS 


Mounts Minerallac hangers No. 0 to No. 6 on |-Beams 
safely without necessity of drilling holes. Made of 
heavy gouge zinc plated steel with deep drawn 
ribs to give needed strength, these durable, light 
weight beam clamps hove 4 20 tapped holes — 
will beam flange p to % inch thick. Furnished 
with cose-hordened set screw. Low cost 
Order From Your Electrical Wholesaler 
SEND FOR LITERATURE 


MINERALLAC ELECTRIC COMPANY 
25 North Peoria St. Chicago 7, ii 


MINERALLAC 
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ELECTRICAL 
———S/ ACCESSORIES 
FOR CHRISTMAS LICHTING 


With the holiday season around the corner, now is the 
time to stock up on the many electrical accessories 
your customers will need for Christmas lighting busi 
ness. There's BIG profits in these small items and you 
can be sure of Guranteed Quality when you choose 








from the complete Eagle line ° 








FLASHERS 





CUBE TAPS 


nd WINKERS 





Eagle “OK. 
Glass Plug Fuses 


No 690 


Gooo 
iT SAYS OF 


OUR 3 oe YEAR 


SOLD THROUGH 
| WHOLESALERS 
ONLY 


EAGLE ELECTRIC MANUFACTURING CO., INC. 


G ISLAND CITY 1 «+ NEW YORK 


“Perfection (2 nol an rhccident 





TRINE’S 


new electric 
push button 


DEAL 


: Electronics 


COLORAMA" 


featuring 4 new 
push buttons 
including the most 
beautiful push 
button in the world, 
THE SCROLL’ — 
with “Welcome” for 
visitors engraved on 


ts face! Fastenings 
SO UNUSUAL IT SELLS IT- a 
SELF WHEREVER DISPLAYED Only $31.39 list, 


for 32 push buttons 


I 


with every dealer—he Il 


rofit with continuous repeat sales Display and Stand FREE 


wanted bell buttons dramot y presented i tist palett 

. d is trum 
PACKAGED DEAL ncludes polette display of 17 mples with porate wrought 
d introductory “bock.up tock of 2 push buttons packed individually 


> Combination 
for tota t 32 push buttons 


Retail Price 
Card, Dealer- 
Jobber Cost 


TRINE MFG. CORP., 1430 Ferris Place, New York 61,.N.Y. So", c10°"*¢ 


to display 


DISPLAY puther mulotes artist’s palett thick pa 








Pat. No. 


al / o | / ie ”) 2632356 
Sensation? yEW" §=—360 tae! 
REVOLVING LIGHT| \ 


es — : 
trp F eS a 
ge A P 

> 


ll ~ ww 
> ie ae . 


B -§ jy eirez S 


‘TRIPPE 











HI-POWERED ATTENTION GETTER FOR: 
MOTELS * GOLF RANGES 
RESTAURANTS * FACTORIES 
DRIVE-IN THEATERS * DOCKS 


TAVERNS * CAR LOTS NO BEND e NO SQUASH 

A MUST for Electrical Men 
ee t—Lor 

last, sells on sight . « , t aad THIE 


and a host of others. —_ 
Low in price, beautiful in appearance, built tc g om 


WIRE or WRITE Today for Catalog and Distributor Costs Ane wust ! "men—Thiet's Enay-2 


@ Sold by Leading Electrical Wholesalers— 


TRIPPE MANUFACTURING CO. THIEL TOOL & ENGINEERING CO., INC. 


218-X N. Jefferson Street, Chicago, Illinois 1417 N. Market St. @ St. Louis 6, Mo. 
. ee 








ELECTRICAL WHOLESALING—November, 1955 








Equipment—The hundreds 


' mad hy the manuf 


HOW MANY OF YOUR CUSTOMERS NEED 


VARIABLE 
Lo) y-N ¢4 - 
ADJUSTORS 


Variable voltage adjustors provide a manual means of controlling 


voltage from below normal or above normal to the exact voltage 


required. For example, if a small motorized device is installed 
forces the line voltage down 


in a 


location where excessive current demand 
to 90/95 volts, an Acme Electric variable voltage ad 
adjusting the voltage to 115, the exa 


stor will permut 


voltage necessary for good performance 


of the equipment. And, inversely, an elec 
tronic control nnected to a rcuit having 
a potential of 135 volts can be perated 
at its proper 115. 120 volts, by using a var 
able voltage adjustor to redu jh voltage 


RECOR 6 ee 


150 watts to 5 KVA; 65 145 volts primary, 115 volts secondary 


. FY 
OW 1 ead ‘ 150 watts to 1OKVA; 145 240 volts primary, 115 volts secondary 


yndary 


ss ZS 150 watts to 5 KVA; 65 145 volts primary, 230 volts se 
—— = a - s 
Fe 150 watts to 10 KVA; 145, 240 volts primary, 230 volts secondary 








COMPLETE VOLTAGE CONTROL 
FROM 0-135 VOLTS 


An ideal unit for laboratory or 
production line testing where con 
trol over full voltage range is 
required, Manually operated to 
provide a stepless range from 0 
to 135 volts. Also available in 


Availa no almost 
SWITCHMAT units 7 
between st ‘ t 


panel mounting types 


ACME ELECTRIC CORPORATION 


6711 WATER ST. CUBA, N. Y 
WEST COAST: 1375 W. JEFFERSON BLVD. + LOS ANGELES, CALIF 
IN CANADA: ACME ELECTRIC CORP. LTD. * 50 NORTHLINE RD., TORONTO, ONT. 





“PRCORA C0. 


69 W.103RD STREET - CHICAGO 28, ILLINOIS 
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W/7 New 
ADSWO RTH MINIATURE oe 


NEW INDUSTRIAL TYPE SWITCH 
30 to 600 AMP. 





CATALOG No. $30 
KNIFE BLADE = : ; vale 
SIDE OPERATED = cents iso ck 
SINGLE THROW Pt ’ tate dnl ie atte ned 
FUSED — 30 AMP 





Size 
W.312" 15% 
NO — FUSED 
OUTDOOR 


COVER CONTROL 
ARC SNUFFERS 
KNIFE BLADES 
CAST HANDLES 
INCREASED HORSE POWER 








SEE YOUR ELECTRICAL WHOLESALER FOR 
WADSWORTH'S NEW ACC LINE CATALOG No. 0275 


SERVICE EQUIPMENT, SAFETY SWITCHES, PANEL BOARDS NO HUB OR 
E-Z RED"’ CIRCUIT BREAKERS, AND TROUGHS Y% HUB 








SMITH-GATES ELECTRIC You'll be happy 


ATT | selling 


KNOPP 
ror 2 YEARS! rN Voltage Testers 


it’s the best heating cable to 
keep water pipes from freezing 





NOW GUARANTEED 


Line-O-Heat can take a beating 
and keep on heating—so depend 


able it carries a 2-year guarantee 


Prevents damaging freeze-up of 
water pipes, pumps, valves, roof , Backed By 


valleys, gutters, eaves, etc. Costs National Advertising 
little bu d use. Safe—tire 
ce tag andi ggthems Ite ~«=©Patented Prod-Mount 


roof shockproof waterproof 
2 y . More user-valve ot Less Cost— 


EEE 
Easy to use apply where needed, secure with meons more turnover for you at good 
tape, plug in. Properly installed it will keep water profit margins 
Five Safety Features 


pipes from freezing at 50° below. It's the heat Knopp Voltage Testers sell themselves 
ing cable you can sell with confidence as well as Rugged, Reliable 
build goodwill and repect sales for you 
P tandard lengths from to . - 
— Comes ia six sta rs d he gs A oll if cirewit is open or closed; magnitude 
60 ft. for 120 VAC use. longer lengths for 2 sitage between 110 and 600 a-c or d-< 
) ectified; 25 or 60 cycles 

A f recti 
VAC Two models. Free Sales Aids 

Write today for full details 


Write for FREE Catalog Listing 


35 Electrical Aids KNOPP I 
Full ¢ of dealer ‘ 
amt NOPP INC. } 


national advertising 


SMITH-GATES cor. 2 5 medi 7 by One Rp ee 
DEPT. K77, PLAINVILLE, CONN. Pe pe feo pe 


4283 Holden St., Ockland 8, Calif 
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ings, is 
oint pro 
ng 
onditioners recently 
the "ARI ; ind the National Bette 
ess Bureau. Also included 


ceveioped 


time are the minimun 
values recommended by 
ectric utility industry 
it 35 cents each, 1 

ng the Air-Conditio 

eration Institute 3 
Ave.. N. W.. Washingtor 


Christmas Lighting 


Christmas lighting is d 


POWERCRAFT 


STOCKS FOR IMMEDIATE 
SHIPMENT 
PRIMARY BUS SUPPORTS 


ad and Utilities rely 

ho away of nese Bus Supports te meet exact 
er e cor Available fo 

Outdoor Service—fiat pipe mountin 
) ys ag tandard PO OWERCRAFT 

5 or cia Bu s Su pport requi 
ther Po WERCRAFT Produc 

Out ' g Switches, Bus C 
Conne tor & Pipe Fi ame Fittings fo 


Pipe, an Clamp In 


aii 
CORPORATION 


2215 De Kalb St Phone 


St. Lowis 4, Mo Prospect 6-4532 
Since 1932 
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from 


= bells.. 


The finest bells are engi- 
neeredand manufac- 
tured by SIGNAL. In- 
door and outdoor 
types are available 

in sizes from the 

new 22 midget 

a-c contactless 
vibrating bell to 

the large 20 
model—[2'2",3°, 
4”",6',8",10°, 20°) 
Write for Catalog 5A-5 


the 


smallest 


originators of 
the underdome bell 


SOLD THROUGH 
ELECTRICAL WHOLESALERS 


SIGNALS 


ok , 
Ue SIGNAL 
ENGINEERING & MFG CO 
‘ n RRANCH new ’ 


JACKSON YARDLIGHTS 


PORCELAIN ENAMELCD 


© Jackson Yardlights are impervious to 

wind and weather and truly last a lite- 

time. Made of one-piece heavy gauge steel 

finished in three coats of Vitreous Porcelain 

Enamel. Completely wired and assembled. Listed by U. L 
Approved for R. E. A. installations. 


SOLD ONLY THRU WHOLESALERS 








«J 
SELL — ._, Qvetity 
Service 


ET — snes ym 





ORNAMENTAL LIGHTING BRACKET WO. 6957 





Qo Marcus TRANSFORMER CO., Inc. 


he fabulous Beverly Hilton ha 
ansformers with a total capa 
y 2000 KVA. This guarantee 
ty ane sinterrint 





installed Marcus 
ty of approxi- 
; them complete 
trouble-free 


y fal tribiitinn 
‘ B& ViolthiVULUll, 


e of dry and liquid-filled 
> fo 5000 KVA 


fj RAHWAY, NEW JERSEY 


BOOK REVIEWS 











GREAT 


LOOK AT ALL 
THESE FEATURES 


Easy To Install 
Screws Inside 
Flexible Conduit 
Smooth interior and 
rounded throat pre- 


ee 


om TOMIC! 


NO. 301 
VY, INCH 


fromic 
Yo INCH FLEXIBLE 
STEEL CONDUIT 
CONNECTORS 


Anyone Can Sell 


Frank E. Fehiman 
Printers’ Ink 
New York, N.Y 


I 


262 pages 


Stories, Quotations, Anecdotes 


J. M. Braude 
Prentice-Hall 
New York, N.Y 


horses why fool with these 
Dsolete methods of han 
els? DO IT THE MODERN 

EFFICIENT WAY 


pe! wire, cable, r 





Simple, strong, eas 
ily handled stand 
for your reels to 
sove time and labor 


; Adjustable slots for 


vent snagging of fish JUST SCREW IT IN... ‘ é if 
tape and damage to ‘THAT'S AIL! a | AWS > 5 aah aaa dimetiaae 
insulation WRITE FOR >. bya a 


@ Strong Stee! Construc- Patt 2 iii peat 
ter FREE wee 


PATENT 
@ Will Not Shake Loose APPLIED FOR SAMPLE $ discounts) 


TOMIC SALES & ENGINEERING CO. "ROLL. A- REEL 


i 180 SYCAMORE AT CENTRAL PARKWAY 
yeelelelome ys. 12 8 felel: ae \ Ao ° DETROIT 34, MICH. | CINCINNATI >. 
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Sin 

U-20 
BLACK-GREY 
Otto Bernz Co., Inc., Roches Synthetic 


N.Y A a CI Covered Conduit 


} CAave Ss 


SALES AIDS 





U-10E 
Extra Flexible 
Conduit 


U-100FC 
TWIST-LOC 
Conduit 


Edison Electric Institute, * 


. US 
Se ee ee i=} UNIVERSAL 
sive clectsic egullence enlesastn oot Yes METAL HOSE CO. 


2107 South Kedzie Avenue, Chicago 23, Iilinois 








TORT RNouPcaLes UKE THe! Pag FOR 


‘ | MODERN 
[igatotignt : ee = QUALITY 
. FITTINGS 


Specify 


CIRCUITS of 


Made of ETHYL CELLULOSE... 
A TOUGH, DURABLE PLASTIC 


P=. NOW... 

i on. For Extra Strength 
= “D”’ WASHERS 
> om ¢ TO FIT OUR 
2D caBLeE CLIPS 


Write for Sample and 


Full information 


= WRITE FOR OU! Atiantic (‘onouit J+ ittines 
5253 AVONDALE AVE. + CHICAGO 30, ILL . ee = COMPANY 
Spee than Peandinahoteneeneiin ts atolight conrorstion BOSTON, MASSACHUSETTS 
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FOSTORIA 
FINEST 20th Anniversary 
SEEING 


om LOCALITES 


EVER for Machine Tools, Assembly, inspection 


DESIGNED 


MODEL 55-CX-701 
NEW Universal Arm Joints 


f 
Ir 


NEW Collar Dise Joints i 


NEW Reflector B. 
NEW Base 


NEW Wiring —K 


NEW Finish . g V G 


WRITE for Complet 
( fl @ 


THE FOSTORIA PRESSED STEEL 


hy, 
“e 
storia 


CORPORATION ©® Fostoria, Ohio for ala he Jak) 
i ais area + a? fpr ’ - 


Every Sale a Salesman! 


VAP-OIL-TITE 
CONNECTORS 


Build Business 
with 
‘“‘Come-Back”’ Sales 


dependable 
ble metaiin con 
tremendous pres 
les a perfect sea 
water or dus 
xg >> noe only as 
provides a collar 
nsta mplete 
essary 


WRITE TODAY FOR FULL INFORMATION AND PRICES — ON THE 

LINE THAT WILL BRING YOU MORE BUSINESS EVERY YEAR 

SIMPLET ELECTRIC COMPANY 
Wholly Owned Subsidiory of IDEAL INDUSTRIES a 


1047 Perk Avenue, Sycamore, Illinois 


on now to 
important and 

sale The set 
echnique, a continuous 
whereby the story 1s 
trainee grasps the 


details may be 


Southern Screw Co., Statesville, N. ¢ 
In an effort to tter ts package and 
i nufacturer nas just 
ving “How South 
bel System Works 
y explains the logical and 
method behind the design 
rn labels. In addi 
ed description 
lhouette and color 
head style, ma- 
ne new development 
1 1S said to mean 


money by re 
f error in package 
i 


ind con 


Coilzit Products, Inc., Long Islan 
Y 4 three-dimensional 

es three clear plas 

teners The new 

for quick self 

shortens electric 
clock and T\ 

, h as 


, 
i 
l¢ s mucl 





o STRINGER 
we‘ TOOL POUCHES 


Complete 
Catalog 
Sold thru 
Wholesalers 


UTILITIES SAFETY 
SUPPLY (O., INC 


3112 Indiana Ave 
Kansas City, Me 








= sere tol 09 


—= 
a 
. . 


1455 SPRING GARDEN AVE 
PITTSSURGH 12, PA 


an | 
= 
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CLASSIFIED SELLING OPPORTUNITIES aovertisine 


AGENTS WANTED LINES WANTED PCSITIONS WANTED BUSINESS OPPORTUNITIES 


UNDISPLAYED - DISPLAYED 


figure advance payment : 








= '2@):1@) men) 23,1 10) 4) | MANUFACTURERS REPRESENTATIVE 


OPEN ~ CLOSE - LOCK: DOORS, GATES Weil qualified. Financially responsible. Man 


| ufacturers agency selling through electrical 


COMMERCIAL, INDUSTRIAL ntractors, architects and industrials. Seeks 
POSITION VACANT 

‘=~ APSIOENTIAL & SPECIAL wire and cable, outlet boxes and fittings 
ROBOT APPLIANCES. INC Southern California wholesale elect | Tape and fluorescent lighting lines. Ware 


z $4077 . i 

; — ¢ fo z 

3 ae oie Tronuwally wholesalers, complete coverage electrical 
| 


housing facilities available Proven record 
f sales. Sales organization of four experi 


enced engineers and salesmen plus experi 


iy 








enced management Serving metropolitan 
N. | N. Y eastern half upstate N. Y 


J 
and Fairtield County. Conn. Interviews ar 


FOR RATES SELLING OPPORTUNITIES OFFERED | ranged at your convenience 
| RA7578 Electrical Wholesaling 
OR INFORMATION Saleaman for manufacturers representative | 2 ot Non Von se ne 


| MANUFACTURER'S REPRESENTATIVE 
About wad Collicteis sevtiorinn to ae : WANTED 


Classified Advertisin ute : i ' ‘ | Prominent manufacturer of Vapor 

g " ' | proof Fixtures, Floodlighting Equip 
| ment and Cast Junction Boxes has 
. the following areas open for repu 
Contact The McGraw-Hill POSITION WANTED | table representatives 


Office Nearest You. Sales Manager presently Pittsburgh Kentucky St 
oy } Louis Northwest Rocky 


Mountains 


RW8170 Electrical Wholesaling 
" ee | 330 W. 42 St. New York 36, N. Y 
LEGAL NOTICI —— aan 


MFR'S REPRESENTATIVES 
WANTED 


For a popular line of 
CONDUIT FITTINGS 





New England, Western Ohio, Western 
Pennsylvania, Florida, Tennessee, West 


Virginia, Virginia & Illinois 


RW -8122 Electrical Wholesaling 
330 W 42 St New York 36 N Y 





SALES OPPORTUNITY 
In Electrical Field 





Write SW8152, Electrical Wholesaling 
520 N. Michigan Ave., Chicago 11, Ii 
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( SPECIFY THIS NAME ) 


for SUPERIOR 
BOXES & COVERS... 
f, 


CONDUIT & 








FITTINGS 
CORP 


Manufacturers of a complete line 
of outlet boxes, covers and box 
supports. Designed by our engi- 
neers, on the job with installation 
ARROW products answer 
every modern wiring demand 
more efficiently 


crews 





4” SQUARE BOXES 

>" DEEP: Wiring cap. 21.1 

in. Any arrangement of 

K.0.'s up te ¥,” 
2," DEEP: Wiring cap. 29.9 
cy. in. Any arrangement of 
K.0.'s up te | “y 
CAT. NO. 45-, * 45-71 





4-11/16° SQUARE BOXES 
“ DEEP: Wiring cap. 30.5 
Any arrangement of 
s up to ¥/,” 
* DEEP: Wiring cap. 43 
in. Any arrangement of 
£.0.'s up to 1," 
CAT. NO. 5-S-51 * 5-S-71 





4” OCTAGON BOXES 
1," DEEP: Wiring cap. 16.5 
Any arrangement of 
K.0.'s up to ¥, 
2," DEEP: Wiring cap. 24.5 
With @ side K.0.'s in 
any arrangement up te 1” 
CAT. NO. 4-0-'/, * 4-00-A 


cw. m 


co. in 





CONCRETE RINGS 

1¥,"” to 3” DEEP: Any or 
rangement of K.0.'s up te 1” 
(One row of 8 .0.'s) 

3/," to 6” DEEP: Any or 
rangement of K.0.'s up to 1” 
(Two rows of 8 K.0.'S each) 
CAT. NO. 5$4521-91 





GANG BOXES 

1%,” DEEP. Any arrangement 
of K.0.'s up to ¥,". Avail 
able from 2 to 10 gangs 
Special depths ond £.0.'s on 
request 

CAT. NO. 682-10 











ALL ARROW PRODUCTS HAVE HOT- 
DIPPED GALVANIZED FINISH, MANY 
TIMES HEAVIER THAN U.L. & FEDERAL 
SPECIFICATIONS 


WRITE FOR OUR NEW CATALOG, TODAY! 


ARROW CONDUIT & FITTINGS CORP. 
STREET BROOKLYN 32, N.Y 


170 20 
129 30th 


Sales Representatives & *Woarehouse Stocks 
BALTIMORE, MD. * CHARLOTTE, W.C. * *CHICAGO 
ILL. * *CINCINNAT!, OHIO * KANSAS CITY, MO. * 
*LOS ANGELES, CALIF * "MIAMI, FLA * NEW 


ORLEANS, LA. * NEW YORK, N.Y. * NEWTON CENTRE 
MASS. * *PHILADELPHIA, PA. * ROCHESTER, WY 








ADVERTISERS’ INDEX 


Div.. 
‘ 0. 


Abolite Lighting 
Metal Products 
Accurate Mfg. Co. 
Acme Electric Corp. 
Adam Electric Co., Frank 
Advance Transformer Co 
All-Steel Equipment, 
Allen Co., Ine. L. B. 
American Electric Switch Div. of 
Clark ¢ ontroller Co. 
American Steel & Wire Div. of 
5S. Steel Co 22. 


Jones 


Ine . 


Amplex Corp 
Anaconda Wire & Cable Co. 36, 
38, 
Appleton Electric Co. Second ¢ 
Arro Expansion Bolt Co. 
Arrow Conduit & Fittings Corp. 
Arrow Fastener Co., Ine. 
Arrow-Hart & Hegeman 

Electric Co. 
Atlantic Conduit 
Atlas Electric 


Mig. 


Fittings Co. 
Products Co. 


Berns Corp. 

14. 
Blackburn Corp.., Jasper 
Blackhawk Industries 
Blackhawk Mfg. Co. 20. 
Kriegel Method Tool Co. 
BullDog Electric Prod. Co. 
Bussmann Mfg. Co. Fourth ¢ 


Carol Cable Co., Div. of The 
Crescent Co., Ine. 
hampion DeArment Tool Co 
hampion Lamp Works 
ircle F Mfg. Co. 
(lark Controller Co. 
lifton Conduit Co., Ine. 
onduit Nipple Mfg. Co., Div. of 
Pittsburgh Nipple Works, Ine. 
onduit Pipe Products Co. 
ontinental Wire Corp. 
Ins. Wire & 
rouse-Hinds Co 
Ine. 


Cable Co. 


rescent 


utler-Hammer 
Diamond W ire & Cable Lo 


Elec. Mig. Co., Ine. 
Fuse & Mig. Co. 
Electric Tube Products 

Electrical Fittings 
Essex Wire Corp., Paranite 


Wire & Cable Div. 


Fagk 
Feonomy 


Fostoria Pressed Steel ¢ orp.. The 
Fullman Mfg. Co. 
Furnas Electric Company 


Electric Co. 

General Cable Corp. 

General Electric Co.,. 
Apparatus Sales Div. 
Div. 
The 


Gedney 


Guth Co., Edwin F. 


Hazard Insulated W ire 
Heinemann Electric Co. 
Holub Industries, 
Hubbe il, Ine *s 


W orks 


Ine. 
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Don't forget your Assistant Salesman’ 
when you've a special job to do 


— Possibly you never thought of Manufacturers 
‘ salesmen as assistant salesmen to you—but isn’t 
that just what they are when they are helping 
you close some deal for the type of product or 

material they sell? 


Suppose you should run into a little trouble 
in closing a fuse order—or you know where a 
worthwhile fuse order is being considered 
and you feel that some outside assistance would 
help you clinch the deal—that's the time to re 
member the BUSS Fuseman in your territory 


He not only knows about fuses but he has a 
good knowledge of the whole problem of elec 


trical protection. 


In addition he is continually getting new ideas 
and material from the factory to help him help 


you, 


He wants you and your house to make profits 
so put him to work whenever you need him 
He will welcome your requests for assistance 


on any question of electrical protection 


Another place to get sclling ideas 


If you will occasionally refer to the BUSS 
Bulletins in your binder you will be able to 
keep your sales story on BUSS Fuses. FUSI 
TRON Fuses and Fustats up-to-date and effe 


tive, 


All BUSS Bulletins give sound selling info 
mation on the type of fuse to which they refer 


And again here, the BUSS Fuseman can help 
you. Ask him to check your binder to be sure 
you have the latest BUSS Bulletins. There is no 
need to take a chance on bungling a sale be 
cause you haven't the latest information on hand 


BUSSMANN MFG. CO., Division McGraw Electric Company ST. LOUIS, MO. 
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DEVELOPMEN 


BY THE MAKERS OF f ) NISTALLATION THROUGHOUT THE ENTIRE ELECTRICAL SYSTEM 


ewe FUSES i | ah la 





